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EXPLANATORY NOTE

Accuray Incorporated (the “Company”) originally filed its Quarterly Report on Form 10-Q for the quarterly period ended September 30, 2025 (the
“Form 10-Q" or the “Original Filing”) with the Securities and Exchange Commission (the “SEC”) on November 5, 2025 (the “Original Filing Date”). This
Form 10-Q/A is being filed to restate the Company’s previously issued interim financial information as of and for the three months ended September 30,
2025.

Background of Restatement

As described in Form 8-K filed on February 9, 2026, the Company recently discovered errors related to the remaining performance obligations
(“RPO”) included in Note 2, Revenue, to the unaudited condensed consolidated financial statements within Part I, [tem 1 of the Original Filing.

The errors were related to the RPO included in Note 2, Revenue, and was primarily due to the Company’s methodology applied for determining
whether executed open system orders, upgrade sales orders, and customer credits represent RPO in accordance with ASC 606, Revenue from Contracts
with Customers. Based on management’s reevaluation, it was determined that the Company incorrectly included open system and upgrade sales order
balances, net of historical cancellation rates, within the RPO footnote as the level of customer deposits at order inception relative to the total order value
does not represent substantive termination penalties and therefore should be excluded from the RPO balances included within the disclosure. The Company
corrected these errors, reducing the amount of the gross RPO balance to $59.3 million from $866.0 million as included in the previously filed quarterly
Form 10-Q.

The errors did not impact the unaudited Condensed Consolidated Balance Sheets, Condensed Consolidated Statements of Operations and
Comprehensive Loss, Condensed Consolidated Statements of Stockholders’ Equity and Condensed Consolidated Statements of Cash Flows included in the
previously filed Form 10-Q for the period ended September 30, 2025.

On February 8, 2026, the Audit Committee of the Company’s Board of Directors, after discussion with management, concluded that the previously
issued financial information included in the Form 10-Q as of and for the three months ended September 30, 2025 should no longer be relied upon due to
these errors and require restatement. This Form 10-Q/A reflects the changes discussed above, as well as provides restated unaudited interim financial
information as of and for the three months ended September 30, 2025.

Internal Control Considerations

The Company also reevaluated its previous conclusions with respect to internal control over disclosure controls and procedures (“DCP”) in light of the
identified errors and determined that DCP were not effective as of September 30, 2025. The Company has identified material weaknesses related to the
review of the footnote schedules supporting financial statement disclosures and inadequate controls to appropriately analyze all relevant information
required for complete and accurate presentation and disclosure under GAAP principally resulting from incorrect assessment during the initial adoption of
ASC 606. The Company’s remediation plan will be described in more detail in Part I, Item 4, Controls and Procedures.




Amended Items

In accordance with Rule 12b-15 of the Securities Exchange Act of 1934, as amended (the “Exchange Act”), the following Items of the Original Filing
have been partially amended and the complete text of those Items, as originally filed and as amended herein, is set out in this Quarterly Report on Form 10-
Q/A (this “Form 10-Q/A”):

Part I — Item 1. Unaudited Condensed Financial Statements and Notes to Unaudited Condensed Financial Statements.
Part I — Item 4. Controls and Procedures

Part IT — Item 1A. Risk Factors

Part II — Item 6. Exhibits and Financial Statement Schedules

The remaining Items of the Original Filing are not being amended by this Form 10-Q/A and, accordingly, have not been repeated in this Form 10-Q/A.

The Company is filing this Form 10-Q/A in order to (i) amend the disclosure of RPO included in Note 2, Revenue within Item 1; (ii) amend Item 4 to
reflect management’s revised conclusion that our disclosure controls and procedures were not effective as of September 30, 2025 due to the material
weaknesses identified after the Original Filing and (iii) amend the risk factors to include reference to the material weaknesses identified after the Original
Filing. This Form 10-Q/A also includes the following updates to (i) new certifications pursuant to Section 302 of the Sarbanes-Oxley Act of 2002 and
Section 906 of the Sarbanes-Oxley Act of 2002, each of which is filed or furnished herewith, as applicable, and (iii) Exhibit 101 (Interactive Data Files)
and Exhibit 104 (contained in Exhibit 101).
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PART 1. FINANCIAL INFORMATION
Item 1. Unaudited Condensed Consolidated Financial Statements
Accuray Incorporated

Unaudited Condensed Consolidated Balance Sheets
(in thousands, except share amounts and par value)

September 30, June 30,
2025 2025
ASSETS
Current assets:
Cash and cash equivalents 63,344 $ 57,416
Restricted cash 572 574
Accounts receivable, net of allowance for credit losses of $1,079 and $369 as of September 30, 2025, and
June 30, 2025, respectively (a) 54,378 83,192
Inventories, net 155,503 141,020
Prepaid expenses and other current assets (b) 29,373 33,501
Deferred cost of revenue 433 1,762
Total current assets 303,603 317,465
Noncurrent assets:
Property and equipment, net 29,013 28,658
Investment in joint venture 4,010 4,612
Operating lease right-of-use assets, net 32,099 33,115
Goodwill 57,820 57,802
Restricted cash 6,012 4,144
Other assets 24,259 24,443
Total assets 456,816 $ 470,239
LIABILITIES AND STOCKHOLDERS' EQUITY
Current liabilities:
Accounts payable 42,400 $ 34,033
Accrued compensation 13,907 14,573
Operating lease liabilities, current 7,463 7,375
Other accrued liabilities 26,271 29,361
Customer advances 12,087 12,197
Deferred revenue 79,631 82,306
Short-term debt, net 12,853 12,734
Total current liabilities 194,612 192,579
Noncurrent liabilities:
Operating lease liabilities, non-current 31,481 32,482
Long-term other liabilities 5,345 5,160
Warrant liability 10,371 8,497
Deferred revenue, non-current 25,824 26,566
Long-term debt, net 127,316 123,786
Total liabilities 394,949 389,070
Commitments and contingencies (Note 7)
Stockholders' equity:
Common stock, $0.001 par value; authorized: 200,000,000 shares as of September 30, 2025, and June 30,
2025, respectively; issued and outstanding: 113,281,068 and 112,643,852 shares at September 30, 2025,
and June 30, 2025, respectively 113 113
Additional paid-in-capital 604,680 602,165
Accumulated other comprehensive loss (1,976) (1,837)
Accumulated deficit (540,950) (519,272)
Total stockholders' equity 61,867 81,169
Total liabilities and stockholders' equity 456,816 $ 470,239

(a) Includes accounts receivable from the joint venture, an equity method investment, of $9,610 and $28,452 as of September 30, 2025, and June 30, 2025,

respectively. See Note 12.

(b) Includes other receivables from the joint venture, an equity method investment, of $359 and $377 as of September 30, 2025, and June 30, 2025,

respectively.

The accompanying notes are an integral part of these unaudited condensed consolidated financial statements.
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Accuray Incorporated

Unaudited Condensed Consolidated Statements of Operations and Comprehensive Loss

Net revenue:
Products (2)
Services (b)
Total net revenue
Cost of revenue:
Cost of products
Cost of services
Total cost of revenue ()
Gross profit
Operating expenses:
Research and development (d)
Selling and marketing
General and administrative
Total operating expenses
Loss from operations
Income (loss) from equity method investment, net
Interest expense
Loss from change in fair value of warrant liability
Other (expense) income, net
Loss before provision for income taxes
Provision for income taxes
Net loss

Net loss per share - basic and diluted

(in thousands, except per share amounts)

Weighted average common shares used in computing net loss per share:

Basic and diluted
Other comprehensive loss:
Net loss

Unrealized loss from cash flow hedges, net of reclassifications

Foreign currency translation adjustment
Comprehensive loss

Three Months Ended
September 30,

2025 2024
37,161 $ 48,369
56,781 53,176
93,942 101,545
29,628 32,461
37,766 34,615
67,394 67,076
26,548 34,469
11,369 12,116
11,973 11,682
14,519 12,820
37,861 36,618
(11,313) (2,149)

439 (72)
(8,052) (2,955)
(1,874) —
(407) 1,847
(21,207) (3,329)

471 625
(21,678) $ (3,954)
0.18) $ (0.04)
118,946 100,225
(21,678) $ (3,954)
(108) —

(31) 1,740
(21,817) $ (2,214)

(a) Includes sales of products to the joint venture, an equity method investment, of $8,847 and $28,644 during the three months ended September 30,

2025, and 2024, respectively. See Note 12.

(b) Includes sales of services to the joint venture, an equity method investment, of $5,515 and $4,058 during the three months ended September 30, 2025,

and 2024, respectively. See Note 12.

(c¢) Includes cost of revenue from sales to the joint venture, an equity method investment, of $9,545 and $20,891 during the three months ended September

30, 2025, and 2024, respectively. See Note 12.

(d) Includes charge backs to the joint venture, an equity method investment, related to research and development of $359 and $355 during the three
months ended September 30, 2025 and 2024, respectively.

The accompanying notes are an integral part of these unaudited condensed consolidated financial statements.

6




Accuray Incorporated
Unaudited Condensed Consolidated Statements of Stockholders’ Equity
(in thousands)

Accumulated
Additional Other Total
Common Stock Paid-in Comprehensive  Accumulated  Stockholders'
Shares Amount Capital Loss Deficit Equity
Balance at June 30, 2025 112,644 113 $ 602,165 $ (1,837) $ (519,272) $ 81,169
Issuance of common stock to employees 637 — — — — —
Share-based compensation — — 2,515 — — 2,515
Net loss — — — — (21,678) (21,678)
Unrealized loss from cash flow hedges — — — (108) — (108)
Cumulative translation adjustment — — — 31) — (31)
Balance at September 30, 2025 113,281 113§ 604,680 $ (1,976) $ (540,950) $ 61,867
Accumulated
Additional Other Total
Common Stock Paid-in Comprehensive  Accumulated  Stockholders'
Shares Amount Capital Loss Deficit Equity

Balance at June 30, 2024 100,195 100 $ 566,887 $ 4,222) $ (517,681) $ 45,084
Issuance of common stock to employees 240 — — — — —
Share-based compensation — — 2,353 — — 2,353
Net loss — — — — (3,954) (3,954)
Cumulative translation adjustment — — — 1,740 — 1,740
Balance at September 30, 2024 100,435 100 $ 569,240 $ (2,482) $ (521,635) $ 45223

The accompanying notes are an integral part of these unaudited condensed consolidated financial statements.
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Accuray Incorporated
Unaudited Condensed Consolidated Statements of Cash Flows
(in thousands)

Cash flows from operating activities
Net loss

Adjustments to reconcile net loss to net cash provided by (used in) operating activities:

Depreciation and amortization
Share-based compensation

Amortization of debt financing costs and discount for warrants issued to lenders

Non-cash interest paid-in-kind
Loss from change in fair value of warrant liability
Provision from credit losses
Provision for write-down of inventories
Loss on disposal of property and equipment
(Income) loss from equity method investment
Net deferred gross profit on sales to the JV
Provision for deferred income taxes, net
Changes in assets and liabilities:
Accounts receivable
Inventories
Prepaid expenses and other assets
Deferred cost of revenue
Accounts payable
Operating lease liabilities, net of operating lease right-of-use assets
Accrued compensation and accrued liabilities
Customer advances
Deferred revenues
Net cash provided by (used in) operating activities
Cash flows from investing activities
Purchases of property and equipment
Capitalized costs for software to be sold
Net cash used in investing activities
Cash flows from financing activities
Debt financing costs
Paydown under Term Loan Facilities
Borrowings Revolving Credit Facilities
Repayments under Revolving Credit Facilities
Net cash used in financing activities
Effect of exchange rate changes on cash, cash equivalents and restricted cash
Net increase (decrease) in cash, cash equivalents and restricted cash
Cash, cash equivalents and restricted cash at beginning of period
Cash, cash equivalents and restricted cash at end of period
Supplemental non-cash disclosure:
Unpaid purchase of property and equipment at end of period
Unpaid capitalized software costs to be sold at end of period
Transfers from inventory to property and equipment, net
Transfers from inventory to prepaid and other assets
Transfer of lease liabilities to leasehold improvements
Transfer of other assets to property and equipment

The accompanying notes are an integral part of these unaudited condensed consolidated financial statements.
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Three Months Ended
September 30,
2025

$ (21,678) $ (3,954)
1,676 1,464

2,515 2,353

1,905 254

2,308 —

1,874 —

685 244

1,020 913

160 —

(439) 72

1,081 3,619
(6) (75)

28,288 2,003
(16,577) (16,985)

3,497 3,670
1,329 (871)
9,642 (1,727)

99 132
(2,576) (3,911)
(70) (1,300)

(2,553) 6,805
12,180 (7,294)
(1,904) (1,120)

(1,920) —
(3,824) (1,120)
- (173)
(475) (2,000)

2,000 10,000
(2,000) (10,000)
(475) (2,173)

(87) 1,327
7,794 (9,260)

62,134 70,392

$ 69,928 $ 61,132
$ 561 $ 440
$ 464 $ -
$ 604 $ 92
$ - S 1,218
$ - S 447
$ - S 288




Accuray Incorporated
Notes to Unaudited Condensed Consolidated Financial Statements

Note 1. The Company and its Significant Accounting Policies
The Company

Accuray Incorporated (together with its subsidiaries, the “Company” or “Accuray”) designs, develops and sells advanced radiosurgery and radiation
therapy systems for the treatment of tumors throughout the body. The Company is incorporated in Delaware and is headquartered in Madison, Wisconsin.
The Company has primary offices in the United States, Switzerland, China, Hong Kong, and Japan, and conducts its business worldwide.

Basis of Presentation

The unaudited condensed consolidated financial statements include the accounts of the Company and its wholly-owned subsidiaries. All significant
intercompany transactions and balances have been eliminated in consolidation.

The accompanying unaudited condensed consolidated financial statements have been prepared in accordance with United States generally accepted
accounting principles (“U.S. GAAP”), pursuant to the rules and regulations of the Securities and Exchange Commission (the “SEC”). Certain information
and note disclosures have been condensed or omitted pursuant to such rules and regulations. The unaudited condensed consolidated financial statements
have been prepared on the same basis as the annual financial statements and, in the opinion of management, reflect all adjustments, which include only
normal recurring adjustments, necessary for a fair presentation of the periods presented. The results for the three months ended September 30, 2025, are not
necessarily indicative of the results to be expected for the fiscal year ending June 30, 2026, or for any other future interim period or fiscal year.

These unaudited condensed consolidated financial statements should be read in conjunction with the Company’s audited consolidated financial
statements and accompanying notes for the fiscal year ended June 30, 2025, included in the Company’s Annual Report on Form 10-K filed with the SEC on
August 28, 2025, as amended by the Company’s Annual Report on Form 10-K/A filed with the SEC on February 17, 2026.

Risks and Uncertainties

The Company is subject to risks and uncertainties caused, directly or indirectly, by events with significant geopolitical and macroeconomic impacts,
including, but not limited to, inflation; actions taken to counter inflation, including high interest rates; foreign currency exchange rate fluctuations;
uncertainty and volatility in the banking and financial services sector; tightening credit markets; geopolitical concerns, such as the Russia-Ukraine and
Middle East conflicts and increasing tension between China and the U.S., including with respect to Taiwan; uncertainty caused by the China anti-corruption
campaign and timing of the China stimulus program; changes in government administration policy positions; recent executive orders to impose new tariffs
on global imports and uncertainties regarding impact, retaliations and further escalation, including against other countries; and other factors that may
emerge. The Company is also continuing to navigate supply chain and inflation challenges, both of which continues to be a significant headwind that
affects the Company’s results of operations.

The Company expects that the business of its customers and its own business will continue to be adversely impacted, directly or indirectly, by these
macroeconomic and geopolitical issues. In addition, ongoing supply chain challenges and logistics costs, including difficulties in obtaining a sufficient
supply of component materials and increased component costs, have adversely affected the Company's gross margins and net income (loss), and the
Company currently expects that gross margins and net income (loss) will continue to be adversely affected by increased material costs and freight and
logistics expenses through at least fiscal year 2026. In addition, the Company expects inflation and the ongoing supply chain challenges and logistics costs
to impact its cash from operations through at least fiscal year 2026. In addition, reduced budgets and lower capital deployment priority for radiotherapy
equipment, along with longer customer installation timelines, in the United States have negatively impacted net revenue since fiscal year 2024, and the
Company expects this will continue to have an impact through fiscal year 2026. The extent of the ongoing impact of these macroeconomic events on our
business, our markets and on global economic activity, however, is uncertain and the related financial impact cannot be reasonably estimated with any
certainty at this time. The Company’s past results may not be indicative of its future performance, and historical trends, including conversion of backlog to
revenue, income (loss) from operations, net income (loss), net income (loss) per share and cash flows may differ materially.
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The Company continues to critically review its liquidity and anticipated capital requirements in light of the significant uncertainty created by
geopolitical and macroeconomic conditions. Based on the balance of the Company’s cash and cash equivalents, available debt facilities, current business
plan and revenue prospects, the Company believes that it will have sufficient cash resources and anticipated cash flows to fund its operations for at least the
next 12 months. The Company, however, is unable to predict with certainty the impact that geopolitical and macroeconomic conditions, including their
effect on the global supply chain, inflation and foreign currency exchange rates, will have on its ability to maintain compliance with the covenants
contained in the Financing Agreement (as defined below), including financial covenants regarding the consolidated fixed charge coverage ratio,
consolidated leverage ratio and minimum liquidity requirements.

Failing to comply with the covenants to the Financing Agreement could adversely affect the Company’s ability to finance its future operations or
capital needs, withstand a future downturn in its business or the economy in general, engage in business activities, including future opportunities that may
be in its interest, and plan for or react to market conditions or otherwise execute its business strategies. The Company’s ability to comply with the
covenants and other terms governing the Financing Agreement will depend in part on its future operating performance. In addition, because substantially
all of the Company’s assets are pledged as collateral under the Financing Agreement, if the Company is not able to cure any default or repay outstanding
borrowings, such assets are subject to the risk of foreclosure by the Company’s lenders. Failure to satisfy the covenants and other terms governing the
Financing Agreement in the future could cause the Company to be in default and the maturity of the related debt could be accelerated and become
immediately payable. This may require the Company to obtain waivers or additional amendments to the Financing Agreement in order to maintain
compliance and there can be no certainty that any such waiver or amendment will be available, or what the cost of such waiver or amendment, if obtained,
would be. If the Company is unable to obtain necessary waivers or amendments and the debt under the Financing Agreement is accelerated, the Company
would be required to obtain replacement financing. There can be no assurance that the Company would be able to obtain replacement financing on
acceptable terms, or at all, on a timely basis. There can be no assurance that the Company would be able to satisfy its obligations if any of its indebtedness
is extended. There is no guarantee that the Company would be able to satisfy its obligations if any of its indebtedness is accelerated.

Use of Estimates

The preparation of unaudited condensed consolidated financial statements in conformity with U.S. GAAP requires management to make estimates and
assumptions that affect the reported amounts of assets, liabilities, revenues, expenses, and related disclosures at the date of the financial statements. The
Company assessed certain accounting matters that generally require consideration of forecasted financial information in context with the information
reasonably available to the Company. Actual results could differ materially from those estimates.

Significant Accounting Policies

There have been no material changes in the Company’s significant accounting policies during the three months ended September 30, 2025, compared
to the significant accounting policies described in its Annual Report on Form 10-K for the fiscal year ended June 30, 2025.

Recent Accounting Pronouncements
Accounting Pronouncements - Adopted

In December 2023, the FASB issued ASU 2023-09 to improve the transparency and usefulness of income tax disclosures. The accounting standard
expands disclosures to the entity’s income tax rate reconciliation table and requires cash taxes paid disaggregated by jurisdiction. The Company will adopt
this standard in its Annual Report on Form 10-K for fiscal 2026, and the update can be applied on a prospective basis, but retrospective application is
permitted. The Company is currently evaluating the standard and determining the extent of additional disclosures that may be required.

Accounting Pronouncements- Not Yet Effective

In November 2024, the Financial Accounting Standards Board (“FASB”) issued accounting standard update (“ASU”) 2024-03 requiring additional
disclosure of the nature of expenses included in the income statement. The new standard requires disclosures about specific types of expenses included in
the expense captions presented on the face of the income statement as well as disclosures about selling expenses. The update is effective for annual periods
beginning after December 15, 2026. The Company plans to adopt ASU 2024-03 on July 1, 2027. The requirements will be applied prospectively with the
option for retrospective application. Early adoption is permitted. The Company is currently assessing the impact of adopting the updated provisions.
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Note 2. Revenue
Contract Balances

The timing of revenue recognition, billings, and cash collections results in trade receivables, unbilled receivables, and deferred revenues on the
unaudited condensed consolidated balance sheets. The Company may offer longer or extended payment terms of more than one year for qualified
customers in some circumstances. At times, revenue recognition occurs before the billing, resulting in an unbilled receivable, which represents a contract
asset. The contract asset is a component of accounts receivable and other assets for the current and non-current portions, respectively. When the Company
receives advances or deposits from customers before revenue is recognized, this results in a contract liability. It can take two or more years from the time of
order to revenue recognition due to the Company’s long sales cycle.

Changes in the contract assets and liabilities are as follows (dollars in thousands):

Change
September 30, June 30,
2025 2025 $ %
Contract Assets:
Unbilled accounts receivable — current (1) $ 13,369 $ 11,823 1,546 13%
Interest receivable — current (2) 269 284 (15) (5%)
Long-term accounts receivable (3) 1,962 3,777 (1,815) (48%)
Interest receivable — non-current (3) 151 172 21) (12%)
Contract Liabilities:
Customer advances 12,087 12,197 (110) (1%)
Deferred revenue — current 79,631 82,306 (2,675) (3%)
Deferred revenue — non-current 25,824 26,566 (742) 3%)

(1) Included in accounts receivable on the unaudited condensed consolidated balance sheets.
(2) Included in prepaid expenses and other current assets on the unaudited condensed consolidated balance sheets.
(3) Included in other assets on the unaudited condensed consolidated balance sheets.

During the three months ended September 30, 2025, contract assets changed primarily due to changes in the timing of billings that occurred after
revenues were recognized and changes in transactions with payment terms exceeding 12 months. During the three months ended September 30, 2025,
contract liabilities changed due to changes in the timing of revenue recognition as a result of changes in shipping timing, modifications to the transaction
price, reduced customer deposits for system sales, and for which the warranty was deferred.

During the three months ended September 30, 2025, the Company recognized revenue of $28.0 million, which was included in the deferred revenue
balances as of June 30, 2025. During the three months ended September 30, 2024, the Company recognized revenue of $27.5 million, which was included
in the deferred revenue balances as of June 30, 2024.

Remaining Performance Obligations (as Restated)

Remaining performance obligations represent the aggregate amount of transaction price allocated to performance obligations that are unsatisfied, or
partially unsatisfied. Service contracts that are considered cancellable are generally considered 30 to 60 day contracts and are not included in the remaining
performance obligations below.

As of September 30, 2025, total remaining performance obligations amounted to $59.3 million. Of this total amount, $45.0 million is related to
performance obligations for warranties, which is the estimated revenue expected to be recognized over the warranty period for systems that have been
delivered (the time bands reflect management’s best estimate of the period when the Company will transfer control to the customer and may change based
on timing of shipment, readiness of customers’ facilities for installation, installation requirements, and availability of products). The Company has elected
the practical expedient to not disclose the unsatisfied performance obligations of contracts with an original expected duration of one year or less.
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The following table represents the Company's expected revenue recognition based on the remaining performance obligations for warranties as of
September 30, 2025 (in thousands):

Fiscal years of revenue recognition
2026 2027 2028 Thereafter
Warranty $ 16,227 § 18,000 $ 8514 § 2,255

The Company expects to recognize as revenue the significant majority of the additional $14.3 million of remaining performance obligations, which are
primarily related to deferred training and system installations, over the next 12 months. The Company also has open system sales orders, upgrade sales
orders and customer credits that are excluded from the above remaining performance obligation balances primarily because they do not include substantive
termination penalties at order execution and therefore do not meet the definition of a remaining performance obligation in accordance with ASC
606, Revenue from Contracts with Customers. The contract inception date in accordance with Step 1 of ASC 606 for these system and upgrade sales orders
has been determined to be shortly before shipment of the system, when the customer becomes obligated to pay the non-refundable contract balance.

Subsequent to the initial issuance of these financial statements, the Company identified errors within this footnote primarily due to the Company
reevaluating its methodology for determining whether open system order, upgrade sales orders, and customer credits represent remaining performance
obligations in accordance with ASC 606, Revenue from Contracts with Customers. Based on the level of customer deposits at the order inception relative to
the total contract value and the Company’s historical cancellation experience, the Company concluded that these balances do not include substantive
termination penalties. As a result, such orders should be excluded from the Company’s remaining performance obligations.

The Company corrected these errors, reducing the total remaining performance obligations from $866.0 million (as previously reported) to $59.3
million, reflecting the exclusion of $760.7 million of open system sales orders, $22.3 million of open upgrade orders, and $23.8 in customer credits. The
previously reported $803.7 million of remaining performance obligations related to open system sales, upgrades, training and other miscellaneous items
has been revised to $14.3 million, and the previously reported previously reported $62.3 million performance obligations related to performance
obligations for warranties has been revised to $45.0 million.

Capitalized Contract Costs
As of September 30, 2025 and June 30, 2025, the balance of capitalized costs to obtain a contract was $6.7 million and $7.3 million, respectively. The
Company has classified the capitalized costs to obtain a contract as a component of prepaid expenses and other current assets and other assets with respect

to the current and non-current portions of capitalized costs, respectively, on the unaudited condensed consolidated balance sheets.

Expenses related to capitalized costs to obtain a contract consisted of the following (in thousands):

Three Months Ended
September 30,
2025 2024
Capitalized contract costs $ 102 § 927
Amortization of capitalized contract costs 417 780
Impairment loss on capitalized costs 246 100

Note 3. Supplemental Financial Information
Balance Sheet Components
Financing receivables

A financing receivable is a contractual right to receive money, on demand or on fixed or determinable dates, that is recognized as an asset on the
Company’s balance sheets. The Company’s financing receivables, consisting of its accounts receivable with contractual maturities of more than one year,
are included in other assets on the unaudited condensed consolidated balance sheets. The Company evaluates the credit quality of a customer at contract
inception and monitors credit quality over the term of the underlying transactions. The Company performs a credit analysis for all new orders and reviews
payment history, current order backlog, financial performance of the customers and other variables that augment or mitigate the inherent credit risk of a
particular transaction. Such variables include the underlying value and liquidity of the collateral, the essential use of the equipment, the contract term and
the inclusion of credit enhancements, such as guarantees, letters of credit or security deposits. The Company classifies accounts as high risk when it
considers the financing receivable to be impaired or when management believes there is a significant near-term risk of non-payment. The Company
performs an assessment each quarter of the allowance for credit losses related to its financing receivables.
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A summary of the Company’s financing receivables is presented as follows (in thousands):

September 30, June 30,
2025 2025
Financing receivables $ 3,650 3,842
Allowance for credit losses — —
Total, net $ 3,650 3,842
Reported as:
Current $ 1,919 1,082
Non-current 1,731 2,760
Total, net $ 3,650 3,842
Inventories, net
Inventories consisted of the following (in thousands):
September 30, June 30,
2025 2025
Raw materials $ 58,502 49,001
Work-in-process 14,568 14,844
Finished goods 82,433 77,175
Inventories, net $ 155,503 141,020
The Company's inventories on the unaudited condensed consolidated balance sheets are net of reserves.
Prepaid and Other Current Assets
Prepaid and other current assets consisted of the following (in thousands):
September 30, June 30,
2025 2025
Value added tax receivables $ 5,617 $ 11,381
Prepaid commissions 4,412 4,388
Capitalized contract costs 1,910 1,949
Income tax receivable 1,163 841
Debt financing costs 470 470
Dividend receivable from JV — 2,453
Other prepaid assets 8,485 5,560
Other current assets 7,316 6,459
Total prepaid and other current assets $ 29,373 $ 33,501

Debt financing costs are related to the $20 million delayed draw term loan facility and the short-term financing costs related to the $20 million
revolving credit facility included in the Financing Agreement (see Note 8. Debt, for more information).
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Property and equipment, net

Property and equipment, net, consisted of the following (in thousands):

September 30, June 30,
2025 2025

Machinery and equipment $ 49,492 § 49,147
Leasehold improvements 32,033 32,491
Software 11,844 11,534
Computer and office equipment 6,792 6,797
Furniture and fixtures 1,959 1,959
Construction in progress 6,005 4,641
108,125 106,569

Less: Accumulated depreciation (79,112) (77,911)
Property and equipment, net $ 29,013 28,658

Depreciation expense related to property and equipment was $1.7 million and $1.5 million during the three months ended September 30, 2025, and

2024, respectively.

Goodwill

Activity related to goodwill consisted of the following (in thousands):

September 30, June 30,
2025 2025
Balance at the beginning of the period $ 57,802 $ 57,672
Currency translation 18 130
Balance at the end of the period $ 57,820 $ 57,802

The Company performed its annual goodwill impairment test in the quarter ended December 31, 2024, and determined that there was no impairment to
goodwill. The Company did not identify any triggering events that would indicate a potential impairment of its goodwill as of September 30, 2025. The

Company will continue to monitor its recorded goodwill for indicators of impairment every fiscal quarter.

Other Assets

Other assets consisted of the following (in thousands):

September 30, June 30,
2025 2025

Capitalized software costs to be sold $ 12,302 10,252
Capitalized contract costs 4,748 5,359
Long-term accounts receivable 1,962 3,777
Purchased intangible assets, net 4 15
Deferred tax asset 738 756
Debt financing costs 626 669
Other long-term assets 3,879 3,615

Total other assets 24,259 24,443

There was no amortization expense or amounts written down to net realizable value for the capitalized software costs to be sold during the three
months ended September 30, 2025 and 2024. The Company did not identify any triggering events that would indicate a potential impairment of its definite-
lived intangible and long-lived assets as of September 30, 2025. Debt financing costs are related to the $20 million revolving credit facility included in the

Financing Agreement (see Note 8. Debt, for more information).

14




Other Accrued Liabilities

Other accrued liabilities consisted of the following (in thousands):

September 30, June 30,
2025 2025

Value added tax liabilities $ 6,887 $ 12,408
Commissions due to third parties 445 573
Refunds due to customers 3,338 3,581
Accrued royalties 3,031 3,082
Accrued consulting 4,171 1,648
Interest payable 1,420 967
Income tax payable 802 973
Other liabilities 6,177 6,129

Total other accrued liabilities $ 26,271 $ 29,361

Accumulated Other Comprehensive Loss

The changes in accumulated other comprehensive loss are excluded from earnings and reported as a component of stockholders’ equity. The unrealized
gains or losses on cash flow hedge instruments results from changes in our cash flow hedging arrangements. The foreign currency translation adjustment
results from those subsidiaries not using the U.S. Dollar as their functional currency since the majority of their economic activities are primarily
denominated in their applicable local currency. Accordingly, all assets and liabilities related to these operations are translated to the U.S. Dollar at the
current exchange rates at the end of each period. Revenues and expenses are translated at average exchange rates in effect during the period.

The components of accumulated other comprehensive loss in the stockholders' equity section of the Company’s unaudited condensed consolidated
balance sheets are as follows (in thousands):

September 30, June 30,
2025 2025
Cumulative foreign currency translation adjustment $ (3,251) $ (3,220)
Cumulative unrealized losses on cash flow hedge instruments (108) -
Defined benefit pension obligation 1,383 1,383
Accumulated other comprehensive loss $ (1,976) $ (1,837)
Statements of Operations
Interest expense consisted of the following (in thousands)
Three Months Ended
September 30,
2025 2024
Contractual interest coupon $ 3,555 % 2,625
Non-cash paid-in-kind interest 2,308 -
Amortization for financing costs and discount for warrants issued to lenders 1,905 254
Other 284 76
Total interest expense $ 8,052 § 2,955
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Other (expense) income, net, consisted of the following (in thousands):

Three Months Ended
September 30,
2025 2024

Interest income $ 272 $ 303
Foreign currency exchange (loss) gain (195) 2,174
Costs for hedging activities (336) (570)
Other, net (148) (60)

Total other (expense) income, net $ (407) $ 1,847

Note 4. Leases

The Company has operating leases for corporate offices and warehouse facilities worldwide. Additionally, the Company leases cars and copy machines
that are considered operating leases. Some of the Company’s leases are non-cancellable operating lease agreements with various expiration dates through
August 2035. Certain lease agreements include options to renew or terminate the lease, which are not reasonably certain to be exercised and therefore, are
not factored into the determination of lease payments.

The following table provides information related to the Company’s operating leases (in thousands):

Three Months Ended
September 30,
2025 2024
Operating lease costs (1) $ 2,302 $ 2,231
Short-term operating lease costs 91 39
Cash paid for amounts included in the measurement of lease liabilities 2,111 2,030
(1) Excludes expenses related to short-term lease operating costs.
Operating lease right-of-use assets and operating lease liabilities consisted of the following (in thousands):
September 30, June 30,
2025 2025

Operating lease right-of-use assets
Balance at the beginning of period $ 33,115 § 33,773
Lease assets added 187 4,624
Amortization for the period (1,203) (5,282)

Balance at the end of period $ 32,099 $ 33,115
Operating lease liabilities
Balance at the beginning of period $ 39,857 $ 38,591
Lease liabilities added 187 5,726
Repayment and interest accretion (1,100) (4,460)

Balance at the end of period $ 38,944 §$ 39,857
Current portion of operating lease liabilities $ 7,463 $ 7,375
Non-current portion of operating lease liabilities 31,481 32,482
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Maturities of operating lease liabilities as of September 30, 2025, are presented in the table below (dollars in thousands):

Amount
2026 (remaining nine months) $ 5,278
2027 8,076
2028 6,938
2029 5,382
2030 4,791
Thereafter 24,972
Total operating lease payments 55,437
Less: imputed interest (16,493)
Present value of operating lease liabilities $ 38,944
The weighted-average remaining lease term and weighted-average discount rate for operating leases were as follows:
September 30, June 30,
2025 2025

Weighted average remaining lease term (in years) 7.6 7.8
Weighted average discount rate 10.5% 10.4%

Note 5. Derivative Financial Instruments

The Company measures all derivatives at fair value on the unaudited consolidated balance sheets. The accounting for gains and losses resulting from
changes in the fair value of those derivatives depends upon the use of the derivative and whether it qualifies for hedge accounting are as follows (in
thousands):

September 30, June 30,
2025 2025
Balance sheet location Fair Value
Derivative Assets Designated as Hedges
Foreign currency exchange contracts Other current and prepaid assets $ 106 $ -
Foreign currency exchange contracts Other assets 17 -
Total asset derivatives $ 123§ .
Derivative Liabilities Designated as Hedges
Foreign currency exchange contracts Accrued liabilities $ 127§ -
Foreign currency exchange contracts Long-term other liabilities 104 -
Total liability derivatives $ 231§ -

As of June 30, 2025, the Company did not have any outstanding derivatives designated as hedging instruments. As of September 30, 2025, and June
30, 2025, the fair value of the Company's derivatives not designated as hedging instruments were not material. The Company records its derivative
financial instruments on a gross basis within the unaudited condensed consolidated balance sheets.

Cash Flow Hedging Arrangements

The Company uses foreign currency forward contracts designated as cash flow hedges to manage its exposure to the variability of future cash flows
that are denominated in a foreign currency. The tenor of these forward contracts range up to approximately eighteen months. For derivative instruments
designated as cash flow hedges, the derivative’s gain or loss is initially reported as a component of accumulated other comprehensive loss and subsequently
reclassified into income in the same period or periods in which the hedged item affects earnings. In order for the Company to receive hedge accounting
treatment, the cash flow hedge must be highly effective in offsetting changes in the fair value of the hedged item and the relationship between the hedging
instrument and the associated hedged item must be formally documented at the inception of the hedge relationship. Hedge effectiveness is formally
assessed, both at hedge inception and on an ongoing basis, to determine whether the derivatives used in hedging transactions are highly effective in
offsetting changes in the value of the hedged items and whether they are expected to continue to be highly effective in future periods.
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The Company formally documents relationships between hedging instruments and associated hedged items. This documentation includes:
identification of the specific foreign currency asset, liability or forecasted transaction being hedged; the nature of the risk being hedged; the hedge
objective; and the method of assessing hedge effectiveness. If an anticipated transaction is deemed no longer likely to occur, the corresponding derivative
instrument is de-designated as a hedge and any associated unrealized gains and losses in accumulated other comprehensive loss are recognized in income or
expense at that time. Any future changes in the fair value of the instrument are recognized in current income or expense. The Company is required to
maintain a minimum cash collateral balance of $2.0 million for its outstanding cash flow hedge derivatives to fund the anticipated settlement of its open
positions. As of September 30, 2025, the Company has $2.0 million in cash collateral for its cash flow hedge derivatives recorded in long-term restricted
cash on the unaudited condensed consolidated balance sheets.

The Company had the following outstanding foreign currency forward contracts that were entered into to hedge forecasted revenues and designated as
cash flow hedges (in thousands):

September 30, June 30,
2025 2025
Euro $ 35,039 $ —
Japanese Yen 24,942 —
Total $ 59981 $ —

As of June 30, 2025, the Company did not have any foreign currency forward contracts designated as cash flow hedges.

The amount of the gains and losses on derivative instruments designated as cash flow hedges and the classification of those gains and losses within the
unaudited condensed consolidated financial statements were as follows (in thousands):

Losses Recognized in Accumulated Other Comprehensive

Loss
Three Months Ended
September 30,
Derivative Instrument 2025 2024
Foreign currency exchange contracts $ (108) $ —

During the three months ended September 30, 2025 and 2024, there were no amounts reclassified from accumulated other comprehensive loss to the
statement of operations and comprehensive loss. During the three months ended September 30, 2025, the gains and losses recognized due to the de-
designation of cash flow hedge contracts were not significant. As of September 30, 2025, the amount that will be reclassified from accumulated other
comprehensive loss to earnings within the next twelve months is not material. As of September 30, 2025, outstanding cash flow hedges will mature within
the next eighteen months.

Balance Sheet Hedging Arrangements

The Company uses foreign currency forward contracts designated as balance sheet hedges with approved financial institutions to manage its exposure
of fluctuations in foreign currency exchange rates on certain intercompany balances and foreign currency denominated cash, customer receivables and
liabilities.

These balance sheet hedging arrangements are not designated as hedging instruments for accounting purposes. Principal hedged currencies primarily
include the Japanese Yen, Swiss Franc, and Euro. The periods of these balance sheet hedges range up to approximately three months and the notional

amounts are intended to be consistent with changes in the underlying exposures.
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The notional amount of the Company's outstanding balance sheet hedge contracts consisted of the following (in thousands):

September 30, June 30,
2025 2025

Swiss Franc $ 20,284 $ 7,438
Japanese Yen 5,317 8,700
Euro 9,368 11,431
Indian Rupee 8,308 7,485
Chinese Yuan 6,038 5,491
Korean Won 1,213 1,306
Canadian Dollar 1,136 —
British Pound — 1,617

Total outstanding balance sheet hedge contracts $ 51,664 § 43,468

Gains or losses on derivative financial instruments

Gains and losses on the Company's balance sheet and cash flow hedges are recorded in other income (expense), net, on the Company's unaudited
condensed consolidated statements of operations. The following table provides information about the gain or loss associated with the Company’s derivative
financial instruments (in thousands):

Three Months Ended
September 30,
2025 2024
Foreign currency exchange gain on balance sheet hedges $ 9 3 1,436
Foreign currency exchange gain on cash flow hedges 95 -
Total $ 194 § 1,436

Note 6. Fair Value Measurements

Fair value is an exit price representing the amount that would be received to sell an asset or paid to transfer a liability, in the principal or most
advantageous market, for the asset or liability, in an orderly transaction between market participants on the measurement date. The fair value hierarchy
contains three levels of inputs that may be used to measure fair value, as follows:

o Level I— Unadjusted quoted prices that are available in active markets for the identical assets or liabilities at the measurement date.

e Level 2— Other observable inputs available at the measurement date, other than quoted prices included in Level 1, either directly or indirectly,
including: quoted prices for similar assets or liabilities in active markets; quoted prices for identical or similar assets in non-active markets; inputs
other than quoted prices that are observable for the asset or liability; and inputs that are derived principally from or corroborated by other
observable market data.

e Level 3— Unobservable inputs that cannot be corroborated by observable market data and require the use of significant management judgment.
These values are generally determined using pricing models for which the assumptions utilize management’s estimates of market participant

assumptions.

Items Measured at Fair Value on a Recurring Basis

Warrant Liabilities
The Penny Warrants (as defined in Note 8) are accounted for as a liability with the changes in fair value of the warrants are recognized in the statement
of operations and comprehensive income (loss). The estimated fair value of the Penny Warrants liabilities represent Level 2 measurements because the fair

value of the warrant is being implied based on market trades of the stock.
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The following table shows the changes in fair value of the Penny Warrants:

September 30, June 30,
2025 2025
Balance at the beginning of the period $ 8,497 $ —
Issuance of Penny Warrants on June 6, 2025 - 7,998
Change in fair value 1,874 499
Balance at the end of the period $ 10,371  $ 8,497

Other Fair Value Disclosures

As of September 30, 2025, the Company had open currency forward contracts to purchase or sell foreign currencies with a stated or notional value of
$51.7 million. The fair value of the underlying currency, based upon the September 30, 2025, exchange rate, was $51.6 million, which it considers to be a
Level 2 fair value measurement. As of June 30, 2025, the Company had open currency forward contracts to purchase or sell foreign currencies with a stated
or notional value of $43.5 million. The fair value of the underlying currency, based upon the June 30, 2025, exchange rate, was $43.3 million, which it
considers to be a Level 2 fair value measurement.

The Company’s convertible debt is measured on a recurring basis using Level 2 based upon observable inputs. The Company's Term Loan Facilities
due 2030 (as defined in Note 8) reflect the bank quoted market rates, which the Company considers to be a Level 2 fair value measurement. The Company
believes that the carrying value of the Term Loan Facilities approximates its estimated fair value based on the effective interest rate, compared to the
current market rate available to the Company at quarter-end.

The table below summarizes the carrying value and estimated fair value of the 3.75% Convertible Senior Notes due June 1, 2026 (“2026 Notes™) and
the Term Loan Facilities due 2030 (in thousands):

September 30, June 30,
2025 2025
Carrying Fair Carrying Fair
Value Value Value Value
3.75% Convertible Senior Notes due June 1, 2026 $ 17,922 § 17,386 $ 17,893 $ 17,322
Term Loan Facilities due 2030 122,247 122,247  $ 118,627 $ 118,627
Total $ 140,169 $ 139,633 $ 136,520 $ 135,949

The carrying value and fair value of the Term Loan Facilities due 2030 excludes $19.7 million for the fair value of the warrants issued to the lenders to
purchase the Company’s common stock.

The Premium Warrants (as defined in Note 8) met all of the criteria for equity classification and were recorded at their relative fair value in additional
paid-in capital at the time of issuance. The fair value of $12.8 million is not subject to remeasurement and was estimated using a Black-Scholes method,
which incorporates significant unobservable inputs, including expected volatility, risk-free interest rate and expected term. As these inputs are not
observable in the market, the fair value measurement of the Premium Warrants represent a Level 3 measurement.

Note 7. Commitments and Contingencies
Litigation

From time to time, the Company is involved in legal proceedings, including claims, investigations, and inquiries, arising in the ordinary course of its
business. The Company records a provision for a loss when it believes that it is both probable that a loss has been incurred and the amount can be
reasonably estimated. To the extent there is a reasonable possibility that a loss exceeding amounts already recognized may be incurred and the amount of
such additional loss would be material, we will either disclose the estimated additional loss or state that such an estimate cannot be made. Currently,
management believes the Company does not have any probable and reasonably estimable material losses related to any current legal proceedings and
claims. Although occasional adverse decisions or settlements may occur, management does not believe that an adverse determination with respect to any of
these claims would individually, or in the aggregate, materially and adversely affect the Company’s financial condition or operating results. Litigation is
inherently unpredictable and is subject to significant uncertainties, some of which are beyond the Company’s control. Should any of these estimates and
assumptions change or prove to have been incorrect, the Company could incur significant charges related to legal matters that could have a material impact
on its results of operations, financial position and cash flows.
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Indemnities

Under the terms of the Company’s software license agreements with its customers, the Company agrees that in the event the software sold infringes
upon any patent, copyright, trademark, or any other proprietary right of a third-party, it will indemnify its customer licensees against any loss, expense, or
liability from any damages that may be awarded against its customer. The Company includes this infringement indemnification in all of its software license
agreements and selected managed services arrangements. In the event the customer cannot use the software or service due to infringement and the
Company cannot obtain the right to use, replace or modify the license or service in a commercially feasible manner so that it no longer infringes, then the
Company may terminate the license and provide the customer a refund of the fees paid by the customer for the infringing license or service. The Company
has not recorded any liability associated with this indemnification, as it is not aware of any pending or threatened actions that represent probable losses as
of September 30, 2025.

The Company enters into standard indemnification agreements with its landlords and all superior mortgagees and their respective directors, officers,
agents, and employees in the ordinary course of business. Pursuant to these agreements, the Company will indemnify, hold harmless, and agree to
reimburse the indemnified party for losses suffered or incurred by the indemnified party, generally the landlords, in connection with any loss, accident,
injury, or damage by any third-party with respect to the leased facilities. The term of these indemnification agreements is from the commencement of the
lease agreements until termination of the lease agreements. The maximum potential amount of future payments the Company could be required to make
under these indemnification agreements is unlimited; however, historically, the Company has not incurred claims or costs to defend lawsuits or settle claims
related to these indemnification agreements. The Company has not recorded any liability associated with its indemnification agreements as it is not aware
of any pending or threatened actions that represent probable losses as of September 30, 2025.

Guarantees

As of September 30, 2025, and June 30, 2025, the Company had various bank guarantees totaling $1.4 million and $1.5 million, respectively, primarily
related to bidding processes with customers.

Royalty Agreement

The Company enters into software license agreements with third parties that require royalty payments for each license used. In connection with such
agreements, the Company records royalty costs in cost of revenue or deferred cost of revenue. The Company had approximately $3.0 million and $3.1
million in accrued royalty payments as of September 30, 2025, and June 30, 2025, respectively, related to royalty agreements. The following table provides
information about the Company’s royalty expense and royalty payments (in thousands):

Three Months Ended
September 30,
2025 2024
Royalty expense $ 328 $ 243
Royalty payments 378 702

Restructuring

In the first quarter of fiscal year 2026, the Company informed affected employees of a cost savings initiative to reduce operating expenses which
resulted in the elimination of approximately 3 percent of the Company’s global workforce. The Company recorded a restructuring charge of $1.5 million
during the three months ended September 30, 2025, for severance benefits related to the reduction in workforce. In addition, the Company recorded $1.3
million during the three months ended September 30, 2025 for third-party consulting activities directly related to the development and execution of the
restructuring plan. The cost-saving initiative is expected to be substantially completed by the fourth quarter of fiscal year 2026.

The restructuring charges for the affected employees are recorded in their respective department cost center. These restructuring charges for severance
recorded during the three months ended September 30, 2025, are as follows: cost of products $0.2 million, cost of services $0.2 million, research and
development $0.1 million, sales and marketing $0.3 million, and general and administrative $0.7 million. The $1.3 million of third-party consulting costs
were recorded in general and administrative expense.
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The Company paid approximately $0.9 million in cash for the restructuring charges during the three months ended September 30, 2025. At September
30, 2025, the Company had a remaining accrual of $1.9 million, which is included in accrued compensation on the unaudited condensed consolidated
balance sheets, and expects to pay the remaining amounts over the remainder of fiscal year 2026.

Note 8. Debt

The Company's outstanding debt as of September 30, 2025, and June 30, 2025, is as follows (in thousands):

September 30, June 30,
2025 2025

Term Loan Facilities due 2030 $ 149,525 $ 150,000
Convertible Senior Notes due June 1, 2026 18,000 18,000

Total debt 167,525 168,000
Accumulated Paid-in-kind interest 2,925 616
Unamortized debt financing costs (10,549) (11,101)
Unamortized discount for warrants issued to lenders (19,732) (20,995)

Total debt, net $ 140,169 $ 136,520
Reported as:
Short-term debt, net $ 12,853 $ 12,734
Long-term debt, net 127,316 123,786

Total debt, net $ 140,169 $ 136,520

A summary of interest expense on the Company’s outstanding debt is as follows (in thousands):
Three Months Ended
September 30,
2025 2024

Contractual interest coupon $ 3,555 % 2,625
Non-cash paid-in-kind interest 2,308 —
Amortization of debt financing costs and discount for warrants issued to lenders 1,905 254

Total interest expense on debt $ 7,768 $ 2,879

A summary of weighted average effective interest rate on the Company’s debt is as follows:
September 30, June 30,
2025 2025

Term Loan Facility due 2030 23.8% 22.0%
Convertible Senior Notes due June 1, 2026 4.4% 4.3%

The weighted average effective interest rate includes coupon interest rates, paid-in-kind interest, the amortization of debt financing costs, and the
amortization of the discount for warrants issued to lenders.

Financing Agreement

On June 6, 2025, the Company entered into a new five-year senior secured credit agreement, due June 6, 2030, (the “Financing Agreement”) by and
among the Company, as borrower (the “Borrower”), TCW Asset Management Company LLC, a leading global asset manager (“TCW”), as collateral agent
for the lenders (in such capacity, together with its successors and assigns in such capacity, the “Collateral Agent”) and as administrative agent for the
lenders (in such capacity, together with its successors and assigns in such capacity, the “Administrative Agent”, and together with the Collateral Agent,
each an “Agent” and collectively, the “Agents”), and certain other parties signatory thereto. The Financing Agreement provides for a $150 million term
loan (the “Term Loan Facility”), a $20 million delayed draw term loan facility (the “Delayed Draw Facility”), and a $20 million revolving credit facility
(the “Revolving Credit Facility” and, together with the Term Loan Facilities and Delayed Draw Facility, the “Facilities”).

The Company will be able to access the Delayed Draw Facility from the date financial reports are delivered under the Financing Agreement for the
fiscal quarter ending December 31, 2025 through June 6, 2026, if the total leverage ratio of the Company is not greater than 5.25:1.00 and certain other
conditions, as described in the Financing Agreement, are met. The proceeds from the Delayed Draw Facility may be used to fund the remaining
$18.0 million outstanding 2026 Notes.
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The Borrower’s obligations under the Financing Agreement are secured by first-priority liens on substantially all assets of the Borrower, subject to
certain exceptions. The Financing Agreement required the Borrower to cause certain of its direct and indirect subsidiaries to, within 90 days of the closing
date of the Financing Agreement, grant first-priority liens on substantially all of their assets, in each case, subject to certain exceptions.

Interest on the borrowings under the Facilities is payable in arrears on the applicable interest payment date at an interest rate equal to, at the
Company’s option, either: (i) a term SOFR-based rate (subject to a 2.00% per annum floor), plus an applicable margin of 8.50%, per annum or (ii) a
reference rate (subject to a 3.00% per annum floor), plus an applicable margin of 7.50% per annum. The agreement provides the option for payment-in-
kind interest (“PIK”) up to 6.00% per annum (subject to an increase in applicable margin of 1/3 of 1.00% per annum for each 1.00% per annum of interest
elected to be paid in kind which PIK interest will be capitalized on the applicable interest payment date and will be added to the then-outstanding principal
amount of the term loans). The Financing Agreement requires the Borrower to pay the lenders with commitments under the Revolving Credit Facility an
unused commitment fee equal to 0.50% per annum of the average unused portion of the Revolving Credit Facility.

On June 6, 2025, concurrently with its entry into the Financing Agreement, the Company issued detachable warrants to purchase the Company’s
common stock to certain of its lenders (the “Warrant Holders”) under the Financing Agreement. The Warrant Holders were issued warrants to purchase (i)
17,180,710 shares of common stock with an exercise price of $1.68 per share, exercisable on and after December 7, 2025 and expiring on June 6, 2032 (the
“Premium Warrants™) and (ii) 6,247,531 shares of common stock with an exercise price of $0.01 per share (“Penny Warrants™) exercisable immediately and
expiring on June 6, 2032. As of September 30, 2025, no warrants have been exercised.

The Financing Agreement contains restrictions and covenants applicable to the Company and its subsidiaries. Among other requirements, the
Company may not permit (i) the total leverage ratio (as defined in the Financing Agreement) to be greater than a certain specified ratio for each fiscal
quarter during the term of the Financing Agreement, (ii) the fixed charge coverage ratio (as defined in the Financing Agreement) to be less than a certain
specified ratio for each fiscal quarter during the term of the Financing Agreement or (iii) liquidity (as defined in the Financing Agreement) to be less than a
certain specified threshold for each month during the term of the Financing Agreement. The Company was in compliance with its covenants and other
requirements of the Financing Agreement as of September 30, 2025.

3.75% Convertible Senior Notes due June 1, 2026

In May 2021, the Company issued $100.0 million aggregate principal amount of its 2026 Notes under an indenture between the Company and The
Bank of New York Mellon Trust Company, N.A., as trustee. On June 5, 2025, the Company entered into separate, privately-negotiated exchange
agreements with a limited number of existing holders of the 2026 Notes (the “2026 Noteholders™) to exchange (the “Exchange”) approximately
$82.0 million aggregate principal amount of the 2026 Noteholders' existing 2026 Notes. Holders of the remaining $18.0 million aggregate principal amount
of the 2026 Notes did not receive cash or shares of common stock in the Exchange mentioned above and the original terms of such 2026 Notes were not
modified.

Holders of the remaining 2026 Notes may convert their notes at any time on or after March 6, 2026 until the close of the business day immediately
preceding the maturity date. Prior to June 1, 2026, the remaining holders of the 2026 Notes may convert their notes only under certain circumstances. Upon
conversion, the Company will have the right to pay cash, or deliver shares of common stock of the Company or a combination thereof, at the Company’s
election. The initial conversion rate is 170.5611 shares of the Company’s common stock per $1,000 principal amount (which represents an initial
conversion price of approximately $5.86 per share of the Company’s common stock). The conversion rate, and therefore, the conversion price, is subject to
adjustment, as further described below.

Holders of the remaining 2026 Notes who convert their notes in connection with a “make-whole fundamental change,” as defined in the indenture,
may be entitled to a make-whole premium in the form of an increase in the conversion rate. Additionally, in the event of a “fundamental change,” as
defined in the indenture, holders of the remaining 2026 Notes may require the Company to purchase all or a portion of their note at a fundamental change
repurchase price equal to 100% of the principal amount of the 2026 Notes, plus accrued and unpaid interest, if any, to, but not including, the fundamental
change repurchase date. As of September 30, 2025 and June 30, 2025, the if-converted value of the remaining 2026 Notes did not exceed the outstanding
principal amount.
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Note 9. Stock Incentive Plans

The following table presents details of share-based compensation expenses, by functional line item, noted within the Company's operating expenses (in
thousands):

Three Months Ended
September 30,
2025 2024
Cost of revenue — products $ 180 $ 217
Cost of revenue — services 190 154
Research and development 351 382
Selling and marketing 509 370
General and administrative 1,286 1,230
Total share-based compensation $ 2,516 $ 2,353

Note 10. Net Loss Per Common Share

Basic earnings per share is computed based on the weighted average number of shares of common stock and warrants outstanding during the period.
Diluted earnings per share is computed based on the weighted average number of shares of common stock plus the effect of dilutive potential common
shares outstanding during the period. Dilutive potential common shares include outstanding share awards. Potentially dilutive shares of the Company’s
common stock are excluded from the computation of diluted net loss per share for loss periods presented because including them would have been anti-
dilutive. Dilutive earnings per share is the same as basic earnings per share for the periods in which the Company had a net loss because the inclusion of
outstanding common stock would be anti-dilutive.

A reconciliation of the numerator and denominator used in the calculation of basic and diluted net loss per common share is as follows (in thousands,
except for per share amounts):

Three Months Ended
September 30,
2025 2024
Numerator:
Net loss $ (21,678) $ (3,954)

Denominator:

Weighted average shares outstanding - basic and diluted 118,946 100,225

Basic and diluted net loss per share $ 0.18) $ (0.04)
Anti-dilutive share-based awards, excluded 10,765 10,747
Anti-dilutive warrants 17,181 —

Warrants Issued in Connection with the Long-term Debt

In June 2025, the Company issued approximately 6.2 million detachable Penny Warrants and 17.2 million Premium Warrants to the lenders of our
long-term debt (See Note 8. Debt, for more information). Accounting guidance dictates that shares issuable for little or no cash consideration upon the
satisfaction of certain conditions shall be considered outstanding common shares and included in the computation of basic earnings per share. Since the
Penny Warrants are issuable for little or no consideration, the 6.2 million shares are included in the weighted average shares to calculate basic and diluted
earnings per share for the period ended September 30, 2025.

Outstanding Convertible Senior Notes

Due to the optional cash settlement feature and management’s intent to settle the principal amount thereof, in cash, the shares of common stock
issuable upon conversion of the outstanding principal amount of the 2026 Notes are included in the calculation of diluted net income (loss) per share only if
their inclusion is dilutive for periods during which the 2026 Notes were outstanding. The shares of common stock issuable upon conversion of the
outstanding principal amount of the 2026 Notes as of as of September 30, 2025 and September 30, 2024, totaled approximately 3.1 million shares and 17.1
million shares, respectively, were not included in the basic and diluted net loss per common share as the effect of adding the shares were anti-dilutive.
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Note 11. Segment Information

The Company has one operating and reporting segment (oncology systems group), which develops, manufactures and markets proprietary medical
devices used in radiation therapy for the treatment of cancer patients. The Company’s Chief Executive Officer, its Chief Operating Decision Maker
(“CODM”), assesses financial performance by reviewing a reporting package based on consolidated results of the Company when making decisions about
allocating resources and assessing performance. The CODM evaluates performance based on net revenues, gross profit, and operating income which are
consistent with what is reported on the consolidated statements of comprehensive income (loss). Significant segment expenses regularly provided to the
CODM are consolidated research and development expenses, sales and marketing, and general and administrative expenses as reported on the consolidated
financial statements. In addition, the CODM regularly reviews the budget and forecast-to-actual variances to evaluate performance and to make decisions
about allocating capital and other resources. The Company does not assess the performance of its individual product lines on measures of profit or loss, or
asset-based metrics. Therefore, the information below is presented only for revenues and long-lived tangible assets by geographic areas.

Disaggregation of Revenues

The Company disaggregates its revenues from contracts by geographic region, as the Company believes this best depicts how the nature, amount,
timing and uncertainty of revenues and cash flows are affected by economic factors. Revenues attributed to a country or region are based on the shipping
address of the Company’s customers. Additionally, the Company typically recognizes revenue at a point in time for product revenue and recognizes
revenue over time for service revenue.

The Company reports its customer revenues in five geographic regions: the Americas, EIMEA, Japan, China and Asia Pacific. The Americas region
primarily includes the United States, Canada and Latin America. The EIMEA region includes Europe, India, the Middle East, and Africa. The Asia Pacific

region consists of Asia (excluding Japan and China), Australia and New Zealand.

The following summarizes net revenue by geographic region (in thousands):

Three Months Ended
September 30,
2025 2024
Americas $ 24926 $ 20,870
EIMEA 34,272 25,894
China 15,229 33,976
Japan 9,308 9,865
Asia Pacific 10,207 10,940
Total $ 93942 § 101,545

Disaggregation of Long-Lived Assets

Information regarding geographic areas in which the Company has long-lived assets, which consists of property, plant and equipment, net, and
operating lease right-of-use assets are as follows (in thousands):

September 30, June 30,
2025 2025
Americas $ 49,161 $ 49,466
EIMEA 9,122 9,220
China 1,506 1,577
Japan 854 999
Asia Pacific 469 511
Total $ 61,112  § 61,773

The long-lived assets in the Americas region are located in the United States as of September 30, 2025, and June 30, 2025.
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Note 12. Joint Venture

In January 2019, the Company’s wholly-owned subsidiary, Accuray Asia Limited (“Accuray Asia”), entered into an agreement with CNNC High
Energy Equipment (Tianjin) Co., Ltd. (the “CIRC Subsidiary”), a wholly-owned subsidiary of China Isotope & Radiation Corporation, to form a joint
venture, CNNC Accuray (Tianjin) Medical Technology Co. Ltd. (the “JV”), to manufacture and sell radiation oncology systems in China. As of September
30, 2025, the Company owned a 49% interest in the JV, which is reported as an investment in joint venture on the Company’s unaudited condensed
consolidated balance sheets.

The Company applies the equity method of accounting to its ownership interest in the JV as the Company has the ability to exercise significant
influence over the JV but lacks controlling financial interest and is not the primary beneficiary. The Company recognizes the 49% proportionate share of
the JV income or loss on a one-quarter lag due to the timing of the availability of the JV’s financial records. The Company recognizes revenue on sales to
the JV in the current period of control transfer, eliminating a portion of profit to the extent goods sold have not been sold through by the JV to an end
customer by the end of each reporting period. With the receipt of the necessary permits and licenses to operate, the JV has begun to manufacture and sell a
locally branded “Made in China” radiotherapy device, the Tomo C radiation therapy system, in the Class B license category. The JV also distributes other
Accuray treatment delivery systems like the Radixact and CyberKnife treatment delivery systems, including the Radixact SynC and CyberKnife S7
Systems, which received NMPA approval in January 2025.

The following table shows the reconciliation between the carrying value of the Company's investment in the JV and its proportional share of the
underlying equity in net assets of the JV (in thousands):

September 30, June 30,
2025 2025
Carrying value of investment in joint venture $ 4,010 $ 4,612
Deferred intra-entity gross profit 18,582 17,501
Dividend declared - 2,453
Equity method goodwill (4,720) (4,720)
Proportional share of equity investment in joint venture $ 17,872 $ 19,846

As of September 30, 2025, and June 30, 2025, the Company’s carrying value of the investment in the JV was decreased for the Company's proportional
share of the JV's currency translation adjustment by $0.4 million. In June 2025, the JV declared a $2.5 million dividend to the Company which was paid in
July 2025. There were no dividends declared as of September 30, 2025.

Summarized financial information of the JV is as follows (in thousands):

Three Months Ended
June 30,
Statement of Operations Data: 2025 2024
Revenue $ 19,786 $ 21,834
Gross profit 5,580 4,850
Net income (loss) 888 (148)
Net income (loss) attributable to the Company 439 (72)
As of As of
Summarized Balance Sheet Data: June 30, 2025 June 30, 2024
Assets:
Current assets $ 189,755 §$ 131,045
Non-current assets 15,529 11,581
Total assets $ 205,284 $ 142,626
Liabilities and Stockholders' Equity:
Current liabilities $ 167,514 §$ 112,379
Non-current liabilities 1,297 86
Stockholders' equity 36,473 30,161
Total liabilities and stockholders' equity $ 205,284 § 142,626
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The following table shows the activity of the Company’s net revenue recognized from intra-entity gross profit from sales (in thousands):

Three Months Ended
September 30,
2025 2024
Deferred gross profit recognized on sales to the JV $ (570) $ (2,714)
Deferred gross profit on sales to the JV 1,651 6,333
Net deferred gross profit on sales to the JV (1) $ 1,081 $ 3,619

(1) Profit earned by the Company from the JV is eliminated through cost of goods sold until it is realized; such profits would generally be considered
realized when the inventory has been sold through to third parties.

Note 13. Income Tax
The following summarizes the provision for income taxes (in thousands):

Three Months Ended
September 30,
2025 2024
Provision for income taxes $ 471 $ 625

On a quarterly basis, the Company provides for income taxes based upon an estimated annual effective income tax rate. The Company's income tax
expense during three months ended September 30, 2025 and 2024, was primarily related to foreign taxes.

On July 4, 2025, new federal tax legislation was enacted, introducing significant changes to U.S. corporate income tax law. Key provisions include the
optional expensing of domestic research and development costs under Section 174, modifications to business interest deductions under Section 163(j), and
changes to international tax rules such as GILTI. Some provisions are effective retroactively to January 1, 2025, while others phase in through 2027. Due to
the full valuation allowance maintained against the Company’s U.S. deferred tax assets, the enactment of this legislation did not have a material impact on
the Company’s income tax provision for the quarter ended September 30, 2025. Any required updates to deferred tax balances or related disclosures will be
reflected in the Company’s annual financial statements, as applicable.

As of September 30, 2025, the Company’s gross unrecognized tax benefits were $22.6 million, of which $21.8 million would not affect income tax
expense before consideration of any valuation allowance. The Company does not expect its unrecognized tax benefits to change significantly over the next
12 months. Interest and penalties accrued on unrecognized tax benefits are recorded as a component of income tax expense.

Note 14. Subsequent Events

In October 2025, the Company announced it is engaging in a significant organizational, strategic, and operational transformation. To accelerate this
work, the Company’s Board of Directors (the “Board”) appointed proven industry leaders with deep operational expertise to drive execution, strengthen
performance, and enhance competitiveness. The transformation plan initiatives, most of which will be implemented during the current fiscal year, are
designed to increase operating margins, enhance organizational responsiveness and agility, and position the Company for sustainable, profitable growth. To
support the execution of this transformation, the Company announced the following:

. Appointed Stephen La Neve as President and Chief Executive Officer (“CEQ”) of the Company, effective as of October 20, 2025. Mr. La
Neve was also appointed to the Board as a Class III director with his initial term ending at the Company’s 2027 annual meeting of
stockholders. Mr. La Neve succeeded Suzanne Winter, the Company’s President and Chief Executive Officer who resigned from her
position as President and CEO, and resigned as a member of the Board, effective October 19, 2025. Ms. Winter will continue to serve as an
advisor through November 30, 2025 to provide an orderly transition.

° Appointed Steven F. Mayer, a member of the Board, as the Transformation Board Sponsor who will provide consulting services to the
Company over a period of one year. Mr. Mayer’s services will include, among other things, responsibility for leading the Company’s
planning and execution of certain strategic, organizational, cultural, and operational initiatives and transformation in consultation with the
Company’s CEO, onboarding the CEO and consulting with the CEO on other matters, and establishing the composition and duties of a
transformation office.

° Chan W. Galbato was nominated to the Board. Mr. Galbato, bringing more than 30 years of operational and strategic leadership experience
across global enterprises.

. FTI Consulting continues to advise the Company on its operational execution and transformation strategy. TCW, the Company’s strategic
lending partner, expressed strong support for the transformation plan and the accompanying leadership changes.
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Item 4. Controls and Procedures
Evaluation of Disclosure Controls and Procedures

At the time the Original Filing was filed on the Original Filing Date, our management, with the participation of our Chief Executive Officer and Chief
Financial Officer, evaluated the effectiveness of the design and operation of our disclosure controls and procedures (as defined in Rule 13a15(e) of the
Exchange Act) as of the end of the period covered by our Quarterly Report on Form 10-Q for the fiscal period ended September 30, 2025 (the “Evaluation
Date™).

Based on this evaluation, as of the Original Filing Date, our Chief Executive Officer and Chief Financial Officer concluded that as of the Evaluation
Date, our disclosure controls and procedures were effective to provide reasonable assurance that the information required to be disclosed by us in the
reports we file or submit under the Exchange Act is recorded, processed, summarized, and reported within the time periods specified in the SEC’s rules and
forms, and that such information is accumulated and communicated to our management, including our Chief Executive Officer and Chief Financial Officer,
as appropriate to allow timely decisions regarding required disclosure.

Subsequent to this evaluation, in connection with the footnote errors described in the Explanatory Note to this Form 10-Q/A, and described further
below, our Chief Executive Officer and Chief Financial Officer re-evaluated the effectiveness of our disclosure controls and procedures as of the end of the
period covered by this report. Based upon that evaluation, our Chief Executive Officer and Chief Financial Officer have concluded that our disclosure
controls and procedures were not effective as of September 30, 2025 due to two material weaknesses in internal control over financial reporting.

The material weaknesses were related to 1) the review of the footnote schedules supporting financial statement disclosures and 2) inadequate controls
to appropriately analyze all relevant information required for complete and accurate presentation and disclosure under GAAP principally resulting from
incorrect assessment during the initial adoption of ASC 606.

Remediation Measures

To remediate the material weakness resulting from the deficiency in the footnote disclosure review process described above, management has designed
and is in the process of implementing enhanced review controls specific to financial statement footnote disclosures. These enhancements are intended to
ensure greater precision in preparing and reviewing financial statement footnote disclosures, including additional reviewer involvement and targeted
training for personnel responsible for review of the footnote schedules supporting the financial statement disclosures. Management has begun
implementing these remediation efforts and will continue to evaluate and moditfy the remediation plan as appropriate.

To remediate the material weakness resulting from the deficiency in management's analysis of information for complete and accurate presentation and
disclosure described above, management has designed and is in the process of implementing enhanced controls to ensure all relevant information required
for complete and accurate presentation and disclosure, including the initial assessment of the impact of adopting new accounting pronouncements is
appropriately analyzed. Management has begun implementing these remediation efforts and will continue to evaluate and modify the remediation plan as
appropriate.

The Company will consider the above material weaknesses remediated when the enhanced controls have operated for a sufficient period of time and
management has concluded that these controls are operating effectively.

Changes in Internal Control over Financial Reporting

Our management, with the participation of our Chief Executive Officer and Chief Financial Officer, has evaluated any changes in our internal control
over financial reporting that occurred during the quarter ended September 30, 2025, and has concluded that other than the changes described above under
"Remediation Measures" there were no changes in our internal control over financial reporting that occurred during the quarter ended September 30, 2025,
that have materially affected, or are reasonably likely to materially affect, our internal control over financial reporting.

Inherent Limitations of Internal Control Over Financial Reporting

Internal control over financial reporting cannot provide absolute assurance of achieving financial reporting objectives because of its inherent
limitations. Internal control over financial reporting is a process that involves human diligence and compliance and is subject to lapses in judgment and
breakdowns resulting from human failures. Internal control over financial reporting also can be circumvented by collusion or improper management
override. Because of such limitations, there is a risk that material misstatements may not be prevented or detected on a timely basis by internal control over
financial reporting. These inherent limitations, however, are known features of the financial reporting process, therefore, it is possible to design into the
process safeguards to reduce, though not eliminate, this risk. In designing and evaluating the disclosure controls and procedures, management recognized
that any controls and procedures, no matter how well designed and operated, can provide only reasonable assurance of achieving the desired control
objectives, and in reaching a reasonable level of assurance, management is required to apply its judgment in evaluating the cost-benefit relationship of
possible controls and procedures.
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PART II. OTHER INFORMATION

Item 1A. RISK FACTORS
Risk Factors Summary

Our business is subject to numerous risks and uncertainties, including those highlighted in Part I, Item 1A titled “Risk Factors.” These risks include,
but are not limited to, the following:

Risks related to our business and results of operations

° We face risks related to the current global economic environment, which could adversely affect our business, financial condition and results of
operations.

° If our products do not achieve widespread market acceptance, we will not be able to generate the revenue necessary to support our business.

° Our ability to achieve profitability depends in part on maintaining or increasing our gross margins on product sales and services, which we

may not be able to achieve.

° We have substantial indebtedness and may incur other debt in the future, which may adversely affect our financial condition and future
financial results. In the past, we have not been in compliance with certain financial covenants relating to our indebtedness and have been
required to obtain waivers to avoid defaulting under such indebtedness.

° Enhanced international tariffs, including tariffs imposed by the United States and China that affect our products or components within our
products, other trade barriers or a global trade war could decrease the volume of product sales in China and increase our costs and materially
and adversely affect our business condition and results of operations.

° Our operating results, including our cash flows, quarterly orders, revenues and margins fluctuate from quarter to quarter and may be
unpredictable.
° Our industry is subject to intense competition and rapid technological change, which may result in products or new tumor treatments that are

superior to the CyberKnife and TomoTherapy platforms. If we are unable to anticipate or keep pace with changes in the marketplace and the
direction of technological innovation and customer demands, our products may become obsolete or less useful and our operating results will

suffer.

° We are subject to risks arising from our international operations, which may adversely affect our business, financial condition, and results of
operations.

° Our results have been and may continue to be impacted by changes in foreign currency exchange rates.

° If we encounter manufacturing problems, or if our manufacturing facilities do not continue to meet federal, state or foreign manufacturing

standards, we may be required to temporarily cease all or part of our manufacturing operations, which would result in delays and lost revenue.

° If we are unable to develop new products or enhance existing products to meet our customers’ needs and compete favorably in the market, we
may be unable to attract or retain customers.

. If we do not effectively manage our growth, our business may be significantly harmed.

° We could become subject to product liability claims, product recalls, other field actions and warranty claims that could be expensive, divert
management’s attention and harm our business.

° Our reliance on single-source suppliers for critical components of our products could harm our ability to meet demand for our products in a
timely and cost effective manner.

° We depend on key employees, the loss of whom would adversely affect our business. If we fail to attract and retain employees with the
expertise required for our business, we may be unable to continue to grow our business.

° Disruption of critical information technology systems, infrastructure and data or cyberattacks or other security breaches or incidents could
harm our business and financial condition.

° Any actual or perceived failure by us to comply with legal or regulatory requirements related to privacy, cybersecurity and data protection
could result in proceedings, actions or penalties against us.
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If third-party payors do not provide sufficient coverage and reimbursement to healthcare providers for use of our product platforms or if the
number of patients covered by health insurance reduces, demand for our products and our revenue could be adversely affected.

The safety and efficacy of our products for certain uses is not yet supported by long-term clinical data, and our products may therefore prove
to be less safe and effective than initially thought.

Failures or disruptions at our logistics providers have occurred and could occur in the future, which could adversely impact our business.

Third parties may claim we are infringing their intellectual property or that we are operating outside the scope of or violating a license or
other agreement relating to their intellectual property.

It is difficult and costly to protect our intellectual property and our proprietary technologies and we may not be able to ensure their protection.
We have identified material weaknesses in our system of internal controls as of June 30, 2025 and September 30, 2025 and are in the process

of remediation. If we fail to remediate such material weaknesses or otherwise fail to achieve and maintain an effective system of internal
control over financial reporting, our ability to produce timely and accurate financial results could be adversely impacted.

Risks related to the regulation of our products and business

Modifications, upgrades, new indications and future products related to our products may require new Food and Drug Administration
(“FDA”) 510(k) clearances or premarket approvals and similar licensing or approvals in international markets.

We are subject to federal, state and foreign laws and regulations applicable to our operations, the violation of which could result in substantial
penalties and harm our business.

If we or our distributors do not obtain and maintain the necessary regulatory approvals in a specific country, we will not be able to market and
sell our products in that country.

Risks related to our common stock

° The price of our common stock is volatile and may continue to fluctuate significantly, which could lead to losses for stockholders.

° Future issuances of shares of our common stock could dilute the ownership interests of our stockholders.

° The exercise of outstanding warrants for our common stock would increase the number of shares eligible for future resale in the public market
and result in dilution to our stockholders.

. The conditional conversion features of the 2026 Notes, if triggered, may adversely affect our financial condition and operating results.

° Provisions in the indenture for the 2026 Notes, the financing agreement for our Credit Facilities (as defined below), our certificate of
incorporation and our bylaws could discourage or prevent a takeover, even if an acquisition would be beneficial in the opinion of our
stockholders.

General Risks
° Our liquidity could be adversely impacted by adverse conditions in the financial markets.
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Risk Factors

We operate in a rapidly changing environment that involves significant risks, a number of which are beyond our control. In addition to the other
information contained in this Form 10-Q/A, the following discussion highlights some of these risks and the possible impact of these factors on our business,
financial condition and future results of operations. If any of the following risks actually occur, our business, financial condition or results of operations
may be adversely impacted, causing the trading price of our common stock to decline. In addition, these risks and uncertainties may impact the
“forward-looking” statements described elsewhere in this Form 10-Q/A and in the documents incorporated herein by reference. They could affect our
actual results of operations, causing them to differ materially from those expressed in “forward-looking” statements.

Risks Related to Our Business and Results of Operations

We face risks related to the current global economic environment, including risks arising in connection with tariffs, inflation, recession or currency
fluctuations, any of which could adversely affect our business, financial condition and results of operations by, among other things, delaying or
Ppreventing our customers from obtaining financing to purchase our products and services or implementing the required facilities to house our systems.

Our business and results of operations are materially affected by conditions in the global markets and the economy generally. We expect that the
business of our customers and our own business will continue to be adversely impacted, directly or indirectly, by macroeconomic and geopolitical issues.
Concerns over economic and political stability; inflation levels and related efforts to mitigate inflation; a potential recession; the level of U.S. national debt,
the U.S. debt credit rating and U.S. budgetary concerns, including concerns over a U.S. government shutdown; currency fluctuations and volatility; the rate
of growth of Japan, China and other Asian economies, including the impact of the China anti-corruption campaign and timing of China stimulus program
on those economies; unemployment; the availability and cost of credit; trade relations, including the imposition of various sanctions, export controls, and
tariffs by the United States and other countries; energy costs; instability in the banking and financial services sector; geopolitical uncertainty and conflict,
including with respect to Russia-Ukraine and the Middle East conflicts, including with respect to Iran; changes in government administration policy
positions and recent executive orders to impose new tariffs on global imports that could result in additional tariffs on specific industries, and uncertainties
regarding impact, retaliations and further escalation, have contributed to increased volatility and diminished expectations for the economy and the markets
in general. In turn, periods of economic slowdown or recession could lead to a reduction in demand for our products and services, which in turn would
reduce our revenues and adversely affect our results of operations and our financial position. The results of these macroeconomic conditions, and the
actions taken by governments, central banks, companies, and consumers in response, have and may continue to result in higher inflation in the U.S. and
globally, which has led to an increase in costs and caused changes in fiscal and monetary policy, including increased interest rates. Other adverse impacts of
recent macroeconomic conditions that have impacted us and may continue to impact us are foreign exchange rate fluctuations, supply chain constraints,
logistics challenges, and fluctuations in labor availability. Thus, if general macroeconomic conditions deteriorate, our business and financial results could
be materially and adversely affected.

In an inflationary environment, we may be unable to raise the prices of our products and services sufficiently to keep up with the rate of inflation.
Impacts from inflationary pressures could be more pronounced and materially adversely impact aspects of our business where revenue streams and cost
commitments are linked to contractual agreements that extend many years into the future, as we may not be able to quickly or easily adjust pricing, reduce
costs, or implement counter measures. A higher inflationary environment can also negatively impact raw material, component, and logistics costs that, in
turn, has increased the costs of producing and distributing our products. For example, inflationary pressures as well as ongoing supply chain challenges
beginning in fiscal year 2023 have resulted in rising costs for certain materials, including increased logistics and duties costs, that have materially affected
our gross margins and net income (loss), which have had a material effect on our business, financial condition or results of operations. We expect that gross
margins and net income (loss) will continue to be adversely affected by increased material costs and freight and logistics expenses through at least fiscal
year 2026. In addition, we expect inflation and the ongoing supply chain challenges and logistics costs to impact our cash from operations through at least
fiscal year 2026, as we are unable to pass all of these increased costs to our customers.

Further, the U.S. federal government has called for, or enacted, substantial changes to healthcare, trade, fiscal, and tax policies, which may include
changes to existing trade agreements and may have a significant impact on our operations. For example, the United States has imposed tariffs on many
foreign products, including tariffs on imports from China, that in the past have resulted in and may result in future retaliatory tariffs on U.S. goods and
products and restrictions on exports to the United States. In light of the uncertainty surrounding tariffs imposed by the United States and China and trade
relations between the two countries, we expect the volume of product sales in China to decrease and costs associated with tariffs to increase. We cannot
predict whether these policies will continue, or if new policies will be enacted, or the impact, if any, that any policy changes could have on our business. In
addition, failure of the U.S. government to pass a budget in a timely manner, any extended government shutdown, or any reductions in healthcare spending
in the budget may adversely impact us or our customers. If economic conditions worsen, or new legislation is passed related to the healthcare system, trade,
fiscal or tax policies, customer demand may not materialize to levels we require to achieve our anticipated financial results, which could have a material
adverse effect on our business, financial condition and results of operations.
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The uncertain macroeconomic environment, including volatile credit markets and concerns regarding the availability and cost of credit, increased
interest rates, inflation, reduced economic growth or a recession, instability in the banking and financial services sector, and changes in government
administration policy positions, in any of the geographic areas where we do business, could impact consumer and customer demand for our products and
services, as well as our ability to manage normal commercial relationships with our customers, suppliers and creditors, including financial institutions, and
the ability of our customers to meet their obligations to us. For example, in the United States, at least one customer declared bankruptcy in fiscal 2023
causing us to increase our bad debt reserve due to the expectation that they will be unable to pay us. Further, some of our customers have been delayed in
obtaining, or have not been able to obtain, necessary financing for their purchases of the CyberKnife or TomoTherapy platforms. In addition, some of our
customers have been delayed in obtaining, or have not been able to obtain, necessary financing for the construction or renovation of facilities to house the
CyberKnife or TomoTherapy platforms, the cost of which can be substantial. These delays have, in some instances, led to our customers postponing the
shipment and installation of previously ordered systems or cancelling their system orders and may cause other customers to postpone their system
installation or to cancel their agreements with us. Reduced budgets and lower capital deployment priority for radiotherapy equipment, along with longer
customer installation timelines, in the United States have also negatively impacted our net revenue since fiscal year 2024, and we expect this will continue
to have an impact through fiscal year 2026. A continuation or further deterioration of the adverse economic environment would further increase delays and
order cancellations, or affect our ability to collect from our customers, any of which would continue to adversely affect revenues, and therefore, harm our
business and results of operations.

If the CyberKnife or TomoTherapy platforms do not achieve widespread market acceptance, we will not be able to generate the revenue necessary to
support our business.

Achieving physician, patient, hospital administrator and third-party payor acceptance of the CyberKnife and TomoTherapy platforms as preferred
methods of tumor treatment is crucial to our continued success. Physicians will not begin to use or increase the use of the CyberKnife or TomoTherapy
platforms unless they determine, based on experience, clinical data and other factors, that the CyberKnife and TomoTherapy platforms are safe and
effective alternatives to traditional treatment methods. Further, physicians may be slow to adopt new or updated versions of our CyberKnife and
TomoTherapy platforms because of the perceived liability risks arising from the use of new products and the uncertainty of reimbursement from third-party
payors, particularly in light of ongoing health care reform initiatives and the evolving U.S. health care environment. If we are not able to expand market
acceptance of our products and maintain and increase our base of installed systems, or installed base, then sales of our products may not meet expectations.
Any failure to expand and protect our existing installed base could adversely affect our operating results.

We often need to educate physicians about the use of stereotactic radiosurgery, image guided radiation therapy (“IGRT”) and adaptive radiation
therapy, convince healthcare payors that the benefits of the CyberKnife and TomoTherapy platforms and their related treatment processes outweigh their
costs, and help train qualified physicians in the skilled use of these systems. In addition, we also must educate prospective customers regarding the entire
functionality of our radiation therapy systems and their relative benefits compared to alternative products and treatment methods. We must also increase
awareness among potential patients, who are increasingly educated about treatment options and therefore, impact adoption of new technologies by
clinicians. We have expended and will continue to expend significant resources on marketing and educational efforts to create awareness of stereotactic
radiosurgery and robotic intensity-modulated radiotherapy (“IMRT”) as well as adaptive radiation therapy and IGRT generally and to encourage the
acceptance and adoption of our products for these technologies. We cannot be sure that our products will gain significant market acceptance among
physicians, patients and healthcare payors, even if we spend significant time and expense on their education.

In addition to achieving market acceptance of our products and the need to educate physicians and others about the benefits of our products, the
CyberKnife and TomoTherapy platforms are major capital purchases, and purchase decisions are greatly influenced by hospital administrators who are
subject to increasing pressures to reduce costs. These and other factors, including the following, may affect the rate and level of market acceptance of the
CyberKnife and TomoTherapy platforms:

° the CyberKnife and TomoTherapy platforms’ price relative to other products or competing treatments;

. our ability to develop new products and enhancements and receive regulatory clearances and approval, if required, to such products in a
timely manner;

. increased scrutiny by state boards when evaluating certificates of need requested by purchasing institutions;

° perception by patients, physicians and other members of the healthcare community of the CyberKnife and TomoTherapy platforms’ safety,
efficacy, efficiency and benefits compared to competing technologies or treatments;
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willingness of physicians to adopt new techniques and the ability of physicians to acquire the skills necessary to operate the CyberKnife and
TomoTherapy platforms;

extent of third-party coverage and reimbursement rates, particularly from Medicare, for procedures using the CyberKnife and TomoTherapy
platforms; and

development of new products and technologies by our competitors or new treatment alternatives.

If the CyberKnife or TomoTherapy platforms are unable to achieve or maintain market acceptance, new orders and sales of our systems would be
adversely affected, our revenue levels would decrease and our business would be harmed.

Our ability to achieve profitability depends in part on maintaining or increasing our gross margins on product sales and services, which we may not be
able to achieve.

As of September 30, 2025, we had an accumulated deficit of $541.0 million. We have incurred net losses, and expect to incur net losses in the future,
particularly as selling and marketing activities increase ahead of any expected revenue. Our ability to achieve and sustain long-term profitability is largely
dependent on our ability to successfully market and sell the CyberKnife and TomoTherapy platforms, control our costs, and effectively manage our growth.
We cannot assure you that we will be able to achieve profitability and even if we do achieve profitability, we may not be able to sustain or increase
profitability on a quarterly or annual basis. In the event we fail to achieve profitability, our stock price could decline.

Our ability to achieve profitability also depends on our ability to maintain or increase our gross margins on product sales and services. A number of
factors have adversely impacted or could impact gross margins, including:

lower than expected manufacturing yields of high cost components leading to increased manufacturing costs;

low production volume, which will result in high levels of overhead cost per unit of production;

lower selling pricing;

our ability to sell products and services, recognize revenue from our sales and the timing of revenue recognition and revenue deferrals;
increased labor costs or other costs as a result of increased inflation and supply chain constraints;

delays in receipt of or increased costs related to critical components parts, including as a result of supply chain disruptions;

increased inventory costs and liabilities for excess inventory resulting from inventory held in excess of forecasted demand,

increased service or warranty costs or the failure to reduce service or warranty costs;

increased price competition;

variation in the margins across products installed in a particular period,

changes to U.S. and foreign trade policies, including imposition of tariffs on goods imported into the U.S. including, but not limited to, tariffs

on goods imported from China and other countries, and any retaliatory tariffs imposed by other countries on U.S. goods, including our
products, and retaliatory export controls that could impact our supply chain;

fluctuations in foreign currency exchange rates; and

how well we execute on our strategic and operating plans.

If we are unable to maintain or increase our gross margins on product sales and service, our results of operations could be adversely impacted, we may
not achieve profitability and our stock price could decline.
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We have substantial indebtedness in the form of a credit facility and convertible senior notes and may incur other debt in the future, which may
adversely affect our financial condition and future financial results. In the past, we have not been in compliance with certain financial covenants
relating to our indebtedness and have been required to obtain waivers to avoid defaulting under such indebtedness.

As of September 30, 2025, we had outstanding borrowings of $152.4 million, which includes $2.9 million in accumulated paid-in-kind interest, under
our five-year term loan (the “Term Loan Facility”) with additional borrowings available of $20 million under our revolving credit facility (the “Revolving
Credit Facility”) and $20 million under our delayed draw term loan (the “Delayed Draw Facility” and together with the Term Loan Facility and Revolving
Credit Facility, the “Credit Facilities”), each of which will mature on June 6, 2030, and $18.0 million in principal amount outstanding of our 3.75%
Convertible Senior 2026 Notes due June 1, 2026 (the “2026 Notes”). Our existing and future levels of indebtedness could have important consequences to
stockholders and note holders and may adversely affect our financial conditions and future financial results by, among other things:

° affecting our ability to satisfy our obligations under the 2026 Notes and Credit Facilities;

. requiring a substantial portion of our cash flows from operations to be dedicated to interest and principal payments, which may not be
available for operations, working capital, capital expenditures, expansion, acquisitions or general corporate or other purposes;

. impairing our ability to obtain additional financing in the future;
° limiting our flexibility in planning for, or reacting to, changes in our business and industry; and
° increasing our vulnerability to downturns in our business, our industry or the economy in general.

Concurrently and in connection with our entry into the credit agreement governing the Credit Facilities (the “Financing Agreement”), we issued to our
lenders (i) an aggregate of 17,180,710 shares of our common stock issuable upon exercise of outstanding warrants (the “Premium Warrants™), which are
exercisable starting on December 7, 2025 and until June 6, 2032 and have an exercise price of $1.68 per share, and (ii) an aggregate of 6,247,531 shares of
our common stock issuable upon exercise of warrants (the “Penny Warrants” and, together with the Premium Warrants, the “Warrants”), which are
exercisable until June 6, 2032 and have an exercise price of $0.01 per share.

The Financing Agreement also includes certain restrictive covenants that limit, among other things, our ability and our subsidiaries’ ability to (i) incur
indebtedness, (ii) incur liens on their property, (iii) pay dividends or make other distributions, (iv) sell their assets, (v) make certain loans or investments,
(vi) merge or consolidate, (vii) voluntarily repay or prepay certain indebtedness and (viii) enter into transactions with affiliates, in each case, subject to
certain exceptions. In addition, such agreements require us to meet certain financial covenants, including a fixed charge coverage ratio, total leverage ratio
and liquidity level, as defined in the Financing Agreement. These restrictions could adversely affect our ability to finance our future operations or capital
needs, withstand a future downturn in our business or the economy in general, engage in business activities, including future opportunities that may be in
our interest, and plan for or react to market conditions or otherwise execute our business strategies. Our ability to comply with the covenants and other
terms governing the Credit Facilities will depend in part on our future operating performance. If we fail to comply with such covenants and terms, we may
be in default and the maturity of the related debt could be accelerated and become immediately due and payable. In addition, because substantially all of
our assets are pledged as a security under the Credit Facilities, if we are not able to cure any default or repay outstanding borrowings, such assets are
subject to the risk of foreclosure by our lenders. From time to time, we have not been in compliance with certain similar covenants or other terms
governing the prior credit facilities and we have been required to obtain waivers or amendments to the previous credit agreement from our lenders in order
to maintain compliance. There can, however, be no certainty that any such waiver or amendment will be available to us in the future, which may lead to a
default under the terms of the Financing Agreement governing the Credit Facilities, or what the cost of such waiver or amendment, if obtained, would be. If
we are unable to obtain necessary waivers or relevant amendments as required and the debt under such credit facility is accelerated, we would be required
to obtain replacement financing at prevailing market rates, which may not be available to us on favorable terms or at all. Failure to obtain replacement
financing could result in certain of our long-term indebtedness being reclassified current, which could in turn impact our ability to continue as a going
concern. Additionally, a default on indebtedness would likely result in a default under the terms of the indenture governing the 2026 Notes. We may not be
able to satisfy our obligations if any of our indebtedness is accelerated.

In addition, the Credit Facilities expose us to interest rate risk. If the amount outstanding under the Credit Facilities remained at the level outstanding
as of September 30, 2025 for the next 12 months and interest rates increased or decreased by 50 basis point change, our annual interest expense would
increase or decrease, respectively, approximately $0.8 million.
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Enhanced international tariffs, including tariffs imposed by the United States and China that affect our products or components within our products,
other trade barriers or a global trade war could decrease the volume of product sales in China and increase our costs and materially and adversely
affect our business condition and results of operations.

Our global business has been and could continue to be negatively affected by trade barriers and other governmental protectionist measures, any of
which can be imposed or modified suddenly and unpredictably. There is currently significant uncertainty about the future relationship between the U.S. and
various other countries, most significantly China, with respect to trade policies, treaties, government regulations and tariffs and such uncertainty could
continue with the changes in government administration policy positions. The U.S. presidential administration has indicated its intent to modify U.S. trade
policy and in some cases to renegotiate, or potentially terminate, certain existing bilateral or multi-lateral trade agreements. It has also imposed or
announced tariffs on certain imports, including a baseline tariff of 10% on virtually all imports, higher tariffs on imports from China, as well as certain
imports from Mexico and Canada. The administration has also announced and subsequently paused higher tariffs on additional countries, including the
European Union pending the outcome of trade negotiations. These tariffs affect component parts including the linear accelerator for our CyberKnife
platforms, which we manufacture in China and import into the U.S., as well as other components that we import into the U.S. from other suppliers, which
could significantly impact the cost of these parts. Any retaliatory tariffs could also impact our ability to export and sell our products into those countries.
For example, during the last half of calendar year 2018, the U.S. federal government imposed a series of tariffs ranging from 10% to 25% on a variety of
imports from China, to which China responded with retaliatory tariffs ranging from 5% to 25% on a wide range of products from the U.S., which included
certain of our products. If these tariffs continue, if additional tariffs are placed on certain of our components or products, or if any related counter-measures
are taken by China, the U.S. or other countries, our business, financial condition and results of operations may be materially harmed. We have experienced
increased costs associated with tariffs and in light of continued uncertainty surrounding tariffs imposed by the United States and China, and overall trade
relations between the two countries, the volume of our product sales in China may decrease. An increase in our costs could require us to raise prices on our
products, which may negatively impact the demand for our products in the affected market. We may not be able to forecast such impacts accurately.
Although we continue to work with our vendors and customers to mitigate our exposure to current or potential tariffs, there can be no assurance that we
will be able to offset any increased costs. The ultimate impact of any tariffs will depend on various factors, including if any tariffs are ultimately
implemented, the timing of implementation, and the amount, scope, and nature of the tariffs. If we are not successful in offsetting the impact of any such
tariffs, our revenue, gross margins and operating results may be adversely affected.

These tariffs are subject to a number of uncertainties as they are implemented, including future adjustments and changes. The ultimate reaction of other
countries and the impact of these tariffs or other actions on the U.S., the global economy and our business, financial condition and results of operations,
cannot be predicted at this time, nor can we predict the impact of any other developments with respect to global trade. Further, the imposition of additional
tariffs by the U.S. could result in the adoption of additional tariffs by other countries, as well as export controls and further retaliatory actions by any
affected country. Any resulting trade war could negatively impact the global market for medical devices, including radiation therapy devices, and could
have a significant adverse effect on our business. These developments may have a material adverse effect on global economic conditions and the stability
of global financial markets, and they may significantly reduce global trade. Any of these factors could depress economic activity, restrict our access to
customers and have a material adverse effect on our business, financial condition and results of operations.

In addition, economic sanctions imposed by the United States and other countries could negatively affect our global business. For example, following
Russia’s invasion of Ukraine, the United States and other countries imposed economic sanctions and severe export control restrictions against Russia and
Belarus, and the United States and other countries could impose wider sanctions and export restrictions and take other actions should the conflict further
escalate. Any exports or sales of our products into Russia and Belarus may be impacted by these restrictions. For instance, we are not able to ship certain
spare or replacement parts into Russia and Belarus, which impacts our distributor's ability to service our installed base in such countries as we have
distributors in Russia. The military conflict in Ukraine has also led to an expansion of sanction programs imposed against Russia by the United States,
Canada, the EU, the United Kingdom, Switzerland, and Japan, among others, that in relevant part, impose sanctions against some of the largest state-owned
and private Russian financial institutions (and their subsequent removal from the Society for Worldwide Interbank Financial Telecommunication
(“SWIFT”) payment system) and certain Russian businesses, some of which have significant financial and trade ties to the EU, making it increasingly
difficult to transfer money from Russia to other countries. In response to international sanctions, and as part of measures to stabilize and support the volatile
Russian financial and currency markets, the Russian authorities imposed significant currency control measures aimed at restricting the outflow of foreign
currency and capital from Russia, imposed various restrictions on transacting with non-Russian parties, banned exports of various products and imposed
other economic and financial restrictions. If we are unable to receive payment from customers in Russia or transfer money outside of Russia, it could affect
our ability to convert backlog from that region into revenue. The situation continues to evolve, and the United States, the EU, the United Kingdom and
other countries may implement additional sanctions, export controls or other measures against Russia and other countries, regions, officials, individuals or
industries in the respective territories. Such sanctions and measures, as well as existing and potential further responses from Russia or other countries,
could adversely affect the global economy and financial markets, as well as our business, financial condition and results of operations, which may also
magnify the impact of other risks described in this “Risk Factors” section.
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Our operating results, including our cash flows, quarterly orders, revenues and margins fluctuate from quarter to quarter and may be unpredictable.

We have experienced and expect in the future to experience fluctuations in our operating results, including gross orders, revenues and margins, from
period to period. Drivers of orders include the introduction and timing of new product or product enhancement announcements by us and our competitors,
the timing of regulatory approvals, changes in price by us and our competitors as well as changes or anticipated changes in third-party reimbursement
amounts or policies applicable to treatments using our products. The availability of economic stimulus packages or other government funding, or
reductions thereof, may also affect timing of customer purchases. Our products have a high unit price and require significant capital expenditures by our
customers. Accordingly, we experience long sales and implementation cycles, which is of greater concern during a volatile economic environment where
we have had customers delay or cancel orders. The timing of when orders are placed, when installation, delivery or shipping, as applicable, is accomplished
and when revenue is recognized affect our quarterly results. Further, because of the high unit price of the CyberKnife and TomoTherapy platforms and the
relatively small number of units sold or installed each quarter, each sale or installation of a CyberKnife or TomoTherapy platform can represent a
significant percentage of our net orders, backlog or revenue for a particular quarter and shifts in sales or installation from one quarter to another may have
significant effects. For example, multi-system sales or sales involving negotiations with integrated delivery networks involve additional complexities to the
transaction and require a longer timeline to finalize the sale, which make it more difficult to predict the quarter in which the sale will occur. In addition, we
have experienced delays in orders and installations due to the impact of macroeconomic factors.

Once orders are received and booked into backlog, there is a risk that we may not recognize revenue in the near term or at all. The pace at which
backlog converts to revenue has been adversely impacted in recent years, primarily due to delays in the timing of deliveries and installations in fiscal 2020
through 2022 caused by the COVID-19 pandemic and the resulting effects on the global economic environment. These delays in deliveries and installations
could occur again in the future, which could have a negative impact on our revenue. Factors that may affect whether these orders become revenue (or are
cancelled or deemed aged-out and reflected as a reduction in net orders) and the timing of revenue include:

° economic or political instability, including volatility related to the current global economic environment;

° delays in the customer obtaining or inability of a customer to obtain funding or financing;

° delays in construction at the customer site and delays in installation;

° delays in the customer obtaining or inability of such customer to obtain local or foreign regulatory approvals such as certificates of need in

certain states or Class A or Class B user licenses in China;

° the terms of the applicable sales and service contracts of the CyberKnife and TomoTherapy platforms; and
° the proportion of revenue attributable to orders placed by our distributors, which may be more difficult to forecast due to factors outside our
control.

Our operating results have previously and may in the future also be affected by a number of other factors, some of which are outside of our control,
including:

° delays in business operations of our customers or vendors, construction at customer sites and installation, including delays caused by supply
chain delays;

° timing and level of expenditures associated with new product development activities;

° regulatory requirements in some states for a certificate of need prior to the installation of a radiation device or foreign regulatory approvals,
such as Class A or Class B user licenses in China;

° delays in shipment due to, among other things, unanticipated construction delays at customer locations where our products are to be installed,
cancellations by customers, natural disasters, global or regional health pandemics or epidemics, or labor disturbances;

° delays in our manufacturing processes or unexpected manufacturing difficulties, including due to supply chain and logistics challenges;

. the timing of the announcement, introduction and delivery of new products or product upgrades by us and by our competitors;

. timing and level of expenditures associated with expansion of sales and marketing activities such as trade shows and our overall operations;
° the timing and level of expenditures associated with our financing activities;

. our ability to satisfy the covenants associated with our indebtedness and our ability to generate sufficient cash flow or obtain additional

financing to satisfy our obligations as they come due;
° the effects of foreign currency adjustments;
. the effects of macroeconomic factors, including the effects of enhanced international tariffs;
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° changes in accounting principles, such as those related to revenue recognition, or in the interpretation or the application thereof; and

° fluctuations in our gross margins and the factors that contribute to such fluctuations, as described in Management’s Discussion and Analysis
of Financial Condition and Results of Operations and the risk factor entitled, “Our ability to achieve profitability depends in part on
maintaining or increasing our gross margins on product sales and services, which we may not be able to achieve.”

Because many of our operating expenses are based on anticipated sales and a high percentage of these expenses are fixed for the short term, a small
variation in the timing of revenue recognition can cause significant variations in operating results from quarter to quarter. If our financial results fall below
the expectation of securities analysts and investors, the trading price of our common stock would almost certainly decline.

We report our orders and backlog on a quarterly and annual basis. Unlike revenues, orders and backlog are not defined by United States generally
accepted accounting principles (“U.S. GAAP”), and are not within the scope of the audit conducted by our independent registered public accounting firm.
Also, for the reasons discussed in Management’s Discussion and Analysis of Financial Condition and Results of Operations, our orders and backlog cannot
necessarily be relied upon as accurate predictors of future revenues. Order cancellation or significant delays in installation date will reduce our backlog and
future revenues, and we cannot predict if or when orders will mature into revenues. Particularly high levels of cancellations or age-outs in one or more
periods may cause our revenue and gross margins to decline in current or future periods and will make it difficult to compare our operating results from
quarter to quarter. We cannot assure you that our backlog will result in revenue on a timely basis or at all, or that any cancelled contracts will be replaced.

Our industry is subject to intense competition and rapid technological change, which may result in products or new tumor treatments that are superior
to the CyberKnife and TomoTherapy platforms. If we are unable to anticipate or keep pace with changes in the marketplace and the direction of
technological innovation and customer demands, our products may become obsolete or less useful and our operating results will suffer.

The medical device industry in general and the non-invasive cancer treatment field in particular are subject to intense and increasing competition and
rapidly evolving technologies. Because our products often have long development and government approval cycles, we must anticipate changes in the
marketplace and the direction of technological innovation and customer demands. To compete successfully, we will need to continue to demonstrate the
advantages of our products and technologies over well-established alternative procedures, products and technologies, and convince physicians and other
healthcare decision makers of the advantages of our products and technologies. Traditional surgery and other forms of minimally invasive procedures,
brachytherapy, chemotherapy or other drugs remain alternatives to the CyberKnife and TomoTherapy platforms.

We consider the competition for the CyberKnife and TomoTherapy platforms to be existing radiation therapy systems, primarily using C-arm linacs,
which are sold by large, well-capitalized companies with significantly greater market share and resources than we have. Several of these competitors are
also able to leverage their fixed sales, service and other costs over multiple products or product lines. In particular, we compete with a number of existing
radiation therapy equipment companies, including Varian Medical Systems, Inc., a Siemens Healthineers company (“Varian”), Elekta AB (“Elekta”),
RefleXion Medical Inc. and Zap Surgical Systems. Varian has been the leader in the external beam radiation therapy market for many years and has the
majority market share for radiation therapy systems worldwide. In general, because of aging demographics and attractive market factors in oncology, we
believe that new competitors will enter the radiosurgery and radiation therapy markets in the years ahead. In addition, some manufacturers of conventional
linac based radiation therapy systems, including Varian and Elekta, have products that can be used in combination with body and/or head frames and image
guidance systems to perform both radiosurgical and radiotherapy procedures.

Furthermore, many government, academic and business entities are investing substantial resources in research and development of cancer treatments,
including surgical approaches, radiation treatment, MRI-guided radiotherapy systems, proton therapy systems, radiopharmaceutical/pharmaceutical
treatments, gene therapy (which is the treatment of disease by replacing, manipulating, or supplementing nonfunctional genes) and other approaches.
Successful developments that result in new approaches for the treatment of cancer could reduce the attractiveness of our products or render them obsolete.

Our future success will depend in large part on our ability to establish and maintain a competitive position in current and future technologies. Rapid
technological development may render the CyberKnife and TomoTherapy platforms and their technologies obsolete. Many of our competitors have or may
have greater corporate, financial, operational, sales and marketing resources, and more experience and resources in research and development than we
have. We cannot assure you that our competitors will not succeed in developing or marketing technologies or products that are more effective or
commercially attractive than our products or that would render our technologies and products obsolete or less useful. We may not have the financial
resources, technical expertise, marketing, distribution or support capabilities to compete successfully in the future. In addition, some of our competitors
may compete by changing their pricing model or by lowering the price of their products. If we are unable to maintain or increase our selling prices, our
revenue and gross margins may suffer. Our success will depend in large part on our ability to maintain a competitive position with our technologies.
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In addition to competition from technologies performing similar functions as our platforms, competition also exists for the limited capital expenditure
budgets of our customers. For example, our platforms may compete with other equipment required by a radiation therapy department for financing under
the same capital expenditure budget, which is typically limited. A purchaser, such as a hospital or cancer treatment center, may be required to select
between the two items of capital equipment. Our ability to compete may also be adversely affected when purchase decisions are based solely upon price,
since our products are premium-priced systems due to their higher level of functionality and performance.

We are subject to risks arising from our international operations, which may adversely affect our business, financial condition, and results of

operations.

We derive most of our revenue from our international operations, and we plan to continue expanding our business in international markets in the
future. In addition, we have employees engaged in R&D, manufacturing, administration, manufacturing, support and sales and marketing activities.

As a result of our international operations, in addition to similar risks we face in our U.S. operations, we are affected by economic, business,
regulatory, social, and political conditions in foreign countries, including the following:

economic or political instability in the world or in particular regions or countries in which we do business, including the market volatility
resulting from conflicts or war, such as the Russia-Ukraine and the Middle East conflicts including with respect to Iran, and changes in
government administration policy positions;

import delays;

changes in foreign laws and regulations governing, among other matters, the clearance, approval and sales of medical devices;

compliance with differing foreign regulatory requirements to sell and market our products;

U.S. relations with the governments of the foreign countries in which we operate, which may, among other things, affect our access to such
markets, including China, where our JV is located;

protectionist laws, policies, business practices and nationalistic campaigns that favor local competitors, which could slow our growth, increase
our costs, or make our products less competitive in our international markets;

U.S. trade and economic sanctions policies that are in effect from time to time including, but not limited to, tariffs on goods imported from
China and other countries, and the possibility that foreign countries may impose additional taxes, tariffs or other restrictions on foreign trade;

longer payment cycles associated with many customers outside the United States;

inability of customers to obtain requisite government approvals, such as customers in China, including customers of the JV, obtaining one of
the limited number of Class A or Class B user licenses available in order to purchase our products;

effective compliance with privacy, data protection and information security laws, such as the European Union (“EU”) General Data Protection
Regulation (the “GDPR”) and new regulations in China;

adequate coverage and reimbursement for the CyberKnife and TomoTherapy platform treatment procedures outside the United States;
failure of local laws to provide the same degree of protection against infringement of our intellectual property;

trade restrictions that are in effect from time to time, including U.S. prohibitions and restrictions on exports of certain products and
technologies to certain nations and customers;

the unfamiliarity of shipping companies and other logistics providers with U.S. export control laws, which may lead to their unwillingness to
ship or delays in shipping, our products to certain nations and customers despite such shipments being permitted under such laws;

the inability to obtain required export or import licenses or approvals;

38




° risks relating to foreign currency, including fluctuations in foreign currency exchange rates possibly causing fewer sales due to any
strengthening of the U.S. Dollar;

° effects of and uncertainties caused by the United Kingdom’s withdrawal from the European Union;
° contractual provisions governed by foreign laws; and
° natural disasters, such as earthquakes and fires, and global or regional health pandemics or epidemics, such as COVID-19 or data privacy or

security incidents, that may have a disproportionate effect in certain geographies resulting in decreased demand or decreased ability of our
employees or employees of our customers and partners to work and travel.

Our inability to overcome these obstacles could harm our business, financial condition and operating results. Even if we are successful in managing
these obstacles, our partners internationally are subject to these same risks and may not be able to manage these obstacles effectively.

In addition, our partners internationally are subject to these same risks. If we or our partners are impacted by any of these factors, our business,
financial condition and operating results could be adversely affected.

Our results have been and may continue to be impacted by changes in foreign currency exchange rates.

Our operating results are subject to volatility due to fluctuations in foreign currency exchange rates. Currently, the majority of our international sales
are denominated in U.S. Dollars. As a result, an increase in the value of the U.S. Dollar relative to foreign currencies could require us to reduce our sales
price or make our products less competitive in international markets. Foreign exchange has previously been and could in the future be a significant
headwind if the U.S. Dollar strengthens, which could affect our results of operations and could cause potential delays in orders and we may see our sales
and margins outside of the U.S. decline as we may not be able to raise local prices to fully offset any strengthening of the U.S. Dollar. Also, if our
international sales continue to increase, we may enter into a greater number of transactions denominated in non-U.S. Dollars, which would expose us to
foreign currency risks, including changes in currency exchange rates. If we are unable to address these risks and challenges effectively, our international
operations may not be successful and our business would be materially harmed.

If we encounter manufacturing problems, or if our manufacturing facilities do not continue to meet federal, state or foreign manufacturing standards,
we may be required to temporarily cease all or part of our manufacturing operations, which would result in delays and lost revenue.

The CyberKnife and TomoTherapy platforms are complex and require the integration of a number of components from several sources of supply. We
must manufacture and assemble these complex systems in commercial quantities in compliance with regulatory requirements and at an acceptable cost. Our
linear accelerator components are extremely complex devices and require significant expertise to manufacture, and we may encounter difficulties in scaling
up production of the CyberKnife or TomoTherapy platforms, including problems with quality control and assurance, component supply shortages,
increased costs, shortages of qualified personnel, the long lead time required to develop additional radiation shielded facilities for purposes of testing our
products and/or difficulties associated with compliance with local, state, federal and foreign regulatory requirements. In addition, the macroeconomic
environment has and may continue to impact the supply of key components such that we may not receive them in a timely manner, in sufficient quantities,
or at a reasonable cost. If component supply or our manufacturing capacity does not keep pace with demand, we will not be able to fulfill product orders or
service our products in a timely manner, which in turn may have a negative effect on our financial results and overall business. Conversely, if demand for
our products decreases, the fixed costs associated with excess manufacturing capacity may adversely affect our financial results.

Our manufacturing processes and the manufacturing processes of our third-party suppliers are required to comply with the FDA’s Quality System
Regulations (“QSR”) for any products imported into, or sold within, the U.S. The QSR is a complex regulatory scheme that covers the methods and
documentation of the design, testing, production process and controls, manufacturing, labeling, quality assurance, packaging, storage and shipping of our
products. Furthermore, we are required to verify that our suppliers maintain facilities, procedures and operations that comply with our quality requirements.
We are also subject to state licensing and other requirements and licenses applicable to manufacturers of medical devices, and we are required to comply
with International Organization for Standardization (“ISO”), quality system standards in order to produce products for sale in Europe and Canada, as well
as various other foreign laws and regulations. Because our manufacturing processes include the production of diagnostic and therapeutic X-ray equipment
and laser equipment, we are subject to the electronic product radiation control provisions of the Federal Food, Drug and Cosmetic Act, which requires that
we file reports with the FDA, applicable states and our customers regarding the distribution, manufacturing and installation of these types of equipment.
The FDA enforces the QSR and the electronic product radiation control provisions through periodic inspections, some of which may be unannounced. We
have been and anticipate in the future being subject to such inspections. FDA inspections usually occur every two to three years. During such inspections,
the FDA may issue Inspectional Observations on Form FDA 483, listing instances where the manufacturer has failed to comply with applicable regulations
and procedures, or warning letters.
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If a manufacturer does not adequately address the observations, the FDA may take enforcement action against the manufacturer, including the
imposition of fines, restriction of the ability to export product, total shutdown of production facilities and criminal prosecution. If we or a third-party
supplier receive a Form FDA 483 with material or major observations that are not promptly corrected, fail to pass a QSR inspection, or fail to comply with
these, ISO and other applicable regulatory requirements, our operations could be disrupted and our ability to generate sales could be delayed. Our failure to
take prompt and satisfactory corrective action in response to an adverse inspection or our failure to comply with applicable standards could result in
enforcement actions, including a public warning letter, a shutdown of our manufacturing operations, a recall of our products, civil or criminal penalties, or
other sanctions, which would cause our sales and business to suffer. In addition, because some foreign regulatory approvals are based on approvals or
clearances from the FDA, any failure to comply with FDA requirements may also disrupt our sales of products in other countries. We cannot assure you
that the FDA or other governmental authorities would agree with our interpretation of applicable regulatory requirements or that we or our third-party
suppliers have in all instances fully complied with all applicable requirements. If any of these events occur, our reputation could be harmed, we could lose
customers and there could be a material adverse effect on our business, financial condition and results of operations.

If we cannot achieve the required level and quality of production, we may need to outsource production or rely on licensing and other arrangements
with third parties who possess sufficient manufacturing facilities and capabilities in compliance with regulatory requirements. Even if we could outsource
needed production or enter into licensing or other third-party arrangements, this could reduce our gross margin and expose us to the risks inherent in
relying on others. We also cannot assure you that our suppliers will deliver an adequate supply of required components on a timely basis or that they will
adequately comply with the QSR. Failure to obtain these components on a timely basis would disrupt our manufacturing processes and increase our costs,
which would harm our operating results.

If we are unable to develop new products or enhance existing products to meet our customers’ needs and compete favorably in the market, we may be
unable to attract or retain customers.

Our success depends on the successful development, regulatory clearance or approval, introduction and commercialization of new generations of
products, treatment systems, and enhancements to and/or simplification of existing products that will meet our customers’ needs provide novel features and
compete favorably in the market. The CyberKnife and TomoTherapy platforms, which are currently our principal products, are technologically complex
and must keep pace with, among other things, the products of our competitors and new technologies. We are making significant investments in long-term
growth initiatives. Such initiatives require significant capital commitments, involvement of senior management and other investments on our part, which
we may be unable to recover. Our timeline for the development of new products or enhancements may not be achieved and price and profitability targets
may not prove feasible. Commercialization of new products may prove challenging, and we may be required to invest more time and money than expected
to successfully introduce them. Once introduced, new products may adversely impact orders and sales of our existing products or make them less desirable
or even obsolete. Compliance with regulations, competitive alternatives, and shifting market preferences may also impact the successful implementation of
new products or enhancements. Our inability to develop, gain regulatory approval for or supply competitive products to the market as quickly and
effectively as our competitors could limit market acceptance of our products and reduce our sales.

In addition, we depend on one of our customers for a substantial portion of our revenue, and the loss of, or a significant reduction in orders from our
major customer could have a material adverse effect on our revenue and operating results. Our JV represented approximately 15% and 32% of our total net
revenue for the three months ended September 30, 2025 and 2024, respectively. In the future, our major customer may decide not to purchase our products
at all, may purchase fewer products than they did in the past, or may defer or cancel purchases or otherwise alter their purchasing patterns.

Our ability to successfully develop and introduce new products, treatment systems and product enhancements and simplifications, and the revenues
and costs associated with these efforts, will be affected by our ability to:

° properly identify and address customer needs;

. prove feasibility of new products in a timely manner;

. educate physicians about the use of new products and procedures;

° comply with internal quality assurance systems and processes timely and efficiently;
. manage the timing and cost of obtaining regulatory approvals or clearances;
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° accurately predict and control costs associated with inventory overruns caused by phase-in of new products and phase-out of old products;
. price new products competitively;

° manufacture and deliver our products in sufficient volumes on time and accurately predict and control costs associated with manufacturing,
installation, warranty and maintenance of the products;

° meet our product development plan and launch timelines;

° enter into collaborations with third parties. For example, a key component of our research and development program is our collaboration with
research programs at selected hospitals, cancer treatment centers, academic institutions and research institutions worldwide;

° improve manufacturing yields of components; and
° manage customer demands for retrofits of both old and new products.

Even if customers accept new products or product enhancements, the revenues from these products may not be sufficient to offset the significant costs
associated with making them available to customers.

We cannot be sure that we will be able to successfully develop, obtain regulatory approval or clearance for, manufacture or introduce new products,
treatment systems or enhancements, the roll-out of which involves compliance with complex quality assurance processes, including QSR. Failure to obtain
regulatory approval or clearance for our products or to complete these processes in a timely and efficient manner could result in delays that could affect our
ability to attract and retain customers, or could cause customers to delay or cancel orders, causing our backlog, revenues and operating results to suffer.

If we do not effectively manage our growth, our business may be significantly harmed.

In order to implement our business strategy, we expect continued growth in our infrastructure requirements, particularly as we expand into new and
growing markets as well as expand our manufacturing capacities and sales and marketing capabilities. To manage our growth, we must expand our
facilities, augment our management, operational and financial systems, hire and train additional qualified personnel, scale-up our manufacturing capacity
and expand our marketing and distribution capabilities. Our manufacturing, assembly and installation process is complex and occurs over many months and
we must effectively scale this entire process to satisfy customer expectations and changes in demand. Further, to accommodate our growth and compete
effectively, we will be required to make improvements to our business operations. We cannot be certain that our personnel, systems, procedures and
internal controls will be adequate to support our future operations and any expansion of our systems and infrastructure may require us to commit significant
additional financial, operational and management resources. If we cannot manage our growth effectively, our business will suffer.

We could become subject to product liability claims, product recalls, other field actions and warranty claims that could be expensive, divert
management’s attention and harm our business.

Our business exposes us to potential liability risks that are inherent in the manufacturing, marketing, sale, installation, servicing, and support of
medical device products. We may be held liable if one of our CyberKnife or TomoTherapy platforms or our software, including the Precision Treatment
Planning System with iDMS Data Management System software, causes or contributes to injury or death or is found otherwise unsuitable during usage.
Our products incorporate sophisticated components and computer software. Complex software can contain errors, particularly when first introduced. In
addition, new products or enhancements may contain undetected errors or performance problems that, despite testing, are discovered only after installation.
Because our products are designed to be used to perform complex surgical and therapeutic procedures involving delivery of radiation to the body, defects,
even if small, could result in a number of complications, some of which could be serious and could harm or kill patients. Any alleged weaknesses in
physician training and services associated with our products may result in unsatisfactory patient outcomes and product liability lawsuits. It is also possible
that defects in the design, manufacture or labeling of our products might necessitate a product recall or other field corrective action, which may result in
warranty claims beyond our expectations and may harm our reputation and create adverse publicity. A product liability claim, regardless of its merit or
eventual outcome, could result in significant legal defense costs that may not be covered by insurance and be time-consuming to defend. We may also be
subject to claims for personal injury, property damage or economic loss related to, or resulting from, any errors or defects in our products, or the
installation, servicing and support of our products, or any professional services rendered in conjunction with our products. Adverse publicity related to any
product liability actions may cause patients to be less receptive to radiation therapy generally or our products specifically and could also result in additional
regulation that could adversely affect our ability to promote, manufacture and sell our products. The coverage limits of our insurance policies may not be
adequate to cover future claims. If sales of our products increase or we suffer future product liability claims, we may be unable to maintain product liability
insurance in the future at satisfactory rates or with adequate amounts of coverage. A product liability claim, any product recalls or other field actions or
excessive warranty claims, whether arising from defects in design or manufacture or labeling, could negatively affect our sales or require a change in the
design, manufacturing process or the indications for which our systems or software may be used, any of which could harm our reputation and business and
result in a decline in revenue.
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In addition, if a product we designed or manufactured is defective, whether because of design or manufacturing, supplied parts, or labeling defects,
improper use of the product or other reasons, we may be required to notify regulatory authorities and/or to recall the product, possibly at our expense. We
have voluntarily initiated recalls and other product corrections in the past, which have been reported to the FDA. We are committed to the safety and
precision of our products and while no serious adverse health consequences have been reported in connection with these recalls and the costs associated
with each such recall were not material, we cannot ensure that the FDA will not require that we take additional actions to address problems that resulted in
previous recalls or that similar or more significant product recalls will not occur in the future. A required notification of a correction or removal to a
regulatory authority or recall could result in an investigation by regulatory authorities of our products, which could in turn result in required recalls,
restrictions on the sale of the products or other civil or criminal penalties. The adverse publicity resulting from any of these actions could cause customers
to review and potentially terminate their relationships with us. These investigations, corrections or recalls, especially if accompanied by unfavorable
publicity, patient injury or termination of customer contracts, could result in incurring substantial costs, losing revenues and damaging our reputation, each
of which would harm our business.

Our reliance on single-source suppliers for critical components of the CyberKnife and TomoTherapy platforms could harm our ability to meet demand
for our products in a timely and cost effective manner.

We currently depend on single source suppliers for some of the critical components necessary to assemble the CyberKnife and TomoTherapy
platforms, including, with respect to the CyberKnife platform, the robot, couch and magnetron and, with respect to the TomoTherapy platforms, the couch,
solid state modulator and magnetron. Global supply chain disruptions in parts of our supply chain, have occurred and could occur again in the future,
causing delays in the receipt of certain component parts for our products and increased pricing pressure for such parts, including with respect to parts
purchased from our single-source suppliers, adversely affecting our gross margins and increasing the risk that these supply chain disruptions could
materially affect our ability to meet customer demand. Furthermore, as a result of the effects of the macroeconomic conditions, including inflation, and
supply chain challenges, some of our suppliers have limited or reduced the sale of such components to us or increased the cost of such components to us. If
these conditions worsen, or if these suppliers were to experience financial difficulties, additional supply chain or other problems that prevents them from
supplying us with the necessary components, we could fail to meet product demand, which could have a material adverse effect on our business, financial
condition and results of operations. These sole source and other suppliers could also be subject to quality and performance issues, materials shortages,
excess demand, reduction in capacity and other factors that may disrupt the flow of goods to us; thereby adversely affecting our business and customer
relationships. If any single-source supplier was to cease delivering components to us or fail to provide the components to our specifications and on a timely
basis, we might be required to find alternative sources for these components. The disruption or termination of the supply of components, including as a
result of global shortages in important components, have resulted in, and will continue to cause, inflationary pressure on our supply chain and a significant
increase in the costs of these components, which have materially affected and could continue to adversely affect our results of operations. In addition, we
expect inflation and the ongoing supply chain challenges and logistics costs to impact our cash from operations through at least fiscal year 2026. In some
cases, alternative suppliers may be located in the same geographic area as existing suppliers, and are thus subject to the same economic, political and
geographic factors that may affect existing suppliers to meet our demand. We may have difficulty or be unable to find alternative sources for these
components. Difficulties in obtaining a sufficient supply of component materials could increase as well as the costs associated with such components, and
we expect such difficulties to persist through at least fiscal year 2026. As a result, we may be unable to meet the demand for the CyberKnife or
TomoTherapy platforms, which could harm our ability to generate revenue and damage our reputation. Even if we do find alternate suppliers, we will be
required to qualify any such alternate suppliers and we would likely experience a lengthy delay in our manufacturing processes or a cessation in production,
which would result in delays of shipment to end users. We cannot assure you that our single-source suppliers will be able or willing to meet our future
demands.

We generally do not maintain large volumes of inventory, which makes us even more susceptible to harm if a single source supplier fails to deliver
components on a timely basis or we experience quality issues with the components we do have in inventory, and maintaining our historical levels of
inventory has been adversely impacted by the macroeconomic environment. For example, a supplier quality issue resulted in higher than anticipated failure
rates for a component in our platforms, which resulted in higher parts consumption costs that adversely affected our financial results in fiscal year 2024.
Furthermore, if we are required to change the manufacturer of a critical component of the CyberKnife or TomoTherapy platforms, we will be required to
verify that the new manufacturer maintains facilities, procedures and operations that comply with our quality and applicable regulatory requirements and
guidelines, which could further impede our ability to manufacture our products in a timely manner. If the change in manufacturer results in a significant
change to the product, a new 510(k) clearance would be necessary, which would likely cause substantial delays. The disruption or termination of the supply
of key components for the CyberKnife or TomoTherapy platforms could harm our ability to manufacture our products in a timely manner or within budget,
harm our ability to generate revenue, lead to customer dissatisfaction and adversely affect our reputation and results of operations.
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Failures of components also affect the reliability and performance of our products, can reduce customer confidence in our products, increase service
parts consumption, and may adversely affect our financial performance. From time to time, we may receive components that do not perform according to
their specifications, which could result in the inability of such customer utilize our systems in their practices until such components are replaced. Any
future difficulty in obtaining reliable component parts could result in increased customer dissatisfaction and adversely affect our reputation, our ability to
protect and retain our installed base of customers and results of operations.

We depend on key employees, the loss of whom would adversely affect our business. If we fail to attract and retain employees with the expertise
required for our business, we may be unable to continue to grow our business.

We are highly dependent on the members of our senior management, sales, marketing, operations and research and development staff. Our future
success will depend in part on our ability to retain our key employees and to identify, hire and retain additional personnel. Competition for qualified
personnel in the medical device industry is intense and finding and retaining qualified personnel with experience in our industry is very difficult. We
believe there are only a limited number of individuals with the requisite skills to serve in many of our key positions and we face significant competition for
key personnel and other employees, from other medical equipment and software manufacturers, technology companies, universities and research
institutions. Fluctuations in labor availability globally, including labor shortages and staff burnout and attrition, may also impact our ability to hire and
retain personnel critical to our manufacturing, logistics, and commercial operations. In addition, no payments were made under the company bonus plan in
fiscal year 2025. As a result, we may not be able to retain our existing employees or hire new employees quickly enough to meet our needs. Moreover, we
have from time to time conducted reductions in force in order to optimize our organizational structure and reduce costs, some of which were substantial,
and certain senior personnel have also departed for various reasons. At the same time, we may face high turnover among employees that are critical to our
ongoing operations, requiring us to expend time and resources, including financial resources, to source, train and integrate new employees. The challenging
markets in which we compete for talent may also require us to invest significant amounts of cash and equity to attract and retain employees. In addition, a
significant portion of our compensation to our key employees is in the form of stock related grants. A prolonged depression in our stock price could make it
difficult for us to retain our key and other employees and recruit additional qualified personnel and we may have to pay additional compensation to
employees to incentivize them to join or stay with us. We do not maintain, and do not currently intend to obtain, key employee life insurance on any of our
personnel. If we fail to hire and retain key personnel and other employees, we may be unable to continue to grow our business successfully.

Disruption of critical information technology systems, infrastructure and data or cyberattacks or other security breaches or incidents could harm our
business and financial condition.

Information technology helps us operate more efficiently, interface with customers, maintain financial accuracy and efficiency and accurately produce
our financial statements. If we do not allocate and effectively manage the resources necessary to build, sustain and secure the proper technology
infrastructure, we could be subject to transaction errors, processing inefficiencies, the loss of customers, business disruptions or the loss, unavailability of
or damage to data and intellectual property through a cyberattack (including ransomware and other attacks) or other security breaches or incidents. While
management is committed to identifying cybersecurity risks and working to address them through oversight of data security by our Chief Information
Security Officer and implementation of various technical safeguards, procedural requirements and policies, regardless of the resources we allocate and the
effectiveness with which we manage them, we face a risk of cyberattacks and other security breaches and incidents. Any cyberattacks or other security
breaches or incidents we suffer could expose us to a risk of lost, unavailable, or corrupted information, unauthorized disclosure or other processing of
information, claims, litigation and possible liability to employees, customers and others, and investigations and proceedings by regulatory authorities.
Cyberattacks and other means of creating security breaches and incidents or disruptions continue to increase in frequency, sophistication, and intensity and
are becoming increasingly difficult to detect on a timely basis or otherwise, especially as they relate to attacks on third-party providers or their vendors.
Such attacks are often carried out by motivated and highly skilled actors, who are increasingly well-resourced. Techniques used to compromise or sabotage
systems, including the use of advanced technologies, such as machine learning or artificial intelligence ("AI") change frequently, may originate from less
regulated and remote areas of the world, may be difficult to detect, and generally are not recognized until after they are launched against a target. As a
result, we may be unable to anticipate these techniques or implement adequate preventative measures. Additionally, cyberattack activity may be heightened
in connection with geopolitical events such as the Russia-Ukraine and Middle East conflicts. In addition to potential exposure to cyberattacks, security
incidents, or other actions that may compromise the security of or interfere with the function of our products, defects or vulnerabilities in the software or
systems of our third-party vendors may expose failures in our internal controls and risk management processes, which may adversely impact our business,
financial condition, results of operations, or cash flows and may also harm our reputation, brand, and customer relationships.
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If our data management systems or those of our third-party providers do not effectively collect, store, process and report relevant data for the operation
of our business, whether due to equipment malfunction or constraints, software deficiencies, computer viruses, security breaches or incidents, cyberattacks,
catastrophic events or human error, our ability to effectively plan, forecast and execute our business plan and comply with applicable laws and regulations
will be impaired, perhaps materially. Any such impairment could materially and adversely affect our financial condition, results of operations, cash flows
and the timeliness with which we internally and externally report our operating results. As a result, our information systems require an ongoing
commitment of significant resources to maintain, protect, and enhance existing systems and develop new systems to keep pace with continuing changes in
information processing technology, evolving legal and regulatory standards, the increasing need to protect patient and customer information, and the
information technology needs associated with our changing products and services. There can be no assurance that our process of consolidating the number
of systems we operate, upgrading and expanding our information systems capabilities, continuing our efforts to build security into the design of our
products, protecting and enhancing our systems and developing new systems to keep pace with continuing changes in information processing technology
will be successful or that additional systems issues will not arise in the future, or that we will not suffer from disruptions or other systems issues even if we
devote substantial resources and personnel to these efforts.

In addition, privacy and security breaches and incidents arising from errors, malfeasance or misconduct by employees, contractors or others with
permitted access to our systems may pose a risk that sensitive data, including individually identifiable data, may be exposed to unauthorized persons or to
the public and may compromise our security systems. There can be no assurance that any efforts we make to prevent against such privacy or security
breaches or incidents have been or will be able to prevent breakdowns or breaches or incidents in our systems or those of our third-party service providers
that could adversely affect our business. Third parties may also attempt to fraudulently induce employees or customers into disclosing usernames,
passwords or other sensitive information, which may in turn be used to access our information technology systems. For example, our employees have
received in the past and likely will continue to receive “phishing” e-mails attempting to induce them to divulge sensitive information. We may also face
increased cybersecurity risks due to our reliance on internet technology and many of our employees working remotely at least part of the time, which may
create additional opportunities for cybercriminals to exploit vulnerabilities. In addition, adversaries might attempt to gain unauthorized access to our
products or systems to obtain personal data relating to patients or employees, our confidential or proprietary information or confidential information we
hold on behalf of third parties, which, if successful, could pose a risk of loss, unavailability, or corruption of, or unauthorized access to or acquisition of,
data, risk to patient safety and risk of product recall. The techniques used to obtain unauthorized access to our systems change frequently and may be
difficult to detect, and we may not be able to anticipate and prevent these intrusions or mitigate them when they occur. Third-party service providers store
and otherwise process certain personal data and other confidential or proprietary information of ourselves and third parties on our behalf, and these service
providers face similar risks. In addition, our employees, third-party service providers, strategic partners, or other contractors or consultants may input
personal or confidential information, or other business data of ours, into an Al system (in particular, a system that is managed, owned, or controlled by a
third party), which may disrupt and otherwise compromise our business operations, divert the attention of management and key information technology
resources, potentially lead to security breaches or incidents or other unauthorized access to, or other use or processing of, personal information, our
confidential information or other business data. Moreover, we manufacture and sell hardware and software products that allow our customers to store
confidential information about their patients. Both types of products are often connected to and reside within our customers’ information technology
infrastructures. We do not have measures to configure or secure our customers’ equipment or any information stored in our customers’ systems or at their
locations, which is the responsibility of our customers. Our customers are also continually updating their cybersecurity standards for the products that they
purchase. While we have implemented security measures designed to protect our hardware and software products from unauthorized access and
cyberattacks, these measures may not meet the standards set by our customers or be effective in securing these products, particularly since techniques used
to obtain unauthorized access, or to sabotage systems, change frequently and may not be recognized until launched against a target. A network security or
systems security breach of incident suffered by ourselves or our third-party service providers or other events that cause the loss or unauthorized use or
disclosure of, or access by third parties to, sensitive information stored by us or our customers could result in loss, unavailability, or unauthorized
acquisition, modification, or other processing of data, and any such events, or the perception that these events have occurred or that our security measures
for our products are lacking, could have serious negative consequences for our business, including indemnity obligations, possible fines, penalties and
damages, reduced demand for our products and services, an unwillingness of our customers to use our products or services, harm to our reputation and
brand, and time consuming and expensive litigation, any of which could have an adverse effect on our business, financial condition, and operating results.

Due to frequently changing attack techniques, along with the increased volume and sophistication of the attacks, including the increasing use of tools
and techniques that are designed to circumvent controls, avoid detection, and remove or obfuscate forensic evidence, all of which hinders our ability to
identify, investigate, and recover from incidents, we could be adversely impacted by cybersecurity attacks or other security breaches or incidents. This
impact could result in reputational, competitive, operational, or other business harm as well as financial costs and claims, demands, litigation and
regulatory action.
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While we do maintain insurance coverage that is intended to address certain aspects of data security risks, such insurance coverage may be insufficient
to cover all losses or all types of claims that may arise.

Any actual or perceived failure by us to comply with legal or regulatory requirements related to privacy, cybersecurity and data protection in one or
maultiple jurisdictions could result in proceedings, actions or penalties against us.

There are numerous state, federal and foreign laws, regulations, decisions and directives regarding privacy and the collection, storage, transmission,
use, processing, disclosure and protection of personal information and other data, the scope of which is continually evolving and subject to differing
interpretations. Our worldwide operations mean that we are subject to privacy, cybersecurity and data protection laws and regulations in many jurisdictions
to varying degrees, and that some of the data we process, store and transmit may be transmitted across countries. For example, in the U.S., privacy and
security rules implementing the Health Insurance Portability and Accountability Act (“HIPAA”) require us as a business associate, in certain instances, to
protect the confidentiality of patient health information, and the Federal Trade Commission has consumer protection authority, including with regard to
privacy and cybersecurity. In Europe, the GDPR imposes several stringent requirements for controllers and processors of personal data that impose
substantial obligations and, in the event of violations, may impose significant fines of up to the greater of 4% of worldwide annual revenue or €20 million.
In the UK, the Data Protection Act of 2018 and the UK GDPR collectively implement material provisions of the GDPR and provide for penalties for
noncompliance of up to the greater of £17.5 million or four percent of worldwide revenues.

Data transfer and localization requirements also appear to be increasing and becoming more complex. With regard to transfers to the U.S. of personal
data from our employees and European customers and users, both the EU-U.S. Privacy Shield and standard contractual clauses issued by the European
Commission (the “EU SCCs”) have been subject to legal challenge. In July 2020, the Court of Justice of the European Union (“CJEU”) released a decision
in the Schrems II case (Data Protection Commissioner v. Facebook Ireland, Schrems) (the “CJEU Decision”), declaring the EU-U.S. Privacy Shield invalid
and imposing additional obligations in connection with the use of the EU SCCs, another mechanism for cross-border personal data transfers from the
European Economic Area (“EEA”). Although the EU SCCs remain a valid means to transfer personal data from the EEA, the CJEU imposed additional
obligations in connection with their use and, on June 4, 2021, the European Commission issued revised EU SCCs that address certain concerns of the
CJEU. The United Kingdom also has issued new standard contractual clauses (the “UK SCCs”) that became effective March 21, 2022, and which are
required to be implemented. In March 2022, the EU and U.S. reached an agreement in principle on a new EU-U.S. Data Privacy Framework (“DPF”). In
October 2022, the U.S. issued an executive order in furtherance of the DPF, on which basis the European Commission adopted an adequacy decision with
respect to the DPF in July 2023, allowing its implementation and availability for companies to use to legitimize transfers of personal data from the E.U. to
the U.S. It remains unclear, however, whether this framework will be appropriate for us to rely upon. The DPF has faced a legal challenge and it may be
subject to additional challenges. Additionally, the European Commission’s adequacy decision regarding the DPF provides that the DPF will be subject to
future reviews and may be subject to suspension, amendment, repeal, or limitations to its scope by the European Commission. Additionally, the U.S.
Department of Justice issued a final rule that took effect in April 2025 and places limitations, and in some cases prohibitions, on certain transfers of
sensitive personal data to data to business partners located in China or with other specified links to China and other designated countries (the “DOJ
Sensitive Personal Data Transfer Limitations Rule”). These and other developments relating to cross-border data transfer may require us to implement
additional contractual and technical safeguards for any personal data transferred out of various jurisdictions, which may increase compliance costs, lead to
increased regulatory scrutiny or liability, may require additional contractual negotiations, and may adversely impact our business, financial condition and
operating results.

Other jurisdictions have adopted laws and regulations addressing privacy, data protection, data security, or other aspects of data processing, such as
data localization. For example, the People’s Republic of China (“PRC”) and Russia have passed laws that require individually identifiable data on their
citizens to be maintained on local servers and that may restrict transfer or processing of that data if certain data quantity thresholds are triggered.
Additionally, the Personal Information Protection Law (“PIPL”) of the PRC went into effect on November 1, 2021. The PIPL shares similarities with the
GDPR, including extraterritorial application, data minimization, data localization, and purpose limitation requirements, and obligations to provide certain
notices and rights to citizens of the PRC. The PIPL allows for fines of up to 50 million Renminbi or 5% of a covered company’s revenue in the prior year.
We may be required to modify our policies, procedures, and data processing measures in order to address requirements under these or other privacy, data
protection, or cybersecurity regimes, and may face claims, litigation, investigations, or other proceedings regarding them and may incur related liabilities,
expenses, costs, and operational losses.

Further, the U.S. government has undertaken an evaluation of national security concerns and other risks relating to the transfer of personally
identifiable information from the United States to China, and on June 9, 2021, U.S. President Biden signed an executive order instituting a framework for
determining national security risks of transactions that involve applications connected to governments or militaries of certain foreign adversaries or that
collect sensitive personal data from U.S. consumers, with the DOJ Sensitive Personal Data Transfer Limitations Rule issued in April 2025. In 2019, an
executive order citing national security risks in the telecommunications sector served to block U.S. companies from buying Chinese-made Huawei and
ZTE products. If our operations, including those involving the processing of U.S.-collected data such as medical imagery, through the JV in China, come to
be perceived as a U.S. national security risk, those operations may become subject to executive orders, sanctions, or other measures. The DOJ Sensitive
Personal Data Transfer Limitations Rule, and any other ban or other restriction on our transfer of data to the JV in China, may increase costs as we seek
operational and data processing alternatives.
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New and proposed privacy, cybersecurity, and data protection laws are also providing new rights to individuals and increasing the penalties associated
with non-compliance. For example, the California Consumer Privacy Act (the “CCPA”), which became effective on January 1, 2020, imposes stringent
data privacy and data protection requirements regarding the personal information of California residents, and provides for penalties for noncompliance of
up to $7,500 per violation, as well as a private right of action from individuals in relation to certain security breaches.

The California Privacy Rights Act (“CPRA”), approved by California voters in November 2020, became effective on January 1, 2023. The CPRA,
significantly modified the CCPA, has resulted in further uncertainty and may require us to incur additional costs and expenses in an effort to comply. We
will continue to monitor developments related to the CPRA and anticipate additional costs and expenses associated with CPRA compliance. The enactment
of the CCPA, as modified by the CPRA, is prompting a wave of similar legislative developments in other states in the U.S., which could potentially create a
patchwork of overlapping but different state laws. For example, Virginia, Colorado, Utah, and Connecticut all have enacted state laws that became effective
in 2023; Texas, Montana, Oregon, and Florida have adopted laws that became effective in 2024, Delaware, lowa, Maryland, Minnesota, Nebraska, New
Hampshire, New Jersey and Tennessee have adopted laws that have become or will become effective in 2025; and Indiana, Kentucky, and Rhode Island
have adopted laws that will become effective in 2026. These new state laws share similarities with the CCPA, CPRA, and legislation proposed in other
states. Other states have enacted other types of privacy legislation, such as Washington’s My Health, My Data Act, which includes a private right of action.
Additionally, the U.S. federal government is contemplating privacy legislation. We cannot fully predict the impact of the CCPA, CPRA, or other new or
proposed legislation on our business or operations, but the restrictions imposed by these laws and regulations may require us to modify our data handling
practices and impose additional costs and burdens, including risks of regulatory fines, litigation and associated reputational harm. In addition, U.S. and
international laws that have been applied to protect consumer privacy (including laws regarding unfair and deceptive practices in the U.S. and GDPR in the
EU) may be subject to evolving interpretations or applications in light of privacy developments. As a result, we may be subject to significant consequences,
including penalties and fines, for any failure to comply with such laws, regulations and directives.

Privacy, cybersecurity and data protection legislation around the world is comprehensive and complex and there has been a trend towards more
stringent enforcement of requirements regarding protection and confidentiality of personal data. The restrictions imposed by such laws and regulations may
limit the use and adoption of our products and services, reduce overall demand for our products and services, require us to modify our data handling
practices and impose additional costs and burdens. With increasing enforcement of privacy, cybersecurity and data protection laws and regulations, there is
no guarantee that we will not be subject to investigation, enforcement actions or other proceedings by governmental bodies or that our costs relating to
privacy, data protection or cybersecurity laws and regulations will not increase significantly. Enforcement actions, investigations and other proceedings can
be costly, require significant time and attention of management and other personnel and interrupt regular operations of our business. In addition, there has
been a developing trend of civil lawsuits and class actions relating to breaches of consumer data held by large companies. While we have not been named
in any such suits, we may be in the future, including if we were to suffer a security breach or incident. Any inability to adequately address concerns relating
to privacy, data protection or cybersecurity, even if unfounded, or to comply with applicable laws, regulations, policies, industry standards, contractual
obligations or other legal obligations could result in additional cost and liability to us, damage our reputation, inhibit sales and adversely affect our
business. Our actual or alleged failure to comply with applicable laws and regulations could result in investigation, enforcement actions or other
proceedings against us, including fines and public censure, claims for damages by customers and other affected individuals, damage to our reputation and
loss of goodwill (both in relation to existing customers and prospective customers), any of which could harm our business, results of operations and
financial condition.

We have incorporated and continue to work to further incorporate artificial intelligence into our products, services, and internal operations.
Implementation of artificial intelligence and machine learning technologies may result in legal and regulatory risks, reputational harm, or other
adverse consequences to our business.

We have integrated Al including machine learning, in certain of our products, services and internal operations. Some of the uses in our internal
operations include using Al to help detect and respond to abnormalities that could indicate a part is about to break, provide our service engineers support on
information about parts, analyzing datasets, creating documents for internal purposes, and develop processes for internal departments to manage internal
workflows. Further, certain of our third-party vendors utilize Al and machine learning technologies in furnishing services to us. As with many
technological innovations, Al presents risks and challenges that could affect its adoption, and therefore our business. Our products utilize, and we plan to
further examine, develop and introduce, machine learning algorithms, predictive analytics, and other Al technologies to offer new or upgraded solutions
and enhance our capabilities. If these Al or machine learning models are incorrectly designed, the performance of our products, services, and business, as
well as our reputation, could suffer or we could incur liability through the violation of laws or contracts to which we are a party. Additionally, new and
evolving laws and regulations related to the development and use of Al and machine learning technologies have been proposed, and in certain cases
enacted, in various jurisdictions, including the United States, and the EU has adopted an Al Act that adopts an overall regulatory framework for AI. These
laws and regulations may impose onerous obligations and may require us to unexpectedly rework or reevaluate improvements to be compliant. Use of Al
technologies may expose us to an increased risk of regulatory enforcement and litigation. Moreover, some of the Al features involve the processing of
personal data and may be subject to laws, policies, legal obligations, and codes of conduct related to privacy and data protection.
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Though we have taken steps to be thoughtful in our development, training, and implementation of Al it could pose certain risks to our customers,
including patients, clinicians, and healthcare institutions, and it is not guaranteed that regulators will agree with our approach to limiting these risks or to
our compliance more generally. Risks can include, but are not limited to, the potential for errors or inaccuracies in the algorithms or models used by Al, the
potential for bias or inaccuracies in the data used to train the Al, the potential for improper processing of personal information, and the potential for
cybersecurity breaches that could compromise patient data or product functionality. Such risks could negatively affect the performance of our products,
services, and business, as well as our reputation and the reputations of our customers, and we could incur liability through the violation of laws or contracts
to which we are a party or civil claims.

Continued consolidation in the healthcare industry could have an adverse effect on our business, financial condition, or results of operations.

The healthcare industry has been consolidating, and organizations continue to consolidate purchasing decisions for many of our customers, particularly
in the United States. Numerous initiatives and reforms by legislators, regulators, and third-party payors to curb the rising cost of healthcare have catalyzed
a consolidation of aggregate purchasing power within the markets in which we sell our products. As the healthcare industry consolidates, competition to
provide products and services is expected to continue to intensify, resulting in pricing pressures and decreased average selling prices. In addition, for
smaller hospitals or groups that do not consolidate with larger networks, these entities may face increasing cost and/or competitive pressures, which could
impact their ability to purchase additional products and services from us or make contractual payments over time. We expect that market demand,
government regulation, third-party payor coverage and reimbursement policies, government contracting requirements, new entrants, technology, and
societal pressures will continue to change the worldwide healthcare industry, resulting in further consolidation, which may exert further downward pressure
on prices of our products and services and may have a material adverse impact on our business, financial condition, or results of operations.

If third-party payors do not provide sufficient coverage and reimbursement to healthcare providers for use of the CyberKnife and TomoTherapy
platforms or if the number of patients covered by health insurance reduces, demand for our products and our revenue could be adversely affected.

Our customers rely significantly on reimbursement from public and private third-party payors for CyberKnife and TomoTherapy platform procedures.
Our ability to commercialize our products successfully and increase market acceptance of our products will depend in significant part on the extent to
which public and private third-party payors provide adequate coverage and reimbursement for procedures that are performed with our products and the
extent to which patients that are treated by our products continue to be covered by health insurance. Third-party payors may establish or change the
reimbursement for medical products and services that could significantly influence the purchase of medical products and services. If reimbursement
policies or other cost containment measures are instituted in a manner that significantly reduces the coverage or payment for the procedures that are
performed with our products or if there is a prolonged reduction in the number of patients eligible to be treated by our products that are covered by health
insurance, our revenue may decline, our existing customers may not continue using our products or may decrease their use of our products, and we may
have difficulty obtaining new customers. Such actions would likely have a material adverse effect on our operating results.

In addition, the Centers for Medicare and Medicaid Services (“CMS”) reviews reimbursement rates annually and may implement significant changes
in future years, which could discourage existing and potential customers from purchasing or using our products. Further, outside of the U.S., reimbursement
practices vary significantly by country. Market acceptance of our products may depend on the availability and level of coverage and reimbursement in any
country within a particular time.
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The safety and efficacy of our products for certain uses is not yet supported by long-term clinical data, and our products may therefore prove to be less
safe and effective than initially thought.

Although we believe that the CyberKnife and TomoTherapy platforms have advantages over competing products and technologies, we do not have
sufficient clinical data demonstrating these advantages for all tumor indications. In addition, we have only limited five-year patient survival rate data,
which is a common long-term measure of clinical effectiveness in cancer treatment. We also have limited clinical data directly comparing the effectiveness
of the CyberKnife platform to other competing platforms. Future patient studies or clinical experience may indicate that treatment with the CyberKnife
platform does not improve patient survival or outcomes relative to other platforms.

Likewise, because the TomoTherapy platform has only been on the market since 2003, we have limited complication or patient survival rate data with
respect to treatment using the systems for all clinical indications. If future patient studies or clinical experience do not support our beliefs that the
TomoTherapy platform offer a more advantageous treatment for a wide variety of cancer types, use of the systems could fail to increase or could decrease,
and our business would therefore be adversely affected.

Such results could reduce the rate of reimbursement by both public and private third-party payors for procedures that are performed with our products,
slow the adoption of our products by physicians, significantly reduce our ability to achieve expected revenues and could prevent us from being profitable.
In addition, if future results and experience indicate that our products cause unexpected or serious complications or other unforeseen negative effects, the
FDA could rescind our clearances, our reputation with physicians, patients and others may suffer and we could be subject to significant legal liability.

We rely on third parties to perform shipping and logistics functions on our behalf. Failures or disruptions at our logistics providers have occurred and
could occur in the future, which could adversely impact our business.

Customer service is a critical element of our sales strategy. Third party logistics providers store most of our spare parts inventory in depots around the
world and perform a significant portion of our spare parts logistics and shipping activities. Our logistics providers may terminate their relationship with us,
suffer an interruption in their business, including as a result of macroeconomic factors, significantly increase fees for services or experience delays,
disruptions or quality control problems in their operations, or we may have to change and qualify alternative logistics providers for our spare parts. For
example, in recent years, we have experienced delays in shipment of parts to customers as well as increased freight and logistics expenses due to
macroeconomic factors and these impacts could intensify. These delays and increased costs have adversely affected our gross margins and net income
(loss) and we currently expect such delays and increased costs to continue through at least fiscal year 2026. If this continues for longer than we expect or if
any of the above occurs our customers may experience further delays and higher costs and our reputation, business, financial condition and results of
operations, including our ability to recognize revenue, may be adversely affected.

Third parties may claim we are infiinging their intellectual property or that we are operating outside the scope of or violating a license or other
agreement relating to their intellectual property, and we could suffer significant audit, litigation or licensing expenses, incur liabilities associated with
indemnification obligations to customers, experience disruptions in the supply of components of our products or related services, or be prevented from
selling our product or components of our product.

The medical device industry is characterized by a substantial amount of litigation over patent and other intellectual property rights. In particular, the
field of radiation treatment of cancer is well established and crowded with the intellectual property of competitors and others. We also expect that other
participants will enter the field. A number of companies in our market, as well as universities and research institutions, have issued patents and have filed
patent applications that relate to the use of radiation therapy and stereotactic radiosurgery to treat cancerous and benign tumors.

Determining whether a product infringes a patent involves complex legal and factual issues, and the outcome of patent litigation actions is often
uncertain. We have not conducted an extensive search of patents issued to third parties, and no assurance can be given that third-party patents containing
claims covering our products, parts of our products, technology or methods do not exist, have not been filed, or could not be filed or issued. Because of the
number of patents issued and patent applications filed in our technical areas or fields, our competitors or other third parties may assert that our products and
the methods we employ in the use of our products are covered by U.S. or foreign patents held by them.

In addition, because patent applications can take many years to issue and because publication schedules for pending applications vary by jurisdiction,
there may be applications now pending of which we are unaware, and which may result in issued patents that our current or future products infringe. Also,
because the claims of published patent applications can change between publication and patent grant, there may be published patent applications that may
ultimately issue with claims that we infringe. There could also be existing patents that one or more of our products or parts may infringe and of which we
are unaware. As the number of competitors in the market for less invasive cancer treatment alternatives grows, and as the number of patents issued in this
area grows, the possibility of patent infringement claims against us increases. Regardless of the merit of infringement claims, they can be time-consuming
and result in costly litigation and diversion of technical and management personnel. Some of our competitors may be able to sustain the costs of complex
patent litigation more effectively than we can because they have substantially greater resources. In addition, any uncertainties resulting from the initiation
and continuation of any litigation could have a material adverse effect on our ability to raise funds, if necessary, to continue our operations.
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Also, because we purchase major components and software for each of our products from third party suppliers and manufacturers, we face the
additional risk that infringement claims may be brought against us based on patents and other intellectual property rights that are embodied or contained in,
or practiced by, those components (including software components) that we obtain from third parties, and any such claims against us, such as by our direct
and indirect suppliers, may additionally allege that we are operating outside the scope of or violating a license or other agreement relating to their
intellectual property. These third party suppliers or manufacturers may terminate their licenses with us for a variety of reasons, including actual or
perceived failures or breaches of contractual commitments, or they may choose not to renew their licenses with us. The loss of, or inability to obtain,
certain third-party licenses or other rights, including the right to resell, or to obtain such licenses or rights on favorable terms, or the need to engage in
litigation regarding these matters, could affect the operability or performance of our products until equivalent technology can be identified, licensed or
developed, if at all, and integrated into our products, and it may have a material adverse effect on our business, financial condition, and results of
operations.

In the event that we become subject to a patent infringement or other intellectual property lawsuit and if the relevant patents or other intellectual
property were upheld as valid and enforceable and we were found to infringe or violate the terms of a license or other agreement to which we are a party,
we could be subject to third-party audit, experience disruptions in the supply of third-party components or related services, or be prevented from selling our
products (or components of our products) unless we obtain a license or are able to redesign the product to avoid infringement. Required licenses may not be
made available to us on acceptable terms or at all. If we are unable to obtain a license or successfully redesign our system, we might be prevented from
selling such system. If there is an allegation or determination that we have infringed the intellectual property rights of a competitor or other person, we may
be required to pay damages, pay ongoing royalties or otherwise settle such matter upon terms that are unfavorable to us. In these circumstances, we may be
unable to sell our products at competitive prices or at all, and our business and operating results could be harmed.

We may be subject to claims that our employees have wrongfully used or disclosed alleged trade secrets of their former employers.

As is common in the medical device industry, we employ individuals who were previously employed at other medical equipment or biotechnology
companies, including our competitors or potential competitors. We may be subject to claims that we or those employees have inadvertently or otherwise
used or disclosed trade secrets or other proprietary information of their former employers. Litigation may be necessary to defend against these claims. If we
fail in defending any such claims, in addition to paying monetary damages, we may lose valuable intellectual property rights or personnel. Even if we are
successful in defending against claims of this nature, litigation could result in substantial costs and be a distraction to management.

1t is difficult and costly to protect our intellectual property and our proprietary technologies and we may not be able to ensure their protection.

Our success depends significantly on our ability to obtain, maintain and protect our proprietary rights to the technologies used in our products. Patents
and other proprietary rights provide uncertain protections, and we may be unable to protect our intellectual property. For example, we may be unsuccessful
in defending our patents and other proprietary rights against third-party challenges. As key patents expire, our ability to prevent competitors from copying
our technology may be limited. In addition, patent reform legislation or precedent could increase the uncertainties and costs surrounding the prosecution of
our patent applications and the enforcement or defense of our issued patents.

In addition to patents, we rely on a combination of trade secrets, copyright and trademark laws, nondisclosure agreements and other contractual
provisions and technical security measures to protect our intellectual property rights. These measures may not be adequate to safeguard the technology
underlying our products, including in case of a security breach involving our intellectual property. If these measures do not protect our rights adequately,
third parties could use our technology, and our ability to compete in the market would be reduced. Although we have attempted to obtain patent coverage
for our technology where available and appropriate, there are aspects of the technology for which patent coverage was never sought or never received.
There also may be countries in which we sell or intend to sell the CyberKnife or TomoTherapy platforms but have no patents or pending patent
applications. Our ability to prevent others from making or selling duplicate or similar technologies will be impaired in those countries in which we have no
patent protection. Although we have several issued patents in the U.S. and in foreign countries protecting aspects of the CyberKnife and TomoTherapy
platforms, our pending U.S. and foreign patent applications may not issue, may issue only with limited coverage or may issue and be subsequently
successfully challenged by others and held invalid or unenforceable. In addition, many countries limit the enforceability of patents against certain third
parties, including government agencies or government contractors. In these countries, patents may provide limited or no benefit. Patent protection must
ultimately be sought on a country-by-country basis, which is an expensive and time consuming process with uncertain outcomes. Accordingly, we may
choose not to seek patent protection in certain countries, and we will not have the benefit of patent protection in such countries.
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Similarly, our issued patents and those of our licensors may not provide us with any competitive advantages. Competitors may be able to design around
our patents or develop products which provide outcomes comparable or superior to ours. Our patents may be held invalid or unenforceable as a result of
legal challenges by third parties, and others may challenge the inventorship or ownership of our patents and pending patent applications. In addition, the
laws of some foreign countries, such as China where the JV operates, may not protect our intellectual property rights to the same extent as do the laws of
the United States and, even if they do, uneven enforcement and procedural barriers may exist in such countries. In the event a competitor or other third
party infringes upon our patent or other intellectual property rights or otherwise misappropriates such rights, enforcing those rights may be difficult and
time consuming. Even if successful, litigation to enforce our intellectual property rights or to defend our patents against challenge could be expensive and
time consuming and could divert our management’s attention from our core business. Damage awards resulting from successful litigation in foreign
jurisdictions may not be in amounts commensurate with damage awards in the U.S. We may not have sufficient resources to enforce our intellectual
property rights or to defend our patents against a challenge. In addition, we may not prevail in any lawsuits that we initiate, and the damages or other
remedies awarded, if any, may not be commercially valuable. Litigation also puts our patents at risk of being invalidated or interpreted narrowly and our
patent applications at risk of not issuing. Additionally, we may provoke third parties to assert claims against us.

We also license patent and other proprietary rights to aspects of our technology to third parties in fields where we currently do not operate as well as in
fields where we currently do operate. Disputes with our licensees may arise regarding the scope and content of these licenses. Further, our ability to expand
into additional fields with our technologies may be restricted by our existing licenses or licenses we may grant to third parties in the future.

Additionally, we have written agreements with collaborators regarding the ownership of intellectual property arising from our collaborations. These
agreements generally provide that we must negotiate certain commercial rights with collaborators with respect to joint inventions or inventions made by
our collaborators that arise from the results of the collaboration. In some instances, there may not be adequate written provisions to address clearly the
resolution of intellectual property rights that may arise from a collaboration. If we cannot successfully negotiate sufficient ownership and commercial rights
to the inventions that result from our use of a third-party collaborator’s materials where required, or if disputes otherwise arise with respect to the
intellectual property developed with the use of a collaborator’s technology, we may be limited in our ability to utilize these intellectual property rights. In
addition, we may face claims by third parties that our agreements with employees, contractors or consultants obligating them to assign intellectual property
to us are ineffective or in conflict with prior or competing contractual obligations of assignment, which could result in ownership disputes regarding
intellectual property we have developed or will develop and interfere with our ability to capture the commercial value of such intellectual property.
Litigation may be necessary to resolve an ownership dispute, and if we are not successful, we may be precluded from using certain intellectual property or
may lose our exclusive rights in that intellectual property. Either outcome could harm our business.

The policies and procedures we have in place to protect our trade secrets may not be effective in preventing misappropriation of our trade secrets by
others. In addition, confidentiality agreements executed by our employees, consultants and advisors may not be enforceable or may not provide meaningful
protection for our trade secrets or other proprietary information in the event of unauthorized use or disclosure. Litigating a trade secret claim is expensive
and time consuming, and the outcome is unpredictable. In addition, courts outside the United States are sometimes less willing to protect trade secrets.
Moreover, our competitors may independently develop equivalent knowledge methods and know-how. If we are unable to protect our intellectual property
rights, we may be unable to prevent competitors from using our own inventions and intellectual property to compete against us and our business may be
harmed.

Unfavorable results of legal proceedings could materially and adversely affect our financial condition.

We are and may become a party to legal proceedings, claims, investigations, demands and other legal matters in the ordinary course of business or
otherwise including intellectual property, product liability, employment, class action, whistleblower and other litigation claims, and governmental and other
regulatory investigations and proceedings. These legal proceedings, claims and other legal matters, regardless of merit, may be costly, time-consuming and
require the attention of key management and other personnel. The outcomes of such matters are uncertain and difficult to predict. If any such matters are
adjudicated against us, in whole or in part, we may be subject to substantial monetary damages, disgorgement of profits and injunctions that prevent us
from operating our business, any of which could materially and adversely affect our business and financial condition. We cannot guarantee that our
insurance coverage will be sufficient to cover any damages awarded against us. Further, legal proceedings, and any adverse resolution thereof, can result in
adverse publicity and damage to our reputation, which could adversely impact our business.
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Because the majority of our product revenue is derived from sales of the CyberKnife and TomoTherapy platforms, which have a long and variable sales
and installation cycle, our revenues and cash flows may be volatile and difficult to predict.

Our primary products are the CyberKnife and TomoTherapy platforms. We expect to generate substantially all of our revenue for the foreseeable future
from sales of and service contracts for the CyberKnife and TomoTherapy platforms. The CyberKnife and TomoTherapy platforms have lengthy sales and
purchase order cycles because they are major capital equipment items and require the approval of senior management at purchasing institutions. In
addition, sales to some of our customers are subject to competitive bidding or public tender processes. These approval and bidding processes can be
lengthy. Selling our systems, from first contact with a potential customer to a complete order, generally spans six months to 30 months and involves
personnel with multiple skills. The sales process in the U.S. typically begins with pre-selling activity followed by sales presentations and other sales related
activities. After the customer has expressed an intention to purchase a CyberKnife or TomoTherapy platform, we negotiate and enter into a definitive
purchase contract with the customer. The negotiation of terms that are not standard for Accuray typically requires additional time and approvals. Typically,
following the execution of the contract, the customer begins the building or renovation of a radiation-shielded facility to house the CyberKnife or
TomoTherapy platform, which together with the subsequent installation of the CyberKnife or TomoTherapy platform, can take up to 24 months to
complete. In order to construct this facility, the customer must typically obtain radiation device installation permits, which are granted by state and local
government bodies, each of which may have different criteria for permit issuance. If a permit was denied for installation at a specific hospital or treatment
center, our CyberKnife or TomoTherapy platform could not be installed at that location. In addition, some of our customers are cancer centers or facilities
that are new, and in these cases, it may be necessary for the entire facility to be completed before the CyberKnife or TomoTherapy platform can be
installed, which can result in additional construction and installation delays. Our sales and installations of CyberKnife and TomoTherapy platforms tend to
be heaviest during the third month of each fiscal quarter.

Under our revenue recognition policy, we recognize revenue attributable to a CyberKnife or TomoTherapy platform and related upgrades when control
of a platform or upgrade is transferred, which generally happens when a system or upgrade is shipped, while an element of installation is deferred until
performed. Events beyond our control may delay shipment or installation and the satisfaction of contingencies required to receive cash inflows and
recognition of revenue associated with shipment or installation. Such events may include a delay in the construction at the customer site or customer delay
in obtaining receipt of regulatory approvals such as certificates of need. In addition, disruption in operations of certain customers caused by
macroeconomic factors have resulted in delays in construction, shipment or installation and some have failed to timely pay their obligations when due. For
example, reduced budgets and lower capital deployment priority for radiotherapy equipment, along with longer customer installation timelines, in the
United States have negatively impacted our net revenue since fiscal year 2024, and we expect this will continue to have an impact through fiscal year 2026.
If the events which are beyond our control delay the customer from obtaining funding or financing of the entire transaction, we may not be able to
recognize revenue for the sale of the entire system because the collectability of contract consideration is not reasonably assured.

The long sales cycle, together with delays in the shipment of CyberKnife and TomoTherapy platforms or customer cancellations that could affect our
ability to recognize revenue, could adversely affect our cash flows and revenue, which would harm our results of operations and may result in significant
fluctuations in our reporting of quarterly revenues. Our historical experience indicates that some of our customers will cancel or renegotiate contracts as
economic conditions change or when product offerings change during the long sales cycle. We anticipate a portion of our open contracts may never result
in revenue recognition primarily due to the long sales cycle and factors outside of our control including changes in customers' needs or financial condition,
changes in government or health insurance reimbursement policies or changes to regulatory requirements. As a result of these fluctuations, it is likely that
in some future quarters, our operating results will fall below the expectations of securities analysts or investors. If that happens, the market price of our
stock would likely decrease. These fluctuations also mean that you will not be able to rely upon our operating results in any particular period as an
indication of future performance.
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We depend on third-party distributors to market and distribute our products in international markets. If our distributors fail to successfully market and
distribute our products, our business will be materially harmed.

We have strategic relationships with a number of key distributors for sales and service of our products in certain foreign countries, including the JV in
China and other third-party distributors in other regions, including Europe, Russia, the Middle East, Africa, the Asia Pacific region, and Latin America.
Many of the countries in these regions are not highly developed at this time and therefore, sales opportunities may be limited. We cannot control the efforts
and resources our third party distributors will devote to marketing the CyberKnife or TomoTherapy platforms. Our distributors may not be able to
successfully market and sell the CyberKnife or TomoTherapy platforms, may not devote sufficient time and resources to support the marketing and selling
efforts and may not market the CyberKnife or TomoTherapy platform at prices that will permit the product to develop, achieve or sustain market
acceptance. In some jurisdictions, we rely on our distributors to manage the regulatory process and oversee their activities such that they are in compliance
with all laws that govern their activities, such as the U.S. Foreign Corrupt Practices Act (“FCPA”), and we are dependent on their ability to do so
effectively. If a distributor is terminated by us or goes out of business, it may take us a period of time to locate an alternative distributor, to seek appropriate
regulatory approvals and to train its personnel to market the CyberKnife or TomoTherapy platforms, and our ability to sell and service the CyberKnife or
TomoTherapy platforms in the region formerly serviced by such terminated distributor could be materially and adversely affected. Any of our distributors
could become insolvent or otherwise become unable to pay amounts owed to us when due. If any of these distributor relationships end and are not replaced,
our revenues from product sales or the ability to service our products in the territories serviced by these distributors could be adversely affected. Any of
these factors could materially and adversely affect our revenue from international markets, increase our costs in those markets or damage our reputation. If
we are unable to attract additional international distributors, our international revenue may not grow. If our distributors experience difficulties, do not
comply with regulatory or legal requirements that results in fines or penalties, do not actively market the CyberKnife or TomoTherapy platforms or do not
otherwise perform under our distribution agreements, our potential for revenue from international markets may be dramatically reduced, and our business
could be harmed.

The high unit price of the CyberKnife and TomoTherapy platforms, as well as other factors, may contribute to substantial fluctuations in our operating
results, which could adversely affect our stock price.

Because of the high unit price of the CyberKnife and TomoTherapy platforms and the relatively small number of units shipped each quarter, each
shipment of a CyberKnife or TomoTherapy platform can represent a significant percentage of our revenue for a particular quarter. Therefore, if we do not
ship a CyberKnife or TomoTherapy platform when anticipated, we will not be able to recognize the associated revenue and our operating results will vary
significantly from our expectations. This is of particular concern when the economic environment is volatile, such as the current economic environment.
For example, during periods of severe economic volatility, such as during the COVID-19 pandemic, we have had customers cancel or postpone orders for
our CyberKnife and TomoTherapy platforms and delaying any required build-outs. These fluctuations and other potential fluctuations mean that you should
not rely upon our operating results in any particular period as an indication of future performance.

AS a strategy to assist our sales efforts, we may offer extended payment terms, which may potentially result in higher days sales outstanding, reduced
cash flows in a particular period and greater payment defaults.

We offer longer or extended payment terms for qualified customers in some circumstances. As of September 30, 2025, customer contracts with
extended payment terms of more than one year amounted to approximately 3% of our total accounts receivable balance. While we qualify customers to
whom we offer longer or extended payment terms, their financial positions may change adversely over the longer time period given for payment. This may
result in an increase in payment defaults, which would negatively affect our revenue. In addition, any increase in days sales outstanding could also
negatively affect our cash flow.

We have entered into certain relationships with collaborators, partnerships, strategic alliances, joint venture partners and other third parties, which are
outside of our full control and may harm our existing business if we fail to realize the expected benefits of such relationships.

We are a part of certain collaborations, partnerships, strategic alliances, joint ventures and other third-party relationships and depend in part on them to
grow our business and market share. Reliance on these third parties subjects us to a number of risks, including that:

° we may be required to contribute significant amounts of capital or incur losses in the initial stages of a collaboration, partnership, alliance or
joint venture, particularly as selling and marketing activities increase ahead of expected long-term revenue. For example, we completed our
capital contributions to the JV in the second quarter of fiscal 2020 and one system upgrade in the first quarter of fiscal 2021. Further
contributions may be necessary in the future as the JV expands its operations in China in order to achieve our long-term strategy in China;

° the failure of a collaboration, partnership, strategic alliance, joint venture or other third-party relationship to meet our performance and
financial expectations, which could adversely impact our ability to meet internal forecasts and expectations. For example, we have
experienced losses in connection with our JV that has negatively impacted our operating results;

° the process for customers of the collaboration, partnership, alliance or joint venture to comply with local or foreign regulatory requirements
that may be required to purchase our products may cause delays in the collaborator, partner, alliance partner or joint venture’s ability to
conduct business. For example, any delays in the JV obtaining necessary regulatory clearances for their products, in customers in China
obtaining Class A or Class B user licenses or in the subsequent tender process to complete the sale could affect the JV’s expected ability to
initiate sales, recognize revenue and achieve revenue and orders expectations in China;
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° we may not be in a position to exercise sole decision making authority regarding any collaboration, partnership, alliance or joint venture,
which could result in impasses on decisions or decisions made by our partners, and our partners in such collaborations, partnerships, alliances
or joint ventures may have economic or business interests that are, or may become, inconsistent with our interests. For example, our JV
partner, CNNC High Energy Equipment (Tianjin) Co., Ltd., is a subsidiary of China Isotope and Radiation Corporation, which is a holding
subsidiary of China National Nuclear Corporation (“CNNC”), which is a Chinese state-owned entity. We may be exposed to certain
commercial, operational, and reputational risks as a result of CNNC being a state-owned entity and thus controlled by the Chinese
government where CNNC may make politically motivated business decisions that do not align with our commercial interests. In addition,
CNNC could conduct business with other companies, organizations or institutions that attract unfavorable political attention in the United
States, which could harm our reputation. CNNC is also on the United States Department of Defense’s list of Chinese Military Companies
operating directly or indirectly in the United States under section 1260H of the National Defense Authorization Act for Fiscal Year 2021. This
designation may result in negative publicity for us and the JV. Further regulatory changes adding CNNC or our JV partner to additional lists
or export and sanctions related restricted or prohibited parties or further controls on entities viewed as connected to the Chinese military could
impact the JV. Any such actions could negatively impact our relationship with CNNC, which could materially and adversely affect our
business, financial condition, results of operations and profitability;

° collaborations, partnerships, alliances and joint ventures can be difficult to manage and may involve significant expense and divert the focus
and attention of our management and other key personnel away from our existing businesses;

° with respect to joint ventures, we may not be able to attract qualified employees, acquire customers or develop reliable supply, distribution or
other partnerships;
° we could face potential damage to existing customer relationships or lack of customer acceptance or inability to attract new customers as a

result of certain collaborations, partnerships, alliances and joint ventures;

° collaborators, partners, alliance partners and joint ventures may also operate in foreign jurisdictions with laws and regulations with which we
have limited familiarity, which could adversely impact our ability to comply with such laws and regulations and may lead to increased
litigation risk; and

° foreign laws may offer us inadequate or less intellectual property protection relative to U.S. laws, which may impact our ability, as well as the
ability of the collaborator, partner, alliance partner and joint venture, to safeguard our respective intellectual property from infringement and
misappropriation.

As a result of these and other factors, we may not realize the expected benefits of any collaboration, partnership, strategic alliance or joint venture or
such benefits may not be realized at expected levels or within the expected time period.

We may attempt to acquire new businesses, products or technologies, including forming joint ventures, and if we are unable to successfully complete
these acquisitions or to integrate acquired businesses, products, technologies or employees, we may fail to realize expected benefits or harm our
existing business.

Our success will depend, in part, on our ability to expand our product offerings and grow our business in response to changing technologies, customer
demands and competitive pressures. In some circumstances, we may determine to do so through the acquisition of complementary businesses, products or
technologies rather than through internal development. The identification of suitable acquisition candidates can be difficult, time consuming, and costly,
and we may not be able to successfully complete identified acquisitions. Other companies may compete with us for these strategic opportunities. In
addition, even if we successfully complete an acquisition, we may not be able to successfully integrate newly acquired organizations, products or
technologies into our operations or timely and effectively commence operations because the process of integration could be expensive, time consuming and
may strain our resources. Furthermore, the products and technologies that we acquire may not be successful or may require significantly greater resources
and investments than we originally anticipated. Implementing or acquiring new lines of business or offering new products and services within existing lines
of business can affect the sales and profitability of existing lines of business or products and services, including as a result of sales channel conflicts. With
respect to any acquisition, we may be unable to retain employees of acquired companies, or retain the acquired company’s customers, suppliers, distributors
or other partners who are our competitors or who have close relationships with our competitors. Future acquisitions could also result in potentially dilutive
issuances of equity securities or the incurrence of debt, contingent liabilities, or expenses or other charges, any of which could harm our business and affect
our financial results or cause a reduction in the price of our common stock. Further, acquisition targets may also operate in foreign jurisdictions with laws
and regulations with which we have limited familiarity, which could adversely impact our ability to comply with such laws and regulations and may lead to
increased litigation risk. Such laws may also offer us inadequate or less intellectual property protection relative to U.S. laws, which may impact our ability,
as well as the ability of the acquisition target to safeguard our respective intellectual property from infringement and misappropriation. As a result of these
and other factors, we may not realize the expected benefits of any acquisition or such benefits may not be realized at expected levels or within the expected
time period. The failure to successfully consummate such strategic transactions and effectively integrate and execute following such consummation may
have an adverse impact on our growth, profitability, financial position and results of operations.
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We have identified material weaknesses in our system of internal controls as of June 30, 2025 and September 30, 2025 and are in the process of
remediation. If we fail to remediate such material weaknesses or otherwise fail to achieve and maintain an effective system of internal control over
financial reporting, our ability to produce timely and accurate financial results could be adversely impacted. As a result, current and potential
stockholders could lose confidence in our financial reporting, which could have an adverse effect on our business and our stock price.

Effective internal controls are necessary for us to provide reliable financial reports and to protect from fraudulent, illegal, or unauthorized transactions.
If we cannot maintain effective controls and provide timely and reliable financial reports, our business and operating results could be harmed. As more
fully disclosed in Part I, Item 4 “Controls and Procedures,” the Company concluded that as of June 30, 2025 and September 30, 2025, its internal control
over financial reporting was not effective as a result of two material weaknesses. The material weaknesses related to the review of the footnote schedules
supporting financial statement disclosures and inadequate controls to appropriately analyze all relevant information required for complete and accurate
presentation and disclosure under GAAP principally resulting from incorrect assessment during the initial adoption of ASC 606. The material weaknesses
resulted in misstatements related to the disclosure of remaining performance obligations included in Note 2, Revenue of the Company’s financial
statements, which resulted in the restatement of our financial statements for the year ended June 30, 2025 and the three-months ended September 30, 2024,
December 31, 2024, March 31, 2025, and September 30, 2025. In addition, based on these material weaknesses, management re-evaluated the
effectiveness of internal control over financial reporting and concluded that as of June 30, 2025 and September 30, 2025, the Company had not maintained
effective internal control over financial reporting.

Management is actively engaged in the planning for, and implementation of, remediation efforts to address the material weaknesses identified above,
but remediation efforts can be time consuming and costly. We may not be able to identify and remediate additional control deficiencies, including material
weaknesses, in the future. We cannot assure you that the measures we have taken to date, or any measures we may take in the future, will be sufficient to
prevent or avoid potential future material weaknesses. Our management may also be unable to conclude in future periods that our disclosure controls and
procedures are effective due to the effects of various factors, which may, in part, include unremediated material weaknesses in internal control over
financial reporting. Any further disruptions or difficulties that may occur in connection with our ERP system or other systems (whether in connection with
the regular operation, periodic enhancements, modifications or upgrades of such systems or the integration of any acquired businesses into such systems, or
due to cybersecurity events such as ransomware attacks) could adversely impact the effectiveness of our internal control over financial reporting as well as
affect our ability to manufacture products, process orders, deliver products, provide customer support, fulfill contractual obligations, track inventories, or
otherwise operate our business, in particular as a result of our limited experience implementing such systems and the complex nature of the system itself.
Any failure to establish and maintain effective disclosure controls and procedures and internal control over financial reporting, including due to a failure to
remediate the material weaknesses mentioned above or the discovery or occurrence of any additional material weaknesses in our internal control over
financial reporting in the future, could adversely affect our ability to prepare financial statements within required time periods and record, process and
report financial information accurately, which could result in material misstatements in our financial statements and cause us to fail to meet our reporting
and financial obligations, negatively impact the price of our common stock, limit our liquidity and access to capital markets, adversely affect our business,
harm our reputation or subject us to litigation or investigations requiring management resources and payment of legal and other expenses.

In addition, it may be difficult to timely determine the effectiveness of our financial reporting systems and internal controls in the future because of the
complexity of our financial model. We recognize revenue from a range of transactions including CyberKnife and TomoTherapy platform sales and services.
The CyberKnife and TomoTherapy platforms are complex products that contain both hardware and software elements. The complexity of the CyberKnife
and TomoTherapy platforms and of our financial model used to recognize revenue on such systems requires us to process a greater variety of financial
transactions than would be required by a company with a less complex financial model. Accordingly, efforts to timely remediate deficiencies or weaknesses
in our internal controls would likely be more challenging for us than they would for a company with a less complex financial model. Furthermore, if we
were to find an internal control deficiency or material weakness, we may be required to amend or restate historical financial statements, which would likely
have a negative impact on our stock price.

Additionally, our internal control over financial reporting will not prevent or detect all errors and all fraud. A control system, no matter how well
designed and operated, can provide only reasonable, not absolute, assurance that the control system’s objectives will be met. Because of the inherent
limitations in all control systems, no evaluation of controls can provide absolute assurance that misstatements due to error or fraud will not occur or that all
control issues and instances of fraud will be detected.
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Our ability to raise capital or obtain financing in the future may be limited, and our failure to raise capital when needed could prevent us from
executing our growth strategy.

While we believe that our existing cash and cash equivalents will be sufficient to meet our anticipated cash needs for at least the next twelve months,
the timing and amount of our working capital and capital expenditure requirements may vary significantly depending on numerous factors, including the
other risk factors described above and below.

If our capital resources are insufficient to satisfy our liquidity requirements, we may seek to sell additional equity securities or debt securities or obtain
other debt financing, which could be difficult or impossible depending on the state of economic and capital markets environments at the time, as well as the
state of our business, operating results and financial condition. For example, any sustained disruption in the capital markets from the global economic
environment could negatively impact our ability to raise capital. Our ability to raise additional capital or access capital can be affected by macroeconomic
events which affect the economy and the financial and banking sectors in particular. Failures at banks and other financial institutions, or issues in the
broader U.S. financial system, including uncertainty related to the debt ceiling, increased interest rates, and lack of availability of credit, which may have
an impact on the broader capital markets and, in turn, our ability to access those markets. In addition, the tightening of the credit markets and lending
standards could it make more difficult to raise capital through either debt or equity offerings on commercially reasonable terms or at all. Also, our debt
levels may impair our ability to obtain additional financing in the future. The sale of additional equity securities or convertible debt securities would result
in additional dilution to our stockholders. In particular, the Warrants that we issued to the lenders in connection with the Credit Facilities contain anti-
dilution provisions, among other things, including price protection anti-dilution protection in the event that the Company sells stock at a price below $1.00
per share in the case of the Penny Warrants and $1.25 per share in the case of the Premium Warrants. We cannot assure that additional financing, if required
or desired, will be available in amounts or on terms acceptable to us, if at all.

If we are unable to obtain adequate financing or financing on terms satisfactory to us when we require it, our ability to continue to support our business
growth and to respond to business challenges, and our business and ability to continue as a going concern may be adversely affected. If we need to accept
less favorable terms, it could increase our cost of capital, reduce our cash balances or otherwise restrict our ability to grow.

We may not be able to fully utilize certain tax loss carryforwards.

At the end of fiscal year 2025, we had approximately $260.9 million and $119.9 million in federal and state net operating loss carryforwards,
respectively. The federal and state carryforwards expire in varying amounts beginning in 2029 for federal and 2026 for state purposes. In addition, as of
fiscal year 2025 we had federal and state research and development tax credit carryforwards of approximately $28.5 million and $22.8 million,
respectively. The California research credits have no expiration date, but if not utilized, the federal research credits and other non-California state research
credits will begin to expire in 2026.

Federal net operating losses arising in tax years beginning after December 31, 2017 are subject to an 80% of taxable income limitation (as calculated
before taking the net operating losses into account). It is uncertain if and to what extent various states will conform to these limitations. In addition,
utilization of our net operating loss and credit carryforwards is subject to annual limitation due to the application of the ownership change limitations
provided by Section 382 of the Internal Revenue Code (“IRC”) and similar state provisions to us. Future changes in our stock ownership, including future
offerings, as well as changes that may be outside of our control, could result in an ownership change under Section 382 of the IRC. In addition, the use of
our net operating losses and other tax attributes may be subject to other limitations under applicable law. Additionally, one of the provisions under the Tax
Cuts and Jobs Act that became effective in tax years beginning after December 31, 2021 required the capitalization and amortization of domestic and
foreign research and experimental expenditures. On July 4, 2025, the One Big Beautiful Bill Act (the “OBBB Act”) was enacted, which makes a number of
changes to U.S. federal income tax law, including permanently suspending the requirement to capitalize and amortize domestic research and development
expenditures and permitting such deductions on a current basis. We continue to evaluate the full impact of the OBBB Act on us, but we do not expect a
material impact on our financial statements.

We are subject to the tax laws of various foreign jurisdictions, as well as within the United States, which are subject to unanticipated changes and
interpretation and could harm our future results.

The application of tax laws of various foreign jurisdictions and within the United States is subject to interpretation and depends on our ability to
operate our business in a manner consistent with our corporate structure and intercompany arrangements. The taxing authorities of jurisdictions in which
we operate may challenge our methodologies for valuing intercompany arrangements including our transfer pricing or determine that the manner in which
we operate our business does not achieve the intended tax consequences. The application of tax laws can also be subject to conflicting interpretations by tax
authorities in the various jurisdictions we operate. It is not uncommon for taxing authorities in different countries to have conflicting views, with respect to,
among other things, the manner in which the arm’s length standard is applied for transfer pricing purposes. Further, tax laws are subject to change, which
could adversely impact our tax rate. A number of countries, as well as organizations such as the Organization for Economic Cooperation and Development,
support the 15% global minimum tax initiative ("Pillar Two"), and have adopted or intend to adopt laws to implement this initiative. However, on June 28,
2025, the G7 released a joint statement that it had reached an understanding with the United States for a side-by-side system based on certain accepted
principles, including that U.S.-parented groups, such as ours, would be exempt from certain provisions of Pillar Two. Many countries and organizations are
also actively considering changes to existing tax laws or have proposed or enacted new laws, such as the OBBB Act, that could increase our tax obligations
in countries where we do business or cause us to change the way we operate our business, which could materially impact our results of operation.
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Risks Related to the Regulation of our Products and Business

Modifications, upgrades, new indications and future products related to the CyberKnife or TomoTherapy Systems or the Precision Treatment Planning
and iDMS Data Management System software may require new FDA 510(k) clearances or premarket approvals and similar licensing or approvals in
international markets. Such modifications, or any defects in design, manufacture or labeling may require us to recall or cease marketing the affected
systems or software until approvals or clearances are obtained.

The CyberKnife and TomoTherapy platforms as well as the Precision Treatment Planning software are medical devices that are subject to extensive
regulation in the United States by local, state and the federal government, including the FDA. The iDMS Data Management System may be regulated as a
medical device in some markets. The FDA most recently cleared Surface Guided Radiation Therapy (SGRT) on Radixact System under K223159 on June
23,2023. ClearRTTM for onboard kVCT imaging was previously cleared on the Radixact System under K202412 on December 18, 2020. The FDA
regulates virtually all aspects of a medical device design, development, testing manufacturing, labeling, storage, record keeping, adverse event reporting,
sale, promotion, distribution and shipping. Before a new medical device, or a new intended use or indication or claim for an existing product, can be
marketed in the United States, it must first receive either premarket approval or 510(k) clearance from the FDA, unless an exemption exists. Either process
can be expensive, lengthy and unpredictable. The FDA’s 510(k) clearance process generally takes from three to twelve months, but it can last longer. The
process of obtaining premarket approval is much more costly and uncertain than the 510(k) clearance process and it generally takes from one to three years,
or even longer, from the time the application is filed with the FDA. Additionally, outside of the United States, our products are subject to clearances and
approvals by foreign governmental agencies similar to the FDA. In order to market our products internationally, we must obtain licenses or approvals from
these governmental agencies, which could include local requirements, safety standards, testing or certifications, and can be time consuming, burdensome
and uncertain. Despite the time, effort and cost, there can be no assurance that a particular device or a modification of a device will be approved or cleared
by the FDA or any foreign governmental agency in a timely fashion, if at all. Even if we are granted regulatory clearances or approvals, they may include
significant limitations on the indicated uses of the product, which may limit the market for those products, and how those products can be promoted.

Medical devices may only be marketed for the indications for which they are approved or cleared. The FDA and other foreign governments also may
change their policies, adopt additional regulations, or revise existing regulations, each of which could prevent or delay approval or clearance of our device,
or could impact our ability to market our currently approved or cleared device. We are also subject to medical device reporting regulations, which require
us to report to the FDA and other international governmental agencies if our products cause or contribute to a death or a serious injury, or malfunction in a
way that would likely cause or contribute to a death or a serious injury. We also are subject to the QSR in the U.S. and ISO 13485 certification in many
international markets, compliance with which is necessary to receive FDA and other international clearances or approvals to market new products and is
necessary for us to be able to continue to market a cleared or approved product in the United States or globally. After a product is placed in the market, we
are also subject to regulations by the FDA and Federal Trade Commission related to the advertising and promotion of our products to ensure our claims are
consistent with our regulatory clearances, that there is scientific data to substantiate our claims and that our advertising is not false or misleading. Our
products are also subject to state regulations and various worldwide laws and regulations.

A component of our strategy is to continue to upgrade the CyberKnife and TomoTherapy platforms as well as the Precision Treatment Planning with
iDMS Data Management System software. Upgrades previously released by us required 510(k) clearance and international registration before we were able
to offer them for sale. We expect our future upgrades will similarly require 510(k) clearance or approval; however, future upgrades may be subject to
substantially more time-consuming data generation requirements and uncertain premarket approval or clearance processes. If we were required to use the
premarket approval process for future products or product modifications, it could delay or prevent release of the proposed products or modifications, which
could harm our business.

The FDA requires device manufacturers to make their own determination of whether or not a modification requires an approval or clearance; however,
the FDA can review a manufacturer’s decision not to submit for additional approvals or clearances. Any modification to an FDA approved or cleared
device that would significantly affect its safety or efficacy or that would constitute a major change in its intended use would require a new premarket
approval or 510(k) clearance. We cannot assure you that the FDA will agree with our decisions not to seek approvals or clearances for particular device
modifications or that we will be successful in obtaining premarket approvals or 510(k) clearances for modifications in a timely fashion, if at all.
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We have obtained 510(k) clearance for the CyberKnife platform for the treatment of conditions anywhere in the body when radiation treatment is
indicated, and we have obtained 510(k) clearance for the TomoTherapy platform to be used as integrated systems for the planning and delivery of IMRT for
the treatment of cancer. We have made modifications to the CyberKnife and TomoTherapy platforms in the past and may make additional modifications in
the future that we believe do not or will not require additional approvals or clearances. If the FDA disagrees, based on new finalized guidance and requires
us to obtain additional premarket approvals or 510(k) clearances for any modifications to the CyberKnife or TomoTherapy platforms and we fail to obtain
such approvals or clearances or fail to secure approvals or clearances in a timely manner, we may be required to cease manufacturing and marketing the
modified device or to recall such modified device until we obtain FDA approval or clearance and we may be subject to significant regulatory fines or
penalties.

The FDA and similar governmental authorities in other countries in which we market and sell our products have the authority to require the recall of
our products in the event of material deficiencies or defects in design, manufacture or labeling. A government mandated recall, or a voluntary recall by us,
could occur as a result of component failures, manufacturing errors or design defects, including defects in labeling and user manuals. Any recall could
divert management’s attention, cause us to incur significant expenses, generate negative publicity, harm our reputation with customers, negatively affect our
future sales and business, require redesign of the CyberKnife or TomoTherapy platform, and harm our operating results. In these circumstances, we may
also be subject to significant enforcement action. If any of these events were to occur, our ability to introduce new or enhanced products in a timely manner
would be adversely affected, which in turn would harm our future growth.

We are subject to federal, state and foreign laws and regulations applicable to our operations, the violation of which could result in substantial
penalties and harm our business.

In addition to regulation by the FDA and similar governmental authorities in other countries, our operations are subject to other laws and regulations,
such as laws and rules governing interactions with healthcare providers, anti-corruption laws, privacy rules and transparency laws. In order to maintain
compliance with these laws and requirements, we must continually keep abreast of any changes or developments to be able to integrate compliance
protocols into the development and regulatory documentation of our products. Failure to maintain compliance could result in substantial penalties to us and
harm our business.

Laws and ethical rules governing interactions with healthcare providers. The Medicare and Medicaid “anti-kickback” laws, and similar state laws,
prohibit soliciting, offering, paying or accepting any payments or other remuneration that is intended to induce any individual or entity to either refer
patients to or purchase, lease or order, or arrange for or recommend the purchase, lease or order of, healthcare products or services for which payment may
be made under federal and state healthcare programs, such as Medicare and Medicaid. Such laws impact our sales, marketing and other promotional
activities by reducing the types of financial arrangements we may have with our customers, potential customers, marketing consultants and other service
providers. They particularly impact how we structure our sales offerings, including discount practices, customer support, product loans, education and
training programs, physician consulting, research grants and other service arrangements. Many of these laws are broadly drafted and are open to a variety
of interpretations, making it difficult to determine with any certainty whether certain arrangements violate such laws, even if statutory safe harbors are
available. Generally, courts have taken a broad interpretation of the scope of the “anti-kickback” laws, holding that these laws may be violated if merely
one purpose of a payment arrangement is to induce referrals or purchases. Further, a person or entity does not need to have actual knowledge of the statute
or specific intent to violate it in order to have committed a violation. Violations of these laws can be punishable with prison time, and can also result in
criminal fines, administrative civil money penalties and exclusion from participation in federal healthcare programs. In addition, a claim including items or
services resulting from a violation of the federal Anti-Kickback Statute constitutes a false or fraudulent claim for purposes of the federal False Claims Act.

Federal and state “false claims” laws generally prohibit the knowing filing or causing the filing of a false claim or the knowing use of false statements
to obtain payment from government payors. Although we do not submit claims directly to payors, manufacturers can be held liable under these laws if they
are deemed to “cause” the submission of false or fraudulent claims by providing inaccurate billing or coding information to customers, or through certain
other activities, including promoting products for uses or indications that are not approved by the FDA. In addition to actions initiated by the government
itself, the federal False Claims Act authorizes actions to be brought on behalf of the federal government by a private party having knowledge of the alleged
fraud called a “relator.” Because the complaint is initially filed under seal, the action may be pending for some time before the defendant is even aware of
the action. If the government is ultimately successful in obtaining redress in the matter or if the relator succeeds in obtaining redress without the
government’s involvement, then the relator is typically entitled to receive a percentage of the recovery. When an entity is determined to have violated the
federal False Claims Act, it may be required to pay up to three times the actual damages sustained by the government, plus civil penalties for each separate
false claim, and may be excluded from participation in federal health care programs, and, although the federal False Claims Act is a civil statute, violations
may also implicate various federal criminal statutes. Several states have also adopted comparable state false claims act, some of which apply to all payors.
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We are also subject to federal and state physician self-referral laws. The federal Ethics in Patient Referrals Act of 1989, commonly known as the Stark
Law, prohibits, subject to certain exceptions, physician referrals of Medicare and Medicaid patients to an entity providing certain “designated health
services” if the physician or an immediate family member has any financial relationship with the entity. The Stark Law also prohibits the entity receiving
the referral from billing any good or service furnished pursuant to an unlawful referral. Various states have corollary laws to the Stark Law, including laws
that require physicians to disclose any financial interest they may have with a healthcare provider to their patients when referring patients to that provider.
Both the scope and exceptions for such laws vary from state to state.

If our past or present operations are found to be in violation of any of these “anti-kickback,” “false claims,” “self-referral” or other similar laws in
foreign jurisdictions, we may be subject to the applicable penalty associated with the violation, which may include significant civil and criminal penalties,
damages, fines, imprisonment and exclusion from healthcare programs. The impact of any such violations may lead to curtailment or restructuring of our
operations, which could adversely affect our ability to operate our business and our financial results.

Anti-corruption laws. We are also subject to laws regarding the conduct of business overseas, such as the FCPA, the U.K. Bribery Act of 2010, the
Brazil Clean Companies Act, and other similar laws in foreign countries in which we operate. The FCPA prohibits the provision of illegal or improper
inducements to foreign government officials in connection with the obtaining of business overseas. Becoming familiar with and implementing the
infrastructure necessary to ensure that we and our distributors comply with such laws, rules and regulations and mitigate and protect against corruption
risks could be quite costly, and there can be no assurance that any policies and procedures we do implement will protect us against liability under the FCPA
or related laws for actions taken by our employees, executive officers, distributors, agents and other intermediaries with respect to our business. Violations
of the FCPA or other similar laws by us or any of our employees, executive officers, distributors, agents or other intermediaries could subject us or the
individuals involved to criminal or civil liability, cause a loss of reputation in the market, and materially harm our business.

Laws protecting patient health information. There are a number of federal and state laws protecting the confidentiality of certain patient health
information, including patient records, and restricting the use and disclosure of that protected information. In particular, the U.S. Department of Health and
Human Services (“HHS”) has promulgated patient privacy rules under the HIPAA. These privacy rules protect medical records and other personal health
information of patients by limiting their use and disclosure, giving patients the right to access, amend and seek accounting of their own health information
and limiting most uses and disclosures of health information to the minimum amount reasonably necessary to accomplish the intended purpose. The
HIPAA privacy standard was amended by the Health Information Technology for Economic and Clinical Health Act, enacted as part of the American
Recovery and Reinvestment Act of 2009. Although we are not a “covered entity” under HIPAA, we are considered a “business associate” of certain
covered entities and, as such, we are directly subject to HIPAA, including its enforcement scheme and inspection requirements, and are required to
implement policies, procedures as well as reasonable and appropriate physical, technical and administrative security measures to protect individually
identifiable health information we receive from covered entities. Our failure to protect health information received from customers in compliance with
HIPAA or other laws could subject us to civil and criminal liability to the government and civil liability to the covered entity, could result in adverse
publicity, and could harm our business and impair our ability to attract new customers.

Transparency laws. The Sunshine Act, which was enacted by Congress as part of the Patient Protection and Affordable Care Act on December 14,
2011, requires each applicable manufacturer, which includes medical device companies such as Accuray, to track and report to the federal government on
an annual basis all payments and other transfers of value from such applicable manufacturer to U.S. licensed physicians and teaching hospitals as well as
physician ownership of such applicable manufacturer’s equity, in each case subject to certain statutory exceptions. Furthermore, on October 25, 2018,
President Trump signed into law the “Substance Use-Disorder Prevention that Promoted Opioid Recovery and Treatment for Patients and Communities
Act” which in part (under a provision entitled “Fighting the Opioid Epidemic with Sunshine”) extends the reporting and transparency requirements for
physicians in the Physician Payments Sunshine Act to physician assistants, nurse practitioners, clinical nurse specialists, certified registered nurse
anesthetists, and certified nurse midwives. Such data is available by the government on a publicly searchable website. Failure to comply with the data
collection and reporting obligations imposed by the Sunshine Act can result in civil monetary penalties ranging from $1,000 to $10,000 for each payment
or other transfer of value that is not reported (up to a maximum of $150,000 per reporting period) and from $10,000 to $100,000 for each knowing failure
to report (up to a maximum of $1 million per reporting period). In addition, we are subject to similar state and foreign laws related to the tracking and
reporting of payments and other transfers of value to healthcare professionals, the violation of which could, among other things, result in civil monetary
penalties and adversely impact our reputation and business.
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Conflict minerals. The Dodd Frank Wall Street Reform and Consumer Protection Act and the rules promulgated by the SEC under such act require
companies, including Accuray, to disclose the existence in their products of certain metals, known as “conflict minerals,” which are metals mined from the
Democratic Republic of the Congo and adjoining countries. These rules require investigative efforts, which has caused and will continue to cause us to
incur associated costs, could adversely affect the sourcing, availability and pricing of minerals used in our products and may cause reputational harm if we
determine that certain of our components contain such conflict minerals or if we are unable to alter our processes or sources of supply to avoid using such
materials, all of which could adversely impact sales of our products and results of operations.

If we or our distributors do not obtain and maintain the necessary regulatory approvals in a specific country, we will not be able to market and sell our
products in that country.

To be able to market and sell our products in a specific country, we or our distributors must comply with applicable laws and regulations of that
country. In jurisdictions where we rely on our distributors to manage the regulatory process, we are dependent on their ability to do so effectively. While
the laws and regulations of some countries do not impose barriers to marketing and selling our products or only require notification, others require that we
or our distributors obtain the approval of a specified regulatory body. These laws and regulations, including the requirements for approvals, and the time
required for regulatory review vary from country to country. The governmental agencies regulating medical devices in some countries, for example, require
that the user interface on medical device software be in the local language. We currently provide user guides and manuals, both paper copies and
electronically, in the local language but only provide an English language version of the user interface. Obtaining regulatory approvals is expensive and
time-consuming, and we cannot be certain that we or our distributors will receive regulatory approvals in each country in which we market or plan to
market our products. If we modify our products, we or our distributors may need to apply for additional regulatory approvals before we are permitted to sell
them. We may not continue to meet the quality and safety standards required to maintain the authorizations that we or our distributors have received. It can
also be costly for us and our distributors to keep up with regulatory changes issued or mandated from time to time. If we change distributors, it may be
time-consuming and disruptive to our business to transfer the required regulatory approvals, particularly if such approvals are maintained by our third-party
distributors on our behalf. If we or our distributors are unable to maintain our authorizations, or fail to obtain appropriate authorizations in a particular
country, we will no longer be able to sell our products in that country, and our ability to generate revenue will be materially adversely affected.

Within the EU, we are required under the Medical Device Directive to affix the Conformité Européene (“CE”) mark on our products in order to sell the
products in member countries of the EU. This conformity to the applicable directives is done through self-declaration and is verified by an independent
certification body, called a Notified Body, before the CE mark can be placed on the device. Once the CE mark is affixed to the device, the Notified Body
will regularly audit us to ensure that we remain in compliance with the applicable European laws or directives. CE marking demonstrates that our products
comply with the laws and regulations required by the European Union countries to allow free movement of trade within those countries. If we cannot
support our performance claims and/or demonstrate or maintain compliance with the applicable European laws and directives, we lose our CE mark, which
would prevent us from selling our products within the European Union. In addition, the EU’s Medical Device Regulation (“MDR”), which replaced the
existing Medical Device Directive, became effective in May 2021. The MDR establishes new requirements and oversight for maintaining the CE mark. The
official guidance continues to be published for the implementation of these requirements and the number of Notified Bodies are still limited. There may be
variability in review timeframes and requirements as both manufacturers and authorities navigate these new requirements. In addition, the EU and
Switzerland failed to establish a Mutual Recognition Agreement (“MRA”) for medical devices to include Switzerland within the MDR and as a result,
Switzerland has initiated its own medical device regulation similar to the EU MDR, which will require additional registrations for economic operators and
products within Switzerland for our devices.

Under the Pharmaceutical Affairs Law in Japan, a pre-market approval necessary to sell, market and import a product, or Shonin, must be obtained
from the Ministry of Health, Labor and Welfare (“MHLW?”), for our products. Before issuing approvals, MHLW examines the application in detail with
regard to the quality, efficacy, and safety of the proposed medical device. The Shonin is granted once MHLW is content with the safety and effectiveness of
the medical device. The time required for approval varies. A delay in approval could prevent us from selling our products in Japan, which could impact our
ability to generate revenue and harm our business.

In addition to laws and regulations regarding medical devices, we are subject to a variety of environmental laws and regulations around the world
regulating our operations, including those relating to the use, generation, handling, storage, transportation, treatment and disposal of hazardous materials,
which laws impose compliance costs on our business and can also result in liability to us. Although we follow procedures intended to comply with existing
environmental laws and regulations, risk of accidental contamination or injury can never be fully eliminated. In the event of an accident, state or federal or
other applicable authorities may curtail our use of these materials and interrupt our business operations. In addition, future changes in these laws and
regulations could also increase our costs of doing business. We must continually keep abreast of these standards and requirements and integrate our
compliance into the development and regulatory documentation for our products. Failure to meet these standards could limit our ability to market our
products in those regions that require compliance to such standards. For example, the European Union has adopted directives that may lead to restrictions
on the use of certain hazardous substances or other regulated substances in some of our products sold there, unless such products are eligible for an
exemption. While we believe that certain of our products are exempt, there can be no guarantee that such determination would not be challenged or that the
regulations would not change in a way that would subject our products to such regulation. These directives, along with other laws and regulations that may
be adopted by other countries, could increase our operating costs in order to maintain access to certain markets, which could adversely affect our business.
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Healthcare reform legislation could adversely affect demand for our products, our revenue and our financial condition.

In March 2010, the Patient Protection and Affordable Care Act, as amended by Health Care and Education Reconciliation Act (collectively, the
“ACA”) were signed into law. Since its enactment, there have been judicial and Congressional challenges to certain aspects of the ACA. In particular, on
December 14, 2018, a Texas U.S. District Court Judge ruled that the ACA is unconstitutional in its entirety because the “individual mandate” was repealed
by Congress as part of the Tax Cuts and Jobs Act. Additionally, on December 18, 2019, the U.S. Court of Appeals for the 5th Circuit upheld the District
Court ruling that the individual mandate was unconstitutional and remanded the case back to the District Court to determine whether the remaining
provisions of the ACA are invalid as well. On June 18, 2021, the United States Supreme Court upheld the ACA, holding that the individuals who brought
the lawsuit did not have standing to challenge the law. It is unclear how this decision and the decisions of the current administration will impact the ACA
and our business. Complying with any new legislation or reversing changes implemented under the ACA could be time-intensive and expensive, resulting
in a material adverse effect on our business.

The ACA includes a large number of health related provisions, including expanding Medicaid eligibility, requiring most individuals to have health
insurance, establishing new regulations on health plans, establishing health insurance exchanges, requiring manufacturers to report payments or other
transfers of value made to physicians and teaching hospitals, modifying certain payment systems to encourage more cost-effective care and a reduction of
inefficiencies and waste and including new tools to address fraud and abuse. The laws also include a decrease in the annual rate of inflation for Medicare
payments to hospitals and the establishment of an independent payment advisory board to suggest methods of reducing the rate of growth in Medicare
spending. We do not yet know the full impact that the ACA will have on our business. The expansion in the government's role in the U.S. healthcare
industry may result in decreased profits to us, lower reimbursement by third-party payors for our products, or reduced volume of medical procedures
conducted with our products, all of which could have a material adverse effect on our business, financial condition and results of operations. We cannot
predict the ultimate content, timing or effect of any healthcare reform legislation or the impact of potential legislation on us.

Future legislative or policy initiatives directed at reducing costs or limiting coverage or amounts of reimbursement available for our products could be
introduced at either the federal or state level, which could have a negative impact on the demand for our products and services, and therefore on our
financial position and results of operations. We cannot predict what healthcare reform legislation or regulations, if any, including any potential repeal or
amendment of the ACA, will be enacted in the United States or elsewhere, what impact any legislation or regulations related to the healthcare system that
may be enacted or adopted in the future might have on our business, or the effect of ongoing uncertainty or public perception about these matters will have
on the purchasing decisions of our customers. However, the implementation of new legislation and regulation may materially lower reimbursements for our
products, materially reduce medical procedure volumes and significantly and adversely affect our business.

Risks Related to Our Common Stock
The price of our common stock is volatile and may continue to fluctuate significantly, which could lead to losses for stockholders.

The stock market in general has recently experienced relatively large price and volume fluctuations, particularly in response to macroeconomic factors.
In addition, the trading prices of the stock of healthcare companies of our size can experience extreme price and volume fluctuations. These fluctuations
often have been unrelated or out of proportion to the operating performance of these companies. Our stock price has experienced periods of volatility,
including in recent quarters. Broad market fluctuations may also harm our stock price. Continued market fluctuations could result in extreme volatility in
the price of our common stock, which could cause a decline in the value of our common stock. Any negative change in the public’s perception of the
prospects of companies that employ similar technology or sell into similar markets could also depress our stock price, regardless of our actual results.

In addition to the other risk factors described above and below, factors affecting the trading price of our common stock include:

° variations in our operating results, as well as costs and expenditures;

. impacts to our business, operations or financial condition caused by concerns in connection with the global economic environment, supply
chain disruptions or as a result of changes in government administration policy positions;
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° regulatory developments related to manufacturing, marketing or sale of the CyberKnife or TomoTherapy platform;

° political or social uncertainties, including as a result of the Russia-Ukraine and the Middle East conflicts including with respect to Iran;
° changes in product pricing policies;
° announcements of technological innovations, new services or service enhancements, strategic alliances or significant agreements by us or by

our competitors;

° changes in analysts’ estimates, investors’ perceptions, recommendations by securities analysts or our failure to achieve analysts’ and our own
estimates;

° recruitment or departure of key personnel;

° the performance of our competitors and investor perception of the markets and industries in which we compete;

° announcement of strategic transactions or capital raising activities; and

. market conditions in our industry, the industries of our customers and the economy as a whole, including the impact of increased inflation, a

recession or instability in the banking and financial services sector.
Future issuances of shares of our common stock could dilute the ownership interests of our stockholders.

Any issuance of equity securities could dilute the interests of our stockholders and could substantially decrease the trading price of our common stock.
We may issue equity securities in the future for a number of reasons, including to finance our operations and business strategy (including in connection
with acquisitions, strategic collaborations or other transactions), to adjust our ratio of debt to equity, to satisfy our obligations upon the exercise of
outstanding options or for other reasons.

In addition, to the extent we issue common stock upon conversion of any outstanding convertible notes such as the 2026 Notes, that conversion would
dilute the ownership interests of our stockholders.

The exercise of outstanding warrants for our common stock would increase the number of shares eligible for future resale in the public market and
result in dilution to our stockholders.

The exercise of outstanding warrants to acquire our common stock will increase the number of shares eligible for future resale in the public market and
result in dilution to our stockholders. As of September 30, 2025, there are (i) an aggregate of 17,180,710 shares of our common stock issuable upon
exercise of the Premium Warrants, and (ii) an aggregate of 6,247,531 shares of our common stock issuable upon exercise of the Penny Warrants (together,
the “Warrants”). If we use the Delayed Draw Facility, we will be subject to issuing additional detachable warrants to our lender and its investors. Sales of
substantial numbers of such shares in the public market could adversely affect the market price of our shares. In addition, the perceived risk of dilution as a
result of the number of outstanding Warrants may cause our stockholders to be more inclined to sell their shares, which would contribute to a downward
movement in the price of our common stock. Moreover, the perceived risk of dilution and the resulting downward pressure on our common stock price
could encourage investors to engage in short sales of our common stock, which could further contribute to price declines in our common stock. The fact
that our warrant holders can sell substantial amounts of our common stock in the public market could make it more difficult for us to raise additional funds
through the sale of equity or equity-related securities in the future at a time and price that we deem reasonable or appropriate, or at all.

In addition, the Warrants have certain anti-dilution protection provisions, including price protection anti-dilution protection in the event that the
Company sells stock at a price below $1.00 per share in the case of the Penny Warrants and $1.25 per share in the case of the Premium Warrants.
Depending on the nature and price of any equity issuances by us, the number of shares of common stock issuable upon the exercise of such Warrants could
be increased and that would likely make an equity financing more difficult.

The conditional conversion features of the 2026 Notes, if triggered, may adversely affect our financial condition and operating results.

In the event the conditional conversion features of the 2026 Notes are triggered, holders of the 2026 Notes, as applicable, will be entitled to convert
such notes at any time during specified periods at their option. If one or more holders elect to convert such notes, unless we elect to satisfy our conversion
obligation by delivering solely shares of our common stock (other than paying solely cash in lieu of any fractional share), including if we have irrevocably
elected full physical settlement upon conversion, we would be required to make cash payments to satisfy all or a portion of our conversion obligation based
on the applicable conversion rate, which could adversely affect our liquidity.
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Provisions in the indenture for the 2026 Notes, the Financing Agreement for our Credit Facilities, our certificate of incorporation and our bylaws
could discourage or prevent a takeover, even if an acquisition would be beneficial in the opinion of our stockholders.

Provisions of our certificate of incorporation and bylaws could make it more difficult for a third-party to acquire us, even if doing so would be
beneficial in the opinion of our stockholders. These provisions include:

° authorizing the issuance of “blank check” preferred stock that could be issued by our board of directors to increase the number of outstanding
shares and thwart a takeover attempt;

° establishing a classified board of directors, which could discourage a takeover attempt;

° prohibiting cumulative voting in the election of directors, which would limit the ability of less than a majority of stockholders to elect director
candidates;

° limiting the ability of stockholders to call special meetings of stockholders;

° prohibiting stockholder action by written consent and requiring that all stockholder actions be taken at a meeting of our stockholders; and

° establishing advance notice requirements for nominations for election to the board of directors or for proposing matters that can be acted upon

by stockholders at stockholder meetings.

In addition, Section 203 of the Delaware General Corporation Law may discourage, delay or prevent a change of control of our company. Generally,
Section 203 prohibits stockholders who, alone or together with their affiliates and associates, own more than 15% of the subject company from engaging in
certain business combinations for a period of three years following the date that the stockholder became an interested stockholder of such subject company
without approval of the board or 662/3% of the independent stockholders. The existence of these provisions could adversely affect the voting power of
holders of common stock and limit the price that investors might be willing to pay in the future for shares of our common stock.

A change of control will also trigger an event of default under the Credit Facilities. If an event of default occurs, the agent for the lenders under the
Credit Facilities may, at its discretion, suspend or terminate any of the lenders’ loan obligations thereunder and/or declare all or any portion of the loan
then-outstanding under the Credit Facilities, including all accrued but unpaid interest thereon, to be accelerated and immediately due and payable.

Furthermore, if a “fundamental change” (as such term is defined in the applicable indenture of the 2026 Notes) occurs, holders of the 2026 Notes will
have the right, at their option, to require us to repurchase all or a portion of their convertible notes. A “fundamental change” generally occurs when there is
a change in control of Accuray (acquisition of 50% or more of our voting stock, liquidation or sale of Accuray not for stock in another publicly traded
company) or trading of our stock is terminated. In the event of a “make-whole fundamental change” (as such term is defined in the applicable indenture of
the 2026 Notes), we may also be required to increase the conversion rate applicable to the 2026 Notes surrendered for conversion in connection with such
make-whole fundamental change. A “make-whole fundamental change” is generally a sale of Accuray not for stock in another publicly traded company. In
addition, the applicable indentures for the Notes prohibits us from engaging in certain mergers or acquisitions unless, among other things, the surviving
entity assumes our obligations under the 2026 Notes.

General Risks
Our liquidity could be adversely impacted by adverse conditions in the financial markets.

At September 30, 2025, we had $63.3 million in cash and cash equivalents. The available cash and cash equivalents are held in accounts managed by
third-party financial institutions and consist of cash in our operating accounts and cash invested in money market funds. To date, we have experienced no
material realized losses on or lack of access to our invested cash, or cash equivalents; however, we can provide no assurances that access to our invested
cash and cash equivalents will not be impacted by adverse conditions in the financial markets.

Actual events involving reduced or limited liquidity, defaults, non-performance or other adverse developments that affect domestic and international
financial institutions or other companies in the financial services industry or the financial services industry generally, or concerns or rumors about any
events of these kinds may in the future lead to market-wide liquidity problems. In addition, the tightening of the credit markets would it make more
difficult to raise capital through either debt or equity offerings on commercially reasonable terms or at all.
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At any point in time, we also have funds in our operating accounts that are with third-party financial institutions that exceed the Federal Deposit
Insurance Corporation (“FDIC”) insurance limits. While we monitor daily the cash balances in our operating accounts and adjust the cash balances as
appropriate, these cash balances could be impacted if the underlying financial institutions fail or become subject to other adverse conditions in the financial
markets. To date, we have experienced no loss or lack of access to cash in our operating accounts.

Our operations are vulnerable to interruption or loss because of climate change, natural disasters, global or regional health pandemics or epidemics,
terrorist acts and other events beyond our control, which has impacted and could in the future adversely affect our business.

Unexpected events beyond our control, including as a result of responses to epidemics or pandemics; fires or explosions; natural disasters, such as
hurricanes, floods, tornadoes and earthquakes; war or terrorist activities (including the conflicts in Russia-Ukraine and the Middle East including with
respect to Iran); unplanned outages; supply disruptions; and failures of equipment or systems, including telecommunications systems, or the failure to take
adequate steps to mitigate the likelihood or potential impact of such events, could significantly disrupt our operations, delay or prevent product
manufacturing and shipment for the time required to repair, rebuild or replace our manufacturing facilities, which could be lengthy, result in large expenses
to repair or replace the facilities, and adversely affect our business, financial condition and results of operation.

Moreover, global climate change could result in certain types of natural disasters occurring more frequently or with more intense effects. The impacts
of climate change may include physical risks (such as frequency and severity of extreme weather conditions), social and human effects (such as population
dislocations or harm to health and well-being), compliance costs, transition risks, shifts in market trends, and other adverse effects. Such impacts may
disrupt parties in our supply chain, our customers, and our operations. We have facilities in countries around the world, including two manufacturing
facilities in Madison, Wisconsin and Chengdu, China, each of which is equipped to manufacture unique components of our products. We do not maintain
backup manufacturing facilities for any of our manufacturing facilities or for our IT facilities, so we depend on each of our current facilities for the
continued operation of our business. In addition, we conduct a significant portion of other activities, including administration and data processing, at
facilities located in California, which has experienced major earthquakes and fires in the past, as well as other natural disasters. Chengdu, China, where one
of our manufacturing facilities is located, has also experienced major earthquakes in the past. We do not carry earthquake insurance. Further, concerns
about terrorism, the effects of a terrorist attack, political turmoil or an epidemic outbreak could have a negative effect on our operations and the operations
of our suppliers and customers and the ability to travel, which could harm our business, financial condition and results of operations.

In addition, risks associated with climate change are subject to increasing societal, regulatory and political focus in the U.S. and globally. While the
effects of climate change in the near-and long-term are difficult to predict, shifts in weather patterns caused by climate change are expected to increase the
frequency, severity, or duration of certain adverse weather conditions and natural disasters, such as hurricanes, tornadoes, earthquakes, wildfires, droughts,
extreme temperatures, or flooding, which could cause more significant business and supply chain interruptions, damage to our products and facilities as
well as the infrastructure of hospitals, medical care facilities, and other customers, reduced workforce availability, increased costs of raw materials and
components, increased liabilities, and decreased revenues than what we have experienced in the past from such events. In addition, increased public
concern over climate change has and could result in new legal or regulatory requirements designed to mitigate the effects of climate change, including
regulating greenhouse gas emissions, alternative energy policies, and sustainability initiatives. Although the SEC issued an order implementing a stay of its
final climate-related disclosure rules, there have also been substantial legislative and regulatory developments on climate-related issues, including
proposed, issued and implemented legislation and rulemakings that would require companies to assess and/or disclose climate metrics, risks, opportunities,
policies and practices by both the Securities and Exchange Commission and California. These initiatives could result in the adoption of more stringent
environmental laws and regulations or stricter enforcement of existing laws and regulations, which could result in increased compliance burden and costs to
meet such regulatory obligations and could also impact how we source raw materials from suppliers, our manufacturing operations, and how we distribute
our products. There has also been increasing scrutiny and changing expectations from the market and other stakeholders with respect to Environmental,
Social, and Governance ("ESG") practices. Opinions, perspectives and expectations on ESG matters may differ among our stakeholders and may evolve
over time. We have been and may continue to be subject to conflicting expectations and views on various matters, and legal requirements and
interpretations may change. Any such developments could have a significant effect on our operating and financial decisions, including those involving
capital expenditures to comply with new regulatory requirements or stakeholder expectations, which could harm our business, financial condition and
results of operations. If we fail to comply with certain ESG-related laws, our products become non-compliant with such laws, or we fail to meet the
expectations of our stakeholders on ESG-related matters, it could result in a loss of market access or a decline in our success in competitive bidding or
public tender processes, and we could incur costs or face other sanctions, such as restrictions on our products entering certain jurisdictions, fines, and/or
civil or criminal sanctions.
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Changes in interpretation or application of generally accepted accounting principles may adversely affect our operating results.

We prepare our financial statements to conform to U.S. GAAP. These principles are subject to interpretation by the Financial Accounting Standards
Board, American Institute of Certified Public Accountants, the Public Company Accounting Oversight Board, the Securities and Exchange Commission
and various other regulatory or accounting bodies. A change in interpretations of, or our application of, these principles can have a significant effect on our
reported results and may even affect our reporting of transactions completed before a change is announced. Additionally, as we are required to adopt new
accounting standards, our methods of accounting for certain items may change, which could cause our results of operations to fluctuate from period to
period. Under the previous accounting guidance, we recognized system revenue upon acceptance when and if we have installation responsibilities. If
circumstances change over time or interpretation of the revenue recognition rules change, we could be required to adjust the timing of recognizing revenue
and our financial results could suffer.

We have not paid dividends in the past and do not expect to pay dividends in the foreseeable future.

We have never declared or paid cash dividends on our capital stock. We currently intend to retain all future earnings for the operation and expansion of
our business and, therefore, do not anticipate declaring or paying cash dividends in the foreseeable future. The payment of dividends will be at the
discretion of our board of directors and will depend on our results of operations, capital requirements, financial condition, prospects, contractual
arrangements, and other factors our board of directors may deem relevant. If we do not pay dividends, a return on a stockholders’ investment will only
occur if our stock price appreciates.
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Item 6. Exhibits

Exhibit Incorporated by Reference Filed
No. Exhibit Description Form File No. Exhibit Filing Date Herewith
10.1§ Consulting Agreement by and between Jesse Chew and 8-K 001-33301 10.1 9/19/2025

Accuray Incorporated, dated September 19, 2025

10.2 Consulting Agreement by and between Dedication Capital 8-K 001-33301 10.1 10/20/2025
LLC and Accuray Incorporated, dated as of October 18, 2025

10.3§ Employment Agreement by and between Stephen La Neve and 8-K 001-33301 10.2 10/20/2025
Accuray Incorporated, dated as of October 20, 2025

10.4§ Separation Agreement and General Release by and between 8-K 001-33301 10.3 10/20/2025
Suzanne Winter and Accuray Incorporated, dated as of October
18,2025

10.5§ Consulting Agreement by and between Suzanne Winter and 8-K 001-33301 10.4 10/20/2025

Accuray Incorporated, dated as of October 20, 2025

31.1 Certification of Chief Executive Officer Pursuant to Rule 13a- — — — — X
14(a) of the Securities Exchange Act of 1934, as amended.

31.2 Certification of Chief Financial Officer Pursuant to Rule 13a- — — — — X
14(a) of the Securities Exchange Act of 1934, as amended.

32.1% Certification of Chief Executive Officer and Chief Financial — — — — X
Officer Pursuant to Rule 13a-14(b)_of the Securities Exchange
Act 0f 1934, as amended, and 18 U.S.C. 1350.

101.INS Inline XBRL Instance Document — the instance document does X
not appear in the Interactive Data File because its XBRL tags
are embedded within the Inline XBRL document.

101.SCH  Inline XBRL Taxonomy Extension Schema Document X

101.CAL Inline XBRL Taxonomy Extension Calculation Linkbase %
Document

101.DEF Inline XBRL Taxonomy Extension Definition Linkbase X
Document

101.LAB  Inline XBRL Taxonomy Extension Label Linkbase Document X

101.PRE Inline XBRL Taxonomy Extension Presentation Linkbase X
Document

104 Cover Page Interactive Data File (formatted as inline XBRL

and contained in Exhibit 101)

* The certification attached as Exhibit 32.1 that accompanies this Quarterly Report on Form 10-Q is not deemed filed with the Securities and Exchange
Commission and is not to be incorporated by reference into any filing of Accuray Incorporated under the Securities Act or the Securities Exchange Act of
1934, as amended, whether made before or after the date of this Quarterly Report on Form 10-Q, irrespective of any general incorporation language
contained in such filing.

§ Management contract or compensatory plan or arrangement.
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http://www.sec.gov/Archives/edgar/data/1138723/000119312525209044/aray-ex10_1.htm
http://www.sec.gov/Archives/edgar/data/1138723/000119312525243143/d58913dex101.htm
http://www.sec.gov/Archives/edgar/data/1138723/000119312525243143/d58913dex102.htm
http://www.sec.gov/Archives/edgar/data/1138723/000119312525243143/d58913dex103.htm
http://www.sec.gov/Archives/edgar/data/1138723/000119312525243143/d58913dex104.htm

SIGNATURES

Pursuant to the requirements of the Securities Exchange Act of 1934, as amended, the registrant has duly caused this report to be signed on its behalf
by the undersigned thereunto duly authorized.

ACCURAY INCORPORATED

Date: February 17, 2026
By: /s/ STEPHEN LA NEVE

Stephen La Neve
Chief Executive Officer

By: /s/ ALI PERVAIZ

Ali Pervaiz
Senior Vice President & Chief Financial Officer
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Exhibit 31.1
Certification
I, Stephen La Neve, certify that:
1. Thave reviewed this quarterly report on Form 10-Q/A of Accuray Incorporated, a Delaware corporation;

2. Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a material fact necessary to make the
statements made, in light of the circumstances under which such statements were made, not misleading with respect to the period covered by this
report;

3. Based on my knowledge, the financial statements, and other financial information included in this report, fairly present in all material respects, the
financial condition, results of operations and cash flows of the registrant as of, and for, the periods presented in this report;

4. The registrant’s other certifying officer and I are responsible for establishing and maintaining disclosure controls and procedures (as defined in
Exchange Act Rules 13a-15(e) and 15d-15(e)) and internal control over financial reporting (as defined in Exchange Act Rules 13a-15(f) and 15d-
15(f)) for the registrant and have:

a) designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be designed under our supervision,
to ensure that material information relating to the registrant, including its consolidated subsidiaries, is made known to us by others within
those entities, particularly during the period in which this report is being prepared;

b) designed such internal control over financial reporting, or caused such internal control over financial reporting to be designed under our
supervision, to provide reasonable assurance regarding the reliability of financial reporting and the preparation of financial statements for
external purposes in accordance with generally accepted accounting principles;

c) evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this report our conclusions about the
effectiveness of the disclosure controls and procedures, as of the end of the period covered by this report based on such evaluation; and

d) disclosed in this report any change in the registrant’s internal control over financial reporting that occurred during the registrant’s most
recent fiscal quarter (the registrant’s fourth fiscal quarter in the case of an annual report) that has materially affected, or is reasonably likely to
materially affect, the registrant’s internal control over financial reporting; and

5. The registrant’s other certifying officer and I have disclosed, based on our most recent evaluation of internal control over financial reporting, to the
registrant’s auditors and the audit committee of the registrant’s board of directors (or persons performing the equivalent functions):

a) all significant deficiencies and material weaknesses in the design or operation of internal control over financial reporting which are
reasonably likely to adversely affect the registrant’s ability to record, process, summarize and report financial information; and

b) any fraud, whether or not material, that involves management or other employees who have a significant role in the registrant’s internal
control over financial reporting.

Date: February 17, 2026

/s/ STEPHEN LA NEVE

Stephen La Neve
Chief Executive Officer
(Principal Executive Officer)



Exhibit 31.2
Certification
1, Ali Pervaiz, certify that:
1. Thave reviewed this quarterly report on Form 10-Q/A of Accuray Incorporated, a Delaware corporation;

2. Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a material fact necessary to make the
statements made, in light of the circumstances under which such statements were made, not misleading with respect to the period covered by this
report;

3. Based on my knowledge, the financial statements, and other financial information included in this report, fairly present in all material respects, the
financial condition, results of operations and cash flows of the registrant as of, and for, the periods presented in this report;

4. The registrant’s other certifying officer and I are responsible for establishing and maintaining disclosure controls and procedures (as defined in
Exchange Act Rules 13a-15(e) and 15d-15(e)) and internal control over financial reporting (as defined in Exchange Act Rules 13a-15(f) and 15d-
15(f)) for the registrant and have:

a) designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be designed under our supervision,
to ensure that material information relating to the registrant, including its consolidated subsidiaries, is made known to us by others within
those entities, particularly during the period in which this report is being prepared;

b) designed such internal control over financial reporting, or caused such internal control over financial reporting to be designed under our
supervision, to provide reasonable assurance regarding the reliability of financial reporting and the preparation of financial statements for
external purposes in accordance with generally accepted accounting principles;

c) evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this report our conclusions about the
effectiveness of the disclosure controls and procedures, as of the end of the period covered by this report based on such evaluation; and

d) disclosed in this report any change in the registrant’s internal control over financial reporting that occurred during the registrant’s most
recent fiscal quarter (the registrant’s fourth fiscal quarter in the case of an annual report) that has materially affected, or is reasonably likely to

materially affect, the registrant’s internal control over financial reporting; and

5. The registrant’s other certifying officer and I have disclosed, based on our most recent evaluation of internal control over financial reporting, to the
registrant’s auditors and the audit committee of the registrant’s board of directors (or persons performing the equivalent functions):

a) all significant deficiencies and material weaknesses in the design or operation of internal control over financial reporting which are
reasonably likely to adversely affect the registrant’s ability to record, process, summarize and report financial information; and

b) any fraud, whether or not material, that involves management or other employees who have a significant role in the registrant’s internal
control over financial reporting.

Date: February 17, 2026

/s/ ALI PERVAIZ

Ali Pervaiz
Senior Vice President and Chief Financial Officer
(Principal Financial Officer)



Exhibit 32.1
Certification of Chief Executive Officer and Chief Financial Officer

Pursuant to 18 U.S.C. § 1350, as created by Section 906 of the Sarbanes-Oxley Act of 2002, the undersigned officers of Accuray Incorporated, a
Delaware corporation (the “Company”) hereby certify, to such officers’ knowledge, that:

@) the accompanying Quarterly Report on Form 10-Q/A of the Company for the quarter ended September 30, 2025 (the “Report”) fully
complies with the requirements of Section 13(a) or Section 15(d), as applicable, of the Securities Exchange Act of 1934, as amended; and

(i1) the information contained in the Report fairly presents, in all material respects, the financial condition and results of operations of the
Company.

Date: February 17, 2026
/s/ STEPHEN LA NEVE
Stephen La Neve
Chief Executive Officer
(Principal Executive Officer)

/s/ ALI PERVAIZ

Ali Pervaiz

Senior Vice President and Chief Financial Officer
(Principal Financial Officer)




